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From the Editor 



Why SA needs a 
food pricing inquiry 

During the last four months, as the coronavirus 
disease (COVID-19) pandemic swept across 
the globe causing many countries to impose 
lockdowns that dictated trade and movement 
restrictions, many news articles and images 
were circulated showing farmers destroying 
produce, from milk to potatoes, that they were 
unable to sell. At the same time, there were 
reports of shortages and price increases of 
certain produce on supermarket shelves. These 
price increases were not just a perception, as 
the latest Food Price Monitor published by 
the National Agricultural Marketing Council 
(NAMC) showed. The estimated nominal cost 
of the NAMC's 28-item urban food basket 
amounted to R908,62 for April 2020, compared 
with R895,18 for March, resulting in a monthly 
percentage increase of 1,5% and a year-on-year 
increase of 3,3%. Amongst the products that 
experienced a high increase in price (classified 
by NAMC as those products that experienced 

price increases of 6% or more) was potatoes, which, if you have been following some 
news headlines, just didn't make sense. Shortly after the start of South Africa's national 
lockdown in March, potato producers started reporting a sharp decline in demand 
because of the complete shutdown of the restaurant, fast food and hospitality industries. 
The increase in potato prices can also not be ascribed to a drop in supply on farm level. 

In addition, farmers are not enjoying higher prices for their potatoes. In fact, according 
to Potatoes South Africa {see page 23), demand for potatoes fell sharply during April and 
May, which resulted in significant downward pressure on prices to the point where the 
average price for all classes on all markets were below break-even point for producers. 

The same scenario played out for other produce and was experienced by individual 
farmers and consumers. I experienced this when I went to the supermarket one 
day during the lockdown to buy some groceries, but I couldn't find any lettuce. 

The next day I received a WhatsApp message and photos from a farmer who 
was ploughing his crop of lettuce back into the ground because the price being 
offered at the fresh produce market was too low to justify harvesting the crop. 

Farmer's Weekly (19 & 26 June) recently published an article that discussed the fresh 
produce pricing structure in South Africa. In this article. Dr Theo De Jager, president of the 
Southern African Agri Initiative, said: "COVID-19 has shown us that there is something 
wrong with the distribution of risk and profit. There is no justification for the pricing 
structure. The cost of getting the product from the farm to the shelf cannot be that high." 

Disruptions to supply chains caused by the lockdown can probably be blamed for 
some of the retail shortages and price disparities experienced during this period. But 
the seeming disconnect between producer and retail prices for fresh produce is not 
new, and more questions must be asked around fairness for farmers, traders, retailers 
and consumers, in the food value and supply chains. Something must be broken 
when a system produces millions of tons of waste, while giving farmers too little to 
make ends meet, and offering consumers prices that they cannot afford. ■ FW 


Denene Erasmus 

Editor 


farmer's weekly 

EDITORIAL TEAM 

EDITOR Denene Erasmus (denene@caxton.co.za) 

MANAGING EDITOR Janine Ryan (janiner@caxton.co.za) 

NEWS EDITOR Julinda Schroeder (julindas@caxton.co.za) 

ART DIRECTOR VianRoos 

DESIGNER Louis Kruger 

CHIEF COPY EDITOR Paul Suiter 

COPY EDITOR FaniedeVilliers 

DIGITAL EDITOR Sindira Chetty (sindirac@caxton.co.za) 

OFFICE ASSISTANT Prenusha Moodley 

SUBSCRIPTIONS 

PRINT 087 087 8878 (farnnersweekly@caxton.co.za) 

DIGITAL Visit farmersweekly.co.za, 

select 'Subscribe' for Magzter subscriptions. 

EDITORIAL HEAD OFFICE 

ADDRESS 368 Jan Smuts Avenue, Craighall 2196 
P0 Box 1797, Pinegowrie 2123 
TEL 087 087 8878 

EMAIL farmersweekly@caxton.co.za 
WEBSITE farmersweekly.co.za 
SOCIAL MEDIA @FarmersWeeklySA 

JOURNALISTS 

NORTHERN REGION 

Pieter Dempsey 087 087 8787 (pieterd@caxton.co.za) 
Siyanda Sishuba 087 087 7037 (siyandas@caxton.co.za) 
CENTRAL REGION 
Annelie Coleman, Bothaville 
082 862 9897 (ann@btbits.co.za) 

Sabrina Dean, Bloemfontein 
082 222 9172 (sabrina@caxton.co.za) 

KWAZULU-NATAL 

Lloyd Phillips, Mooi River 

084 505 9343 (phillips01@telkomsa.net) 

WESTERN CAPE 

Jeandre van der Walt, Cape Town 

0210012432,078 422 2441 (jeandred@caxton.co.za) 

ADVERTISING 

SALES MANAGER 

Reinhard Lotz 087158 0278 (reinhardl@caxton.co.za) 

ACCOUNT EXECUTIVES 

Andy Nxumalo 087 0877067 (andyn@caxton.co.za) 

Erika Pienaar 021530 8618 (erikap@caxton.co.za) 

Francis Germishuys 087158 0299 (francis@caxton.co.za) 
Velile Ncube 087158 0298 (velilen@caxton.co.za) 

AUCTIONS a CLASSIFIEDS 

Natasha Kock 087 087 8899 (natashakock@caxton.co.za) 
Rene Moonsamy 087 087 8900 (renea@caxton.co.za) 
Layout artist: Chadre Oosthuizen 

MARKETING 

MARKETING MANAGER 

Reinhard Lotz 087158 0278 (reinhardl@caxton.co.za) 

Copyright © 2020 Farmer's Weekly and Caxton Local Media. 

ALL RIGHTS RESERVED. No part of this publication may be 
reproduced, distributed, or transmitted without the prior 
written permission of the publisher. Opinions expressed 
by contributors, columnists and correspondents do 
not necessarily reflect those of Farmer's Weekly. 

DISCLAIMER. While due care is taken to ensure accuracy. 

Farmer's Weekly is not liable for any errors in product 
listings or availability, pricing or any other information that 
was checked and has changed since going to print. 


4 farmer's M/ee/r/y 10JULY2020 





Whether it's farm equipment, farm vehicles, or the contents of your dairy, 
it's worth insuring. Your broker has the ideal solution, which means you 
con worry less and do more. That's why we say: r.; live . 1 1 -1 1 I 

business agriculture accident & health marine construction & engineering trucking 



Underwritten by The Hoilard Insurance Company Limited [Reg. No. 1352/003004/0G), cn authorised Financini Services Provider 









BY INVITATION 


Why SA needs commercial 
and smallholder farmers 


While growth and 
development initiatives 
have tended to focus on 
growing the commercial 
farming sector, a new 
school of thought argues 
for the coexistence 
of smallholder and 
commercial farmers 
to achieve household- 
level food security in 
South Africa, writes 
Dr Sifiso Ntombela, 
chief economist at the 
National Agricultural 
Marketing Council. 


The views expressed in our weekly 
opinion piece do not necessarily 
reflect those of Farmer’s Weekly. 

Email Dr Sifiso Ntombela 
at sifiso@namc.co.za. 


M There is general consensus 

amongst leaders in South African 
business, academia, government and civil 
society that food security is not only an 
agricultural issue, but critical for the entire 
economy and for keeping stability and 
peace in the country. At the same time, the 
dominating belief has been that commercial 
businesses must create jobs so that people 
can earn wages and be able to afford food. 
This has encouraged the commercial 
production of food to gain economies of 
scale, thus keeping the price of food stable 
and affordable for most households. 

With innovation in technology 
resulting in stagnating job opportunities 
over the past decade, a new school of 
thought on how to attain food security 
has begun to emerge. This advocates 
that instead of smallholder households 
being required to have wage earners who 
can purchase food, smallholder farmers 
should produce their own food so that they 
can be self-sufficient at household level. 

This new way of thinking necessitates 
an urgent refocus of resources to enable 
equitable access to means of production such 
as water, land and capital. It also calls for the 
coexistence of commercial and smallholder 
farmers to achieve both food security 
and foreign earnings for the country. 

IMPACT ON FOOD SYSTEMS 

The traditional emphasis on commercial 
agriculture providing jobs so that 
people can afford to buy food was 
popular in the early days of South Africa's 
democracy, and led to the deregulation 
of agricultural markets in 1996, when 
the state demolished the control boards 
and farmer co-operatives changed to a 
corporate model. This gave rise to companies 
such as KWV, AFGRI, and Senwes. As 
a result of commercial farming, the 
agriculture sector became more efficient 
in production and marketing, developing 
into a competitive supplier of food for 
both domestic and export markets. 

As commercial producers dominated 
agricultural value chains, the number 
of farmers gradually decreased while 
the size of farm units increased. Frikkie 
Liebenberg, in his PhD thesis at the 


University of Pretoria, showed that the 
number of farmers dropped from 60 901 
in 1994 to 42 307 in 2010. And according 
to Statistics South Africa, there are currently 
40 122 commercial farmers in the country, 
indicating a continuation in consolidation 
in order to gain economies of scale. 

During the same period, the average 
farm size has grown from 1 344ha to 
2 305ha, demonstrating a shrinking 
hope for smallholder farmer 
success in the formal agricultural 
value chains in South Africa. 

GOVERNMENT 
NEEDS TO IMPROVE 
SMALLHOLDERS’ 
ACCESS TO MEANS 
OF PRODUCTION 

One of the drastic reforms introduced 
to support the notion that commercial 
businesses had to create wage earners who 
could buy food was a reprioritisation of 
state resources to agriculture. Government 
decided to reduce budget support to 
agriculture, and this has gradually declined 
over the past two decades. It is unclear 
whether the rationale for this decision 
was that the democratic government did 
not want to support white-dominated 
commercial farming, or that it did 
not want black-dominated emerging 
farmers to enter commercial farming. 

To illustrate, when the democratic state 
assumed office in 1994, the consolidated 
government expenditure was R113 billion 
and the agriculture sector was allocated 
R581 million. This was the second-largest 
item on the national budget, and was 
more than the combined allocation for 
the police, education and public works. 

Fast forward to today, and the 
consolidated government budget is 
Rl,93 trillion, with agriculture being 
allocated only R28 billion, whereas 
the combined budget for education, the 
police and public works amounts to 
about R643 billion. Within the agriculture 
budget, less than R10 billion is actually 
spent on agricultural production 
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and marketing, and the bulk is used 
for land reform, rural development 
and general services. 


RESHAPING SOUTH AFRICA'S 
AGRICULTURAL LANDSCAPE 

It should be noted that the new school 
of thought on food security still promotes 
job creation by commercial farmers, but 
it also emphasises the importance of 
smallholder farmers to be self-sufficient 
in food so that they themselves can 
become creators of employment. For this 
new approach to be effective, there 
is an urgent need for government 
to reprioritise resources in order to 
improve access to means of production, 
research, markets, technological 
innovations, and farm infrastructure. 


ENSURING FOOD SECURITY 

The current R28 billion allocation to 
agriculture will need to increase in order 
to provide comprehensive support to 


commercial and smallholder farmers 
in order to achieve food security. 

Moreover, state resources need to be 
complemented by private investors, who 
can also contribute technical skills. 

The current coronavirus disease crisis has 
fuelled the momentum of the new 
school of thought, as it has become 
clear that food security must be 
driven from household level to ensure 
economic stability and peace in the 
country. During this crisis, protests by 
hungry people have increased, despite the 
country having sufficient food stocks at 
national level. This has reinforced the need 
to have commercial and smallholder farmers 
playing a prominent role in food production, 
processing and distribution in the country. 

Through this new approach, the 
sector will have commercial and 
smallholder farmers forming strong and 
meaningful partnerships, supported 
by adequate state resources. 

United, farmers will be able to conquer 
the many challenges facing the 
sector as it was envisioned 
by the White Paper on 
Agriculture in 1995. ■ FW 
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Farmer’s Diary 

IMPORTANT ANNOUNCEMENT 

Due to the coronavirus disease (COVID-19) pandemic. South Africa's National Coronavirus Command Council has announced 
a nationwide lockdown, resulting in many events in the Farmer's Diary being cancelled or postponed. 

Farmer's Weekly will continue to keep readers updated with regard to cancelled or postponed events as the information 
becomes available to the editorial team. All readers are encouraged to contact event organisers before planning to attend 
events listed in the diary, to confirm that the event is still going ahead. 


ONLINE EVENTS 
28 TO 29 JULY 

Smart Farming 4.0 for Sustainable 
Agriculture/Food Security. 

Email Ryan Jagesar at 
ryan@emgiretraining.co.za, or 
phone him on 073 *746 ?7f£. 

24 TO 25 AUGUST 

15th International Conference on 
Agriculture and Horticulture.. 

Visit agriculture-horticulture, 
conferenceseries. com/\registration, 
php. 

30 SEPTEMBER 

(Provisional date) 

Wine and Food Tourism Conference. 
Visit wineandfood.co.za. 

COURSES & TRAINING 
6 TO 8 JULY 

Cattle: Artificial Insemination, 
Muldersdrif. Email Rothman 
Livestock Training Services at 
admin @rltsafrica. com. 

6 TO 10 JULY 

hairy Farming and Management, 
Ceorge. Email Rothman 
Livestock Training Services 
at admin @rltsafrica.com. 


13 TO 17 JULY 

Beef Farming and Management, 
Ceorge. Email Rothman 
Livestock Training Services 
at admin @rltsafrica.com. 

3 TO 7 AUGUST 

Introduction to Broiler 
Management, Buhle Farmers' 
Academy, be!mas. 

Visit buhle.org.za. 

CANCELLED EVENTS 
24 APRIL TO 2 MAY 

(Previously postponed) 

The Bloem Show, Bloemfontein. 

Visit bloemskou .co.za. 

24 JULY TO 2 AUGUST 

The Royal Show, Pietermaritzburg. 
Visit royalshow.co.za. 

18 TO 20 AUGUST 

South African Sugar Technologists 
Association Congress, burban ICC. 
Visit sasta.co.za/annual-congress/ 
notices. 

28 SEPTEMBER 
TO 1 OCTOBER 

IDF World bairy Summit, 

Cape Town. Visit idfwds2020.com. 


POSTPONED EVENTS 
11 TO 14 AUGUST 

(Previously 12 to 15 May) 

Nampo Harvest bay, Bothaville. 
Visitgrainsa.co.za/pages/inampo. 

11 TO 14 AUGUST 

(Previously 12 to 15 May) 

Farmer’s Weekly Tour to 
Nampo 2020, Bothaville. 

Visit farmersweekly.co.za/ 
tour-and-events. 

20 AND 21 AUGUST 

(Previously 13 and 14 April) 

The Solar Power and Wind 
Renewable Energy Show, Cairo. 
Email Prima Castelino at 
prima.castelino@terrapinn.com. 

20 AND 21 AUGUST 

(Previously 31 March 
to 1 April) 

The Water Show Africa, 

Sandton Convention Centre. 

Email Brian Shabangu at 
brian. shabangu @terrapinn. com. 


10 AND 11 SEPTEMBER 

(Previously 14 and 15 May) 

Smart Livestock Farming Conference, 
Prague, Czech Republic. 

Email Olga Aulasko at 
olga.aulasko@bcfgroup.eu. 

6 AND 7 NOVEMBER 

(Previously 26 and 
27 March) 

Environmental Waste and 
Landfill Management, 

Emperors Palace, Johannesburg. 
Email admin@maphosam.co.za. 


JHB TRACTOR SPARES 


SPECIALISTS IN REPLACEMENT PARTS FOR 

FORD / FIAT / NEWHOLLAND / MF 


Tel: (Oil) 677-2100 / 615-6421 - Fax: (Oil) 622-4311/616-5144 

email: jhbtrac@icon.co.za 
www.jhbtractorspares.co.za 




32 Davies Road 
Malvern East, Germiston 
RO. Box 40051 
Cleveland, JHB 
2022 

South Africa 


RECEIVE 

OUR FREE WEEKLY 

NEWSLETTER 

visit farmersweekly.co.za 
and select Subscribe 
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Letters □ 

Why does Farmer’s Weekly look different? 


Loyal readers of Farmer's Weekly 
would certainly have noticed that 
the magazine looks different. This is 
because it no longer utilises a perfect 
bound spine, and now, instead, is 
bound using the saddle stich method. 

While Farmer's Weekly realises that 
this is not convenient for those readers 
who collect the magazine to use as a 
reference guide, the magazine was 
actually bound in this manner for 
much of its existence, and has only been 
perfect bound for the past 10 years. 


Farmer's Weekly will also certainly miss 
its neat, red spine, but this is one of 
the changes that has been necessitated 
by the recent economic downturn, 
caused in part by the coronavirus 
disease pandemic, which, along with 
other factors, led to the closure of 
Caxton Magazines, as well as other 
print media companies. The closure of 
these companies and their affiliated 
magazines has had a ripple effect 
on the economies of scale within the 
entire print magazine value chain. 


The good news is that from the 
17 July issue onwards. Farmer's Weekly 
will revert to publishing a weekly 
magazine. Moreover, by switching 
to the saddle stitching binding, costs 
will be reduced, which will help keep 
the Farmer's Weekly cover price at its 
current rate, thus ensuring that all 
its readers can still have access to the 
trusted, weekly agricultural news 
and information that Farmer's Weekly 
provides at an affordable price. 

Happy farming! 


At least wash your hands better! 


Despite all the technological advances 
of the past century, there is one basic 
thing that people have simply not 
yet managed to learn: to wash their 
hands. Diseases and germs will not 
spread so widely if people could 
only start doing this properly. 

This was the message from Prof 
Stephen Forsythe, a retired professor 
in microbiology at Nottingham Trent 
University in the UK, and author of 
The Microbiology of Safe Food, which 
is widely prescribed to university 
students. He was the opening speaker 
at an afternoon session on the future 
role of science in maintaining food 
safety. The event, hosted by the 
Centre for Food Safety at Stellenbosch 
University's Department of Food 
Science, was widely supported by 
members of the local food industry. 


Forsythe gave an overview of future 
trends that he thinks will impact 
on food safety. He mentioned the 
influence of climate change and a 
growth in insect farming and related 
products. He also noted that consumers 
are increasingly looking for more 
plant-based protein products, and 
food lower in additives. Antimicrobial 
resistance is also a growing source 
of concern in the food industry. 

"We have no other choice than 
to adapt to these trends, because 
they are here to stay," he said. 

Forsythe said most of the 8 914 food 
products that were withdrawn from 
the world market between 2008 and 
2018 were raw fish, prepared food 
and nuts and fruit. This was mostly 
due to the occurrence of undeclared 
ingredients that could cause allergic 


reactions, and the prevalence of 
germs such as salmonella. 

According to Forsythe, four cases 
of food poisoning were reported 
daily in the US. He said that 
infections were a worry in ageing 
populations, as older people were 
more susceptible to infections, and 
therefore standards around food 
safety needed to be intensified. 

Forsythe said technology to 
test for incidences of disease- 
causing organisms have improved 
drastically over the past years. He 
added that many problems related 
to infections and germs could be 
curbed if people were just able to 
follow basic standards of hygiene 
in homes, factories and on farms. 

Engela Duvenhage, on behalf of the Faculty 
of Agrisciences, Stellenbosch University 



THEPE'S SOMETHING 
WPONS WITH 
THIS SHEEP'S 
WOOL \ <i6R ' 


IT ALWAYS POES THAT 
JUST BEEQPE IT 
f PAINS 


HE MAKES 
A SOOP 
BAA'poMETEP 


£3 A A 
BAA! 


BAA 

BAA! 


By fetttn Thomson and Dave Scineraill 


GOT SOMETHING TO SAY? 

Send your letters to: Farmer’s Weekly, PO Box 1797, Pinegowrie 2123, SA, fax 011 889 0862, or email farmersweekly@caxton.co.za. 
The views and opinions expressed on the letters page do not necessarily reflect those of Farmer’s Weekly or Caxton. 

Readers’ letters will be published and edited at the sole discretion of Farmer’s Weekly. 
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DEVOTED TO SA FARMING SINCE 1911 

FROM OUR 
ARCHIVES 


2 JANUARY 1980 


Make your own Pinocchio 


I YEARS AGO 

The national lockdown 
to contain the spread of the 
coronavirus disease has 
seen many people learn new 
hobbies to pass the time. This 
pattern for a Pinocchio doll 
is the perfect opportunity for 
all those sewing enthusiasts 
to get in some practice! 

Down through history there 
have been many famous Italians, 
from the genius Leonardo 
da Vinci to the adventurous 
Christopher Columbus, who 
discovered America. But 
certainly no Italian hero is 
more beloved than the wooden 
puppet Pinocchio, who fought 
off sly wolves and survived 
the monstrous whale; whose 
nose grew longer when he told 
a lie, and returned to normal 
size when he told the truth. 

Little Pinocchio has crept deep 
into the hearts of girls and boys, 
mums and dads, who followed 
his adventures on the TV screen, 
and because we know just how 
much you'd like to hug him, 
we've brought along an easy 
pattern for a Pinocchio doll. 

WHAT YOU NEED 

You'll need scraps of fabric in 
light brown, or beige, for his head, 
nose, legs and hands; yellow for 
his shirt; red for his pants; a piece 
of black felt for his hair; green felt 
for his shoes; matching sewing 
thread; stuffing; and marker 
pens to draw in disfeatures. 

The scale is, one square 
measures 25mm. Using a large 
sheet of brown paper, draw 
it up into 25mm squares. 



Copy the diagram (see photograph) 
on to the squared paper, drawing 
in all the dotted lines. 

THE HEAD AND ARMS 

Use Pattern A, the head, to cut 
two fabric shapes from the light- 
brown fabric. Sew on black felt or 
fabric hair on the head shapes. 

Use Pattern D, the legs, 
and F, the hands, to cut four 
light-brown fabric shapes. 

Use Pattern B, the shirt, and E, 
the sleeve, to cut two shirts and 
four sleeves from yellow fabric. 


This article has 
been edited to 
adhere to the 
current style of 
Farmer's Weekly. 


LEFT: Use this pattern and diagram 
to sew a Pinocchio doll. Each square 
should measure around 25mm. 
[This photograph accompanied the 
article in our 2 January 1980 issue.] 


Sew two narrow red-fabric strips to 
each shirt shape for suspender straps. 

Use Pattern C, the pants, to 
cut two shapes from red fabric. 

THE BODY 

Assemble a full side of the doll by 
sewing a head to a shirt, followed 
by the pants and two legs. 

Sew right sides facing 
with 3mm seams. 

Sew two arms to the body. 
Assemble the remaining 
shapes into a second body. 

Place the two body shapes together, 
right sides facing. Sew together 
with 6mm seams, leaving a small 
section unsewn at the waist. 

Turn inside out and stuff 
firmly. Hand-sew the open seam 
closed with a blind stitch. 

THE FACE 

Create Pinocchio's face with felt 
features, draw on features with felt- 
tipped markers, or embroider a face. 
Mix and match the above if you wish. 

Fold a small piece of fabric, 
the colour of the head, in half. 

Stitch a narrow triangle on the 
fold (figure A). Trim away the 
excess fabric and turn inside out. 

Trim the open end into an 
even circle. Stuff the triangle to 
form Pinocchio's cone nose. 

Sew a fabric circle over the open 
end. Sew the nose to the face. 

The shoes are green-felt cones that 
are glued or stitched closed. Cut the 
open end at a deep angle (figure B). 
Sew a shoe to each leg. ■ FW 
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For healthier soil and better quality crops 


Use Polysulphate® fertilizer to supply plant-available sulphur, potassium, magnesium and calcium 
in a single application. 

Polysulphate's prolonged availability of nutrients reduces the risk of leaching and gradually 
releases the key nutrients to the growing crop, improving yield, quality and profits. 



19.2% 



11 . 6 % 




12 . 2 % 


More information: www.polysulphate.com/introducing-polysulphate 


Aicl x 


Fertilizers 


Local Contacts for Polysulphate Granular: 

ICL/Landkem - 060 504 4273, Registration No. K10828. Ekor Fert - 082 944 4578, Registration No. K10727 










John Deere 
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Terms and conditions apply, (avaiiable at www.deere.com/sub-saharan) 

www.deere.com/sub-saharan I africa@johndeere.com I Customer care: 0800 983 821 








OPINION & ANALYSIS 


All eyes on SA's AGOA 
review for 2021 



GLOBAL INSIGHT 
BY DR TINASHE KAPUYA 

Dr Tinashe Kapuya is Value 
Chain Lead at the Bureau for 
Food and Agricultural Policy. 

Email him at tinashe@bfap.co.za. 


T his year, 24 June was the deadline for 
submissions for the eligibility of Sub- 
Saharan African countries to receive 
benefits under the US's African Growth 
and Opportunity Act (AGOA) for 2021. 

South Africa's position in AGOA has been 
tenuous since the renewal of the preference 
programme in September 2015. Policy issues 
continue to be a key part of the reason 
why some lobby groups argued for South 
Africa's benefits under AGOA to be revised. 

At first, it was the Protection of 
Investment Act, which was argued 
weakened the rights of foreign investors 
and private property rights. More recently, 
the International Intellectual Property 
Alliance expressed reservations about 
the Copyright Amendment Bill, noting 
that the Bill does not provide sufficient 
rights and protection for US intellectual 
property. Moreover, there has been negative 
reaction to the amendment of Section 25 
of the Constitution, which relates to the 
expropriation of land without compensation. 


OUT-OF-CYCLE REVIEW 

As attention shifts to the presidential 
election in the US, a scenario is possible in 
which South Africa is placed in an out-of¬ 
cycle review. The significance of this year's 
election is that the next administration 
will have the task of not only setting the 
foundation for a post-AGOA reciprocal 
arrangement, but also initiating the new 
envisioned trade relationship between 
the US and Sub-Saharan Africa. 

South Africa's exports have been 
on an upward trend over the past 20 
years. Between 2016 and 2019, overall 
agricultural exports increased 43% 
from US$269 million (about R4,6 billion) 
to US$385 million (R6,6 billion). 

South Africa is the US's most dynamic and 
diversified trade partner in Sub-Saharan 
Africa. As the leading exporter in the sub- 
region, the country accounts for 38% of 
Sub-Saharan Africa's export revenue in 2019. 

Out of the US$385 million worth of 
agricultural products that South Africa 
exported to the US, 76% were claimed 
under the preference programmes 
(both AGOA and Generalised System of 
Preferences [GSP]). However, AGOA made 


up the 70%, and GSP accounted for 6%. 
Two-thirds of these agricultural products 
consisted of macadamia nuts, citrus fruit, 
wine and cider, and specific fish and seafood. 

South Africa has arguably taken advantage 
of the AGOA preference programme more 
than any other country in Sub-Saharan 
Africa. Amid all the on-going uncertainty 
around South Africa's continued inclusion in 
AGOA, what remains clear is that a decision 
to either revise South Africa's benefits or 
graduate the country from the preference 
programme, will significantly reduce the 
value of AGOA, and consequently weaken 
the US trade relationship with Africa. 

GLOBAL PANDEMIC 

What makes this year's AGOA review 
particularly unique is not just the fact 
that the US is in an election year, but 
also that the review is taking place in the 
middle of a global pandemic, which has 
triggered a recession that has severely 
and negatively affected the economies 
of both South Africa and the US. 

Whether some or all of these factors 
present extenuating circumstances that 
might, at a bare minimum, pause, or to 
some degree, even sway US foreign and 
trade policy, remains to be seen. The hope, 
however, is that a preoccupation of the US 
with its presidential election, the coronavirus 
disease (COVID-19) pandemic, and its 
economic ramifications would take away 
attention from the AGOA in general, and 
South Africa's inclusion in particular. 

With agriculture having been left relatively 
uninterrupted during the pandemic, South 
Africa's agricultural exports to the US have 
remained strong in the first quarter of 2020. 
Between January and March, South Africa 
exported US$58 million (R1 billion) worth of 
agricultural exports, which is a 12% decline 
compared to the first quarter of 2019. 

High levels of unemployment in the 
US, and consequently, expected weaker 
demand, as well as the fall in economic 
activity, is expected to dampen South 
Africa's exports for the rest of 2020. 
Meanwhile, all eyes will be on the US trade 
representative's AGOA report, which will 
make recommendations on Sub-Saharan 
African countries that are eligible for AGOA. 
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OPINION & ANALYSIS 


The impact of COVID-19 on 
global poultry production 



AGRIBUSINESS 
PERSPECTIVE 
BY HAMLET 
HLOMENDLINI 

Hamlet Hlomendlini is an 
agricultural economist. Email him 
at hamlethlom@gmail.com 


T he global poultry industry is going 
through difficult times amidst the 
coronavirus disease (COVID-19) 
pandemic, especially in some of the largest 
producing countries such as Brazil and 
the US, as well as countries in the EU. 

In Brazil, three large poultry plants were 
forced to halt operations due to outbreaks 
of COVID-19 among employees. In the EU, 
a leading European farming organisation, 
Copa-Cogeca, has expressed concern that 
20 million chicks a week are not being 
placed on farms due to the pandemic. The 
lockdown measures implemented across the 
globe to help curb the spread of COVID-19 
has also seriously curtailed almost all out- 
of-home consumption in the EU, which 
previously represented 20% to 40% of 
production, depending on the member state. 

Another concern for the global poultry 
industry is the significant jump in the 
number of COVID-19 cases among 
workers at meat plants in the US. As such, 
the US anticipates that production rates 
will decline, while operating costs will 
continue to spike. It is expected that this 
trend will continue until the effects of 
COVID-19 on meat companies, consumers, 
employees and the communities in 
which the industry operates, diminish. 

TESTING MEAT SHIPMENTS 

Another concerning issue is the recent 
development in China of major ports 
demanding COVID-19 tests for all 
containers of meat and seafood to prevent 
contamination. China is the world's 
top meat importer, and the significant 
surge in COVID-19 cases among meat 
plant workers in many meat exporting 
countries is therefore worrying. 

While meat packing plants have become 
COVID-19 hot spots in Brazil and the 
US, there has been no reported cases of 
infections from meat products. In fact, while 
there are currently investigations being 
conducted by various research institutes 
worldwide on whether the virus can infect 
animals/birds, there is still no evidence 
to suggest this is true. However, this has 
not stopped China's authorities from 
conducting COVID-19 tests on all forms 


of meat imports entering the country. 

Since China started conducting testing 
on shipments of meat, fears have been 
expressed that other countries may 
follow suit, and that any positive test 
found would disrupt exports of meat and 
destroy consumer demand. This begs a 
fundamental question: what does this mean 
for the South African meat industry? 

South Africa is relatively competitive in the 
global poultry industry from a production 
point of view. However, from an input cost 
perspective (primarily maize and soya bean, 
which are key chicken feed ingredients), 
the country falls behind the likes of Brazil, 
the EU and the US. Locally, chicken is 
produced at a significantly higher input 
cost/kg than in the US, the EU and Brazil. 

HIGH IMPORT PRICES 
COULD SUPPORT 
LOCAL UPTAKE AND 
PRODUCTION 

It is also worth mentioning that, while 
the value of poultry meat production is 
higher than the value of maize and wine 
grape production combined, the industry 
is unable to meet domestic demand. As 
such, 20% of chicken meat consumed 
is South Africa in made up of imports 
mainly from Brazil, the US and the EU. 

It is therefore no surprise that in recent 
years, these countries have found 
themselves at odds with the local 
poultry industry over chicken meat 
exports to the South African market, 
which has ultimately led to South Africa 
increasing tariffs on poultry imports, 
in an effort to stimulate local demand 
to supplant unfair trade imports. 

Due to the tariff increases, the pandemic, 
and the fact that some countries in the EU 
are currently experiencing avian influenza 
outbreaks, chicken meat imports are 
expected to remain relatively flat in 2020. 

In addition, local prices are currently 
lower than import prices, which 
should further support local uptake, 
and strengthen local production. 
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WEEKLY NEWS WRAP 



ABOVE Weekly quotes 


Landowners who previously had to 
personally foot the bill for legal fees 
to successfully defend themselves 
against vexatious or frivolous land 
claims will now have the option 
to request a court to award costs 
orders against the state or its legal 
representatives - see story on page 22. 


*[...] THE CLOUD 
OF UNCERTAINTY 
AROUND THE 
PANDEMIC COULD 
CONTINUE TO 
KEEP SENTIMENT 
DEPRESSED’ 

- Chief economist at Agbiz, Wandile 
Sihlobo, stressing that despite improved 
output and export earnings, agribusiness 
confidence has fallen to the lowest level 
since the 2009 financial crisis (pg 17). 


"Some farmers are facing 
devastating losses and 
even bankruptcy' 

- CEO of the Southern African Agri Initiative, 
Francois Rossouw, speaking out about 
the marked increase in theft on farms, 
including crops and livestock (pg 16). 


C I am aware of producers 
whose wine has been sitting 
in the harbour waiting to be 
loaded for over a month’ 

- Communications manager of Wines of South 
Africa, Maryna Calow, outlining the major 
logistical challenges the wine industry is currently 
facing in the exporting of wine (pg 20). 

'Hunting in South 
Africa is normally a 
whole family affair' 

- Hunting affairs manager at the South African 
Hunters’ and Game Conservation Association, 
Boetie Kirchner, lamenting the current 
limitation on family members accompanying 
hunters, which will result in a much lower 
income for hunting destinations (pg 16). 

c [...] if we can’t open 
new markets it will 
impact our returns’ 

- CEO of the Citrus Growers’ Association of 


Southern Africa, Justin Chadwick, explaining 
how the setbacks suffered in gaining access 
to international markets as a result of the 


coronavirus disease global pandemic could 
potentially affect producers’ profitability (pg 26). 
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WEEKLY NEWS WRAP 


CRIME 


Increasing crime 

Increased crime levels in rural 
areas pose a serious threat to 
the agriculture sector, with 
estimated losses running 
into billions of rands. 

According to Francois 
Rossouw, CEO of the Southern 
African Agri Initiative (SAAI), 
there had been a marked 
increase in theft from farms, 
including crops and livestock. 

"Some farmers are facing 
devastating losses and even 
bankruptcy because of consistent 
crop theft over a period of weeks. 

"These nightly thefts are 
adding up to serious damage, 
[and] the perpetrators are also 
becoming more violent." 

Rossouw said the fact that the 
community safety structures 
had been prevented from 
operating during the Levels 
4 and 5 lockdown periods 
to contain the coronavirus 
disease (COVID-19) pandemic 
had a very serious impact and 
was one of the main reasons 


threatens rural livelihoods in South Africa 


behind the increase in crime. 
"These structures are crucial 
in keeping rural areas safe, 
and they act as a deterrent 
for criminal activity." 

He said it was thus fortunate 
that these structures were 
allowed to resume their activities 
during Level 3 of the lockdown. 

He said farm attacks had also 
started to pick up when Level 4 
regulations were announced, 
and had increased drastically 
since Level 3 was introduced. 

"It is interesting to note, 
[however], that except for 
a few cases recently, the 
[number of] attacks [involving 
torture had] decreased." 

Tommie Esterhuyse, 
chairperson of Agri SA's 
Centre of Excellence: Rural 
Safety concurred, saying: 

"The high crime levels, 
especially farm attacks, have 
further escalated over the 
past weeks after relaxation 
of the lockdown measures. 


"Criminality affects not only 
farmers, but also farmworkers 
and the rural community, 
which can only be regarded 
as an economic and emotional 
attack on agriculture. 

"The total losses suffered 
because of agriculture-related 
crime [per year] is approximately 
R7,72 billion, of which stock theft 
losses, according to the National 
Stock Theft Forum, amount 
to approximately Rl,4 billion 
per year," said Esterhuyse. 

John Steenhuisen, interim 
leader of the DA, said in a recent 
media briefing that the party's 
safety and security cluster 
in its Parliamentary caucus 
would call on Minister of Police 
Bheki Cele to appear before the 
Portfolio Committee on Police. 

He would be asked to put 
forward a clear plan on what 
the South African Police 
Service intended to do about 
violence and crime in rural 
areas. - Pieter Dempsey 


HUNTING 


ranchers as 'biltong hunting' resumes 


Reprieve for wildlife 

While government approval for 
subsistence, or biltong, hunting, during 
Level 3 of the national lockdown has 
been widely welcomed, South Africa's 
wildlife ranching industry continues 
to struggle financially due to the 
wider impact of the global coronavirus 
disease (COVID-19) pandemic. 

Adri Kitshoff-Botha, CEO of Wildlife 
Ranching South Africa, said that 
while the country's annual hunting 
season typically ran from around 
the end of May to the end of August, 
due to the national lockdown, the 
2020 local hunting season only began 
on 5 June, when Level 3 regulations 
were implemented. She explained 
that recreational, or sport, hunting 
remained prohibited during Level 3. 

Boetie Kirchner, hunting affairs 
manager at the South African 
Hunters' and Game Conservation 


Association (SA Hunters), said 
that although the association's 
members welcomed permission 
for subsistence hunting, wildlife 
ranching operations were unable to 
achieve the full financial value that 
these hunts usually generated. 

"[Subsistence] hunters now have to 
do their annual hunting excursions 
[alone], which severely influences 
the potential income to the hunting 
destination. Hunting in South Africa 
is normally a whole family affair 
[with] all enjoying wholesome, quality 
venison in the end. The limitation 
on non-hunters accompanying the 
hunters leads to a much lower income 
for the hunting destination from the 
per person daily rates," he said. 

Kirchner added that, due to ongoing 
financial challenges, the owners of 
hunting destinations had largely kept 


prices for subsistence hunting "more 
or less" the same as in recent years. 

This factor, together with the shorter 
2020 hunting season, would probably 
result in fewer animals being hunted 
this year in South Africa. This was 
not only financially unfavourable 
for the hunting destinations, but 
would also pose a problem for 
the sustainable management of 
excess wildlife populations on 
these hunting properties. 

Kitshoff-Botha explained that local 
hunting by South Africans alone, the 
majority of whom were subsistence 
hunters, had contributed R12 billion 
annually to the country's economy 
in recent years. This excluded the 
approximately R2,l billion generated 
annually through hunting by foreign 
hunters, most of whom were sport 
or trophy hunters. - Lloyd Phillips 
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Agricultural Economy NEWS FEATURE 


SA's agri confidence plummets 
amid market disruptions 

Despite improved output and export earnings, agribusiness confidence has fallen to the lowest 
level since the 2009 financial crisis, due to the impact of the COVID-19 global pandemic. 

Lindi Botha reports. 


T he Agbiz/IDC Agribusiness 
Confidence Index (ACI) 
fell from the 50-point 
mark in the first quarter of the 
year to 39 in the second quarter. 

A level below the neutral 
50-point mark implies that 
agribusinesses are downbeat 
about prevailing business 
conditions in South Africa. 

The 10 sub-indices that make up 
the index all showed a significant 
decline in the second quarter 
of the year, with most reaching 
their lowest levels since 2009. 

This followed despite the fact 
that South Africa's agriculture 
and food sector has, for the 
most part, been operational 
during the lockdown period 
to contain the spread of the 
coronavirus disease (COVID-19). 

Wandile Sihlobo, chief 
economist at Agbiz, said the 
impact of the ongoing COVID-19 
crisis on the economy had 
been severe. “While South 
Africa's agriculture sector could 
register an improvement in 
output in 2020 compared with 
the previous year, and also an 
increase in export earnings, the 
cloud of uncertainty around 
the pandemic could continue to 
keep sentiment depressed. The 
capital investments confidence 
sub-index fell six points from the 
first quarter of 2020 to 38 in the 
second quarter. The downbeat 
sentiment is in part due to general 
challenging financial conditions 
amid the COVID-19 pandemic. 

In the agricultural machinery 
business, the negative sentiment 
is somewhat in line with 
continuous poor sales in the first 
couple of months of this year." 

He said that confidence in net 
operating income halved between 



ABOVE: 

A potential decline 
in local demand, 
as well as from 
several traditional 
export markets due 
to the COVID-19 
pandemic, could 
weigh heavily on 
South Africa's 
agriculture sector 
in the coming 
months.. 
FW ARCHIVE 


the first and second quarters 
of the year. "The livestock 
sector, which was negatively 
affected due to the closure of 
the hospitality sector, saw an 
expected decline in confidence. In 
the case of summer grain-related 
businesses, lower income from 
storage and handling was, in 
part, a key factor underpinning 
the decline in confidence. 

"The challenges in terms of 
grain quality lowered the volume 
of tradeable grain on the market, 
especially for old-season white 
maize. Moreover, the late grain 
deliveries for the new season, 
which started later than normal 
because of delayed summer rain, 
also impacted the sentiment." 

The uncertainty about the 
policy direction for land reform 
was also weighing heavily on 
confidence levels. Sihlobo said 
land reform would remain of 
interest after the current crisis, 
and any path government 
took would have an impact 
on the level of investment in 
the sector, and thereafter on 
long-term growth prospects. 


On a positive note, most 
agribusinesses maintained a 
generally unchanged view, with 
those in agricultural insurance 
and financial services showing 
an uptick. While confidence 
in employment levels reduced 
from 47 points to 36, the 
reduction was not as drastic 
as with other sub-indices. 

Sihlobo said this was perhaps 
an indication that agricultural 
employment would not take a 
huge knock, as the sector had 
remained operational and was 
expecting bumper harvests in the 
case of summer grains and citrus. 

CONTINUED OPERATIONS 

Confidence with regard to 
general agricultural conditions 
fell 25 points from the first 
quarter to 53, which was above 
the neutral 50-points mark. 

"This shows that while the 
pandemic has had a broad 
economic impact, the agriculture 
sector has not been as hard hit as 
other sectors of the economy. This 
is due to the continued operations 
of the sector and the fact that the 
pandemic arrived when summer 
crops were already in season 
and caused minimal disruption 
in production conditions." 

With the economies of 
several countries set for sharp 
contractions because of the 
pandemic, Sihlobo said the 
challenge South Africa's 
agriculture sector would likely 
face was a potential decline 
in demand locally, as well as 
from several traditional export 
markets, and thus by extension, 
lower agricultural commodity 
prices. This, in turn, would weigh 
on farmers and agribusinesses' 
finances and possibly sentiment. 
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WEEKLY NEWS WRAP 


ECONOMICS 


Deepest economic contraction in a century forecast for SA 


South Africa's economy could 
face its deepest contraction 
in a century, according to the 
World Bank's latest Global 
Economic Prospects report. 

The report also found that the 
global economy would shrink 
5,2% this year, representing 
the most severe recession 
since the Second World War. 

INTEREST RATES 
WILL REMAIN ‘ON 
THE LOW SIDE ’ 

According to Dawie Maree, 
head of agriculture information 
and marketing at FNB, South 
Africa had a very open and 
small economy, which meant 
that anything that happened 
in the world economy had an 
immense impact on the local 
economy. "If the world economy 
shrinks 5,2%, then South Africa's 


economy will shrink even more." 
According to the report. South 
Africa's economy would contract 
7,1% this year, compared with 
the 1,7% growth the World 
Bank previously forecasted, as 
stringent measures to combat the 
coronavirus disease (COVID-19) 
pandemic had seriously 
curtailed economic activity. 

Maree predicted a contraction 
of 8,2%, but added that he 
expected agriculture to show 
some positive growth this year. 
He attributed this to production 
looking much more positive than 
in the past, but said constrained 
demand could pose a challenge. 

"Soft commodity prices will 
continue to be under pressure 
due to weak economic growth. 

"On the grains side, for 
example, we expect a good maize 
crop and therefore the supply 
will be higher than the demand, 
which will put pressure on prices. 


"Meat demand is limited due 
to consumers' current financial 
situation, and they are instead 
moving to staple foods and 
cheaper protein sources." 

However, Maree pointed 
out that this meant some good 
news in terms of getting food 
inflation under control and 
therefore, interest rates would 
likely also remain "on the low 
side" for a longer period. 

According to the report, 
growth was expected to 
rebound in 2021 to 3,1%. 

However, it indicated that 
the prospects for faster growth 
over the medium term were 
likely to be constrained by 
"fiscal tightening". Growth 
would continue to be dampened 
by persistent power supply 
disruptions and the need for 
extensive maintenance and repair 
work on the national grid, the 
report said. - Jeandre van der Walt 


SHEEP 


NSPCA achieves temporary halt to livestock exports 


The Grahamstown High Court 
recently approved an urgent 
interim interdict to temporarily 
ban livestock exports by sea from 
South Africa until at least 16 July. 

The interdict was applied for by 
the National Council of Societies for 
the Prevention of Cruelty to Animals 
(NSPCA) and was granted against 
Kuwaiti company, A1 Mawashi, which 
has been buying live sheep from the 
Eastern Cape for shipboard exports 
to the Middle East, and against other 
entities involved in these exports. 

Since late 2019 and to date, two 
shipments totalling approximately 
120 000 live sheep have been exported 
from the Eastern Cape aboard A1 
Mawashi's fleet of specialised livestock 
transport ships. The animals were 
destined for the company's feedlotting, 
processing and marketing operations in 
Kuwait and the United Arab Emirates. 
The NSPCA and South Africa's 


Livestock Welfare Coordinating 
Committee have maintained strong 
opposition to these live sheep exports, 
citing a litany of alleged welfare abuses 
of the animals throughout the loading, 
transporting and offloading processes. 

An NSPCA statement said the recent 
"unexpected arrival" of A1 Mawashi's 
Al-Messilah livestock transport vessel 
in East London Harbour, reportedly 
to load 70 000 sheep, had prompted 
the interim interdict application. 

The statement explained that 
the interim interdict was ahead 
of the 16 July date scheduled for 
the Grahamstown High Court to 
hear the NSPCA's application for 
a permanent interdict against A1 
Mawashi and the exports of live 
animals by sea from South Africa. 

"A1 Mawashi [...] may not transport 
any sheep from the [Eastern Cape] 
feedlot, nor export any sheep from 
South Africa, pending the outcome 


of the Court hearing on 16 July 
2020," the NSPCA's statement said. 

Gerhard Schutte, CEO of the Red 
Meat Producers' Organisation (RPO), 
said that his organisation and the 
Red Meat Industry Forum (RMIF) 
were opposed to a permanent ban 
being placed on livestock exports 
by sea from South Africa. 

"Livestock exports by ship should 
be permitted subject to certain [animal 
welfare] requirements being met. 

At this stage, there are international 
codes of practice in terms of what 
these requirements must be, and the 
World Organisation for Animal Health 
has already written such codes." 

He added that the RMIF had recently 
requested to become a respondent 
to the NSPCA's 16 July interdict 
application against A1 Mawashi 
and other role players regarding 
future shipboard livestock exports 
from South Africa. - Lloyd Phillips 


is farmer's M/ee/r// 10JULY2020 







World News WEEKLY NEWS WRAP 


Pandemic could wipe out child 
labour gains since 2000 - UN 


The gains made in ending child 
labour over the past 20 years is 
at risk of being reversed by the 
coronavirus disease (COVID-19) 
pandemic, the UN's International 
Labour Organization (ILO) 
said in a new report. 

In the report, the ILO appealed 
to governments to continue 
investing in measures that 
have helped reduce the number 
of children working by 
94 million since 2000. Current 
global estimates indicated 
that 152 million children were 
working. "As the pandemic 
wreaks havoc on family incomes, 
without support, many could 
resort to child labour," said 
Guy Ryder, director-general 
of the ILO, marking the World 
Day Against Child Labour. 

The Food and Agriculture 
Organization of the United 
Nations (FAO) added in a 
statement that more than 70% of 
working children (108 million) 
worked in agriculture. Progress 
in eliminating child labour in 
the sector had been slow due to 
limited government legislation 
and oversight in hard-to-reach 


areas, a fragmented labour force, 
and lack of unionisation, the FAO 
said. In addition, the majority of 
child labourers worked as unpaid 
family labour without formal 
contracts, in keeping with long¬ 
standing traditional practices. 

The problem was particularly 
severe in Africa, where one in 
five children was involved in 
child labour, which the FAO 
defined as "activities that could 
physically and mentally harm 
and/or deprive children of their 
education, childhood and the 
potential to have a healthy and 
promising future". - Staff reporter 



US soya bean sales to China soar 
as buying flurry continues 


The US Department of 
Agriculture (USDA) has 
reported that 720 OOOt of soya 
bean have been exported to 
undisclosed destinations, 
widely believed to be China, 
in the second week of June, the 
largest in at least 16 months. 

According to Reuters, China 
had been ramping up soya 
bean purchases from the US, 
as supplies in Brazil, China's 
top soya bean supplier, were 
falling, and a strengthening 
of the Brazilian currency 
had driven up prices. 

The increase in buying came 
amid heightened Chinese-US 


tensions about the coronavirus 
disease (COVID-19) pandemic 
and Beijing's new national 
security legislation in Hong Kong. 

In a Phase 1 trade deal signed 
in January, China undertook to 
dramatically increase purchases 
of US agricultural goods. 

The USDA said one million 
tons of soya beans had been 
exported in the 2019/2020 
marketing year by the week 
ended 4 June, including 337 OOOt 
to China and 213 200t to 
unknown destinations. New- 
crop sales totalled more than 
1,2 million tons, with 517 OOOt 
going to China. - Staff reporter 


ABOVE: 

The International 
Labour 
Organization 
has expressed 
fears that the 
COVID-19 lockdown 
regulations could 
reverse the gains 
nnade in eradicating 
child labour 
around the world. 
FRANQ0IS ZELLER, 

FLICKR 


In Brief 

WEST AFRICA 

The coronavirus disease 
pandemic has hit the cashew nut 
sector in West Africa just as the 
marketing season was meant 
to kick off, with some farmers 
there leaving their crops to rot. 

Prices of raw cashews, 
already under pressure due 
to oversupply in the past 
few years, fell sharply after 
processing slowed down in 
Asia, and borders were closed 
in March, preventing major 
buyers flying to West Africa 
from Vietnam and India. 

SPAIN 

A severe hail storm in the first 
week of June in the Alicante 
region of Medio Vinalopo in 
Spain has taken a toll on table 
grape crops in the region. 

The hail caused damage 
estimated at between 30% 
and 40% of production 
in some areas. 

According to Freshplaza, 
the most affected grapes 
have been the early varieties, 
such as the Red Globe, 

Ideal and Victoria, since the 
fruit's development was at 
a more advanced stage. 

However, in the case of 
the Aledo, no "damage 
due to hail" have been 
reported, the report said. 

THAILAND 

Rice export prices in Thailand 
rose to their highest level in 
about a month in early June, 
due to a strong currency and 
persistent supply concerns 
on the domestic market 
due to drought. This had 
resulted in that country 
losing out to exports against 
other Asian countries. 

"Our prices are higher than 
all of our competitors thanks 
to the strong baht, which 
makes it hard to find buyers," 
a Bangkok-based trader told 
Reuters. - Staff reporter 
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WEEKLY NEWS WRAP 


WINE 


Wine industry woes persist as exports continue to fall 


While wine exports resumed 
following the easing of 
the strict national Level 5 
lockdown regulations to curb 
the spread of the coronavirus 
disease (COVID-19) pandemic, 
wine exports continued to 
decline in May. This was 
according to figures released 
by the South African Wine 
Industry Information and 
Systems (SAWIS). 

The data indicated that the 
volume of wine exported in May 
dropped 8,4% to 29,2 million litres 
compared with May last year. In 
April, wine exports fell 73% when 
a ban on the sale and transport of 
alcohol was imposed in line with 
the national lockdown, resulting 
in only 7,7 million litres of wine 
being exported in April. Maryna 
Calow, communications manager 
of Wines of South Africa (WOSA), 
said the wine industry was 
currently facing major challenges. 
She explained that there were 
many logistical processes 
involved in the exporting of wine. 

"These processes take time 
and producers were unable to 
make arrangements in advance 
as they did not know when they 



would export their wine again." 
She pointed out that there 
were also many challenges 
being experienced at the Cape 
Town harbour. "The port is 
currently only operating at 
50% of capacity. I am aware of 
producers whose wine has been 
sitting in the harbour waiting to 
be loaded for over a month." 

Calow added that the recent 
cold front also played a role, 
as many ships could not enter 
and simply passed the harbour. 
SAWIS's figures also showed 
that bulk wine exports increased 


ABOVE: 

Although prospects 
for South Africa's 
wine industry 
are currently 
not looking 
rosy, successful 
marketing of 
online sales has 
helped producers' 
cash flow. 
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7% to 19,7 million litres in May, 
while packaged wine exports 
dropped nearly 30% to 9,5 million 
litres. Calow said WOSA 
expected more bulk wine to be 
exported in the coming months. 

"Due to the current constraints 
at the Cape Town harbour and 
ships just passing by, many dry 
goods, such as bottles and corks 
that producers ordered from 
overseas, do not get delivered in 
time. Producers cannot wait until 
they eventually get these goods 
and therefore export in bulk." 

She also pointed out that 
there could be a glut of wine in 
Europe as wine sales in many 
of the major wine-producing 
countries plummeted during the 
lockdown periods there. Calow 
foresaw that producers in these 
countries would drop their prices, 
which would further add to the 
woes of the local wine sector. 

Despite these challenges, 

Calow said it seemed as if 
fewer cellars than expected 
would have to shut down their 
operations. She attributed this 
to the strong demand for online 
wine sales during the Level 4 
lockdown. - Jeandre van der Walt 


POME FRUIT 


Challenging but successful pome fruit harvest for South Africa 


South Africa's pome fruit season kept 
the industry on its toes due to various 
challenges arising from the coronavirus 
disease (COVID-19) pandemic, 
according to the South African apple 
and pear exporter, Tru-Cape. 

Roelf Pienaar, Tru-Cape's managing 
director, told Farmer's Weekly that 
overall, the company had seen an 
increase in apple exports of about 
2% year-to-date. Pienaar said it 
was more or less in line with South 
African production levels. 

"Comparing this season to last, 
apples were particularly well-coloured, 
and tonnage as well as size were up." 
From a quality perspective. 


Pienaar said some challenges had 
been experienced with summer 
pear arrivals, which resulted in 
a drop of 9% in pear exports. 

"Despite the obvious COVID-19 
challenges, the Western Cape has 
concluded a successful harvest and 
we are cautiously optimistic." 

He pointed out that COVID-19 
resulted in several logistical 
challenges, such as delays at 
ports, container shortages, and 
vessels omitting the Cape Town 
harbour from their schedules. 

"We also had to make adjustments 
in the packing facilities due to social 
distancing requirements, which had 


affected overall productivity during 
the busiest period in the packhouses." 

He added that some of the company's 
main trading markets also closed 
down during this period, which 
was a major challenge in terms 
of exporting certain varieties. 

Pienaar said he was grateful 
that no power interruptions had 
been experienced during the peak 
picking season, as this would have 
affected the time fruit needed to chill 
sufficiently, as significant power was 
needed in the cooling process. This 
could have affected fruit quality, and 
ultimately the price consumers were 
willing to pay. - Jeandre van der Walt 
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ZIMBABWE 


Zimbabwe's food shortfall remains despite better yield estimates 


While summer crop production 
in Zimbabwe is expected to 
improve significantly in the 
2019/2020 season, volumes 
harvested are anticipated to 
be well below the country's 
domestic requirements for the 
year. Since the implementation 
of a controversial land reform 
programme in the early 2000s, 
coupled with often adverse 
weather conditions, Zimbabwe's 
agricultural production has taken 
a major knock to put the country 
in a highly food insecure position. 

The Second Round Crop and 
Livestock Assessment Report: 
2019/2020 Season, compiled by 
Zimbabwe's Ministry of Lands, 
Agriculture, Water and Rural 
Resettlement, revealed that the 
country's human requirement 
for grain crops for the year 
were expected to be almost 
1,8 million tons and the livestock 
requirement about 450 OOOt. 

However, the report added 
that during the 2019/2020 
season, Zimbabwe's farmers 
were expected to produce about 


907 630t of maize and just over 
152 500t of small grains. This left 
a total deficit of over 1,16 million 
tons for the country's projected 
grain needs for this year. 

AGRICULTURAL 
PRODUCTION 
TOOK A MAJOR 
KNOCK 

The report also showed that 
while Zimbabwe remained in 
a food deficit position, there 
was a significant improvement 
between the country's 2018/2019 
and 2019/2020 production of 
most staple food crops. Estimates 
for 2019/2020 production were 
907 628t of maize (2018/2019: 

776 635t); 103 684t of sorghum 
(2018/2019: 40 215t); 39 032t of 
pearl millet (2018/2019:28 047t); 

9 799t of finger millet (2018/2019: 

6 947t); 87 479t of groundnuts 
(2018/2019: 70 902t); 114 558t of 
sweet potato (2018/1019:88 248t); 
12 650t of sugar beans (2018/2019: 


9 528t); and 18 430t of cowpeas 
(2018/2019:12 655t). However, 
the 23 832t estimate for round 
nuts was 19% down on the 
29 396t produced in 2018/2019. 

Agbiz chief economist, 

Wandile Sihlobo, reported earlier 
in the year that Zimbabwe's 
2020 decision to overturn its 
years-long ban on imports of 
genetically modified (GM) 
maize was likely prompted by 
the country's inability to source 
sufficient imports of non-GM 
maize to meet national demand. 

"Fortunately for Zimbabwean 
consumers, neighbouring South 
Africa and other major maize- 
producing countries are expected 
to remain maize exporters in 
the 2020/2021 marketing year. 
Imports from such countries will 
help ease pressure on Zimbabwe. 
In the long run, however, the 
Zimbabwean authorities should 
consider legalising the growing 
of GM maize in order for 
domestic farmers to produce 
higher yields," Sihlobo 
said. - Lloyd Phillips 


TOBACCO 


Plaintiff 'confident about argument' in tobacco ban case 


The chairperson of the Fair-trade 
Independent Tobacco Association 
(FITA), Sinenhlanhla Mnguni, has 
expressed confidence in the arguments 
presented by the association's 
legal team in a court case brought 
against government's ongoing ban 
on the sale of tobacco products 
during the national lockdown 
period to contain the coronavirus 
disease (COVID-19) pandemic. 

Mnguni confirmed to Farmer's Weekly 
that following the case, presented in 
the Pretoria High Court 
in early June, judgment had 
been reserved and the outcome 
would be emailed to the parties 
represented in the matter. 

"The judges said that because this 
was an urgent matter that we had 


brought against government, they 
would expedite the judgment. But they 
did not indicate the exact date of when 
the judgment would be handed down." 

He added that although he was 
not willing to venture an opinion 
on the possible outcome of the 
case, which FITA brought jointly 
against President Cyril Ramaphosa 
and the Minister of Co-operative 
Governance and Traditional Affairs, 

Dr Nkosazana Dlamini-Zuma, 

"we're very confident in the legal 
arguments made by our legal team". 

When asked whether FITA had been 
engaged by government since the 
case was heard, Mnguni replied that 
"there was no interest by government 
to engage with the tobacco industry 
before the case, so why would we 


expect to hear anything from it now?" 
He said that if the Pretoria High Court 
ruled in favour of maintaining the 
ban, there was the strong possibility 
that South Africa's tobacco value chain 
would not survive for much longer. 

Ramaphosa, and Dlamini-Zuma 
in particular, had repeatedly stated 
that the ban on the sale of tobacco 
products implemented at the start of 
the lockdown period was intended to 
reduce both the spread of COVID-19 
and the burden of smoking-related 
illnesses on the healthcare system. 

Representatives of the Black 
Tobacco Farmers' Association, 
which was initially strongly critical 
of government's ban on the sale 
of tobacco products, declined to 
comment on the case. - Lloyd Phillips 
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NEWS FEATURE Land Reform 


Good news for landowners 
defending 'vexatious' land claims 

Landowners who previously had to personally foot the bill for legal fees to successfully defend 
themselves against vexatious or frivolous land claims will now have the option to request a court 
to award costs orders against the state or its legal representatives. Lloyd Phillips reports. 


T wo land reform legal 
experts say that 
landowners have been 
offered some respite following 
two recent precedent-setting costs 
orders issued against the state or 
its lawyers by the South African 
Land Claims Court (LCC). 

Annelize Crosby, head of 
Agri SA's Centre of Excellence on 
Land, said: "One of the biggest 
concerns of landowners who are 
confronted by [land] restitution 
claims is the cost implications of 
having to contest the validity of 
[these] claims in court. Litigation 
is very expensive, and restitution 
matters often complex. Restitution 
cases may be caught up in court 
for years and legal costs can 
run into millions of rand." 

In contrast, the state covered 
all of the legal and lawyers' fees 
for land restitution claimants. 

‘ATTORNEYS 
MUST APPLY 
THEIR MINDS’ 

Crosby explained that in a 
"ground-breaking" judgment 
handed down on 16 March by 
the LCC, Judge Y Meer ruled 
that the landowners' defence 
against a land restitution claim 
had been successful. Meer added 
that the claimant community's 
legal representatives had 
instituted "vexatious, frivolous 
and abusive litigation" against 
the landowners, despite the 
claimant community's case 
having no reasonable prospect 
of success from the outset. 

"A costs order was, therefore, 
granted against the state. 

[Meer] also granted a punitive 
costs order by disallowing the 



[claimant community's] legal 
team any costs," she said. 

Crosby added that, similarly, 
in a 25 May judgment handed 
down by Judge A Canca of the 
LCC, a costs order was issued 
against the state in favour of the 
landowners who had successfully 
defended themselves against 
a land restitution claim. Canca 
found that the claimants' legal 
team in this case had also 
instituted litigation without any 
reasonable prospect of success. 
The judge also disallowed the 
fees of the claimants' lawyers. 

South African land claims 
law expert and attorney, Rob 
McCarthy of McCarthy & 
Associates, agreed with Crosby 
that Meer and Canca's judgments 
had set a legal precedent. 

"The result will be that any 
attorney acting for claimants, 
who fails to apply his/her mind 
properly to the merits of case, 
faces having to repay his/her 
and the advocate's fees. [...] 
Attorneys for the claimants 
must apply their mind to the 
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Land reform legal 
experts have 
expressed the hope 
that recent costs 
orders against the 
state and its legal 
representatives will 
deter the instigation 
of vexatious land 
claims in the future. 
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merits of the case they are taking 
on, as there are consequences 
now for litigating frivolously. 

"Too many attorneys acting 
for the state have simply pushed 
land claims cases forward 
even though there were no 
merits," McCarthy said. 

STATE TO PAY LEGAL COSTS 

He pointed out that 
"unfortunately", landowners 
who had successfully defended 
against land claims prior to 
these judgments would be 
unable to retrospectively 
apply for costs orders against 
the state or its lawyers. 

"Judge Meer had considered 
awarding costs de bonis propriis 
[but] applied the lesser sanction of 
[ordering the claimants' lawyers 
to repay] their [legal] fees [to 
the state]. Had she applied the 
sanction of costs de bonis propriis, 
they would have had to pay the 
landowners' costs from their 
own pockets. The current order 
is that the state will have to pay 
the landowners' legal costs." 
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WEEKLY NEWS WRAP 


POTATOES 


COVID-19 plays havoc with 
potato demand and prices 

The impact of the coronavirus disease (COVID-19) 
pandemic on South Africa's potato industry 
was evident in the lower volumes sold on fresh 
produce markets during both April and May, 
despite "normal" volumes being supplied. 

This was according to Andre Jooste, CEO of 
Potatoes South Africa, who said that from January 
to March, sales volumes were higher than a year 
ago, but fell sharply during April and May, which 
resulted in significant downward pressure on prices. 

"The average price for all classes on all markets 
were below break-even point for producers." 

Commenting on the closure of restaurants and 
fast-food outlets during levels 4 and 5 of the national 
lockdown periods, a sector from which there was 
strong demand for potatoes, he said: "Their closure 
meant that this market outlet was closed. 

"The informal trade was also disrupted 
since no open-air food sales were allowed, and 
hence an important market was not able to 
procure potatoes on fresh produce markets." 

He said, in addition, that consumers were also 
under financial pressure, which constrained 
their buying power. "The reopening of 
restaurants should bring stronger demand." 

Jooste said statistics indicated that the average 
price of Class 1 medium potatoes (45% of 
all potatoes sold) had been levelling 
out since the middle of January. 

"Prices of Class 1 large [potatoes], [making 
up] about 20% of total sales, dropped lower 
than Class 1 medium [potatoes] for the first 
time in the first week of lockdown." 

He added that when restaurants, fast-food 
outlets, as well as other tourism-related businesses 
were allowed to operate at full capacity again, the 
demand for Class 1 large and other sizes of potatoes 
could have a positive effect on average prices. 

"[In the second week of the Level 3 lockdown 
period], Class 1 large [potatoes] started to realise 
price premiums above medium potatoes again." 

With regard to this year's production, Jooste 
said 60% of the potato crop had been planted, 
and the harvest outlook in the different 
regions looked "normal", with an expected 
crop of 250 million, 10kg bags of potatoes. 

JF van der Merwe, chairperson for Potatoes 
South Africa and a potato farmer near 
Christiana in North West, said the restriction 
on the number of farmworkers that could 
be transported at any one time had resulted 
in an increased cost of transportation. 

"[However,] it is still too early to say how 
big the impact of the pandemic will be [on 
producers in the sector]." - Pieter Dempsey 
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WEEKLY NEWS WRAP 


CANOLA 


Bumpy start for South Africa's 2020/2021 canola season 


Farmers are anxiously waiting to 
see whether canola production 
will return to normal following 
the past three years of drought 
in major production regions. 

Koos Blanckenberg, Grain 
SA's chairperson of the canola 
specialist committee, said farmers 
in both the Swartland and 
Southern Cape regions had been 
able to plant under favourable 
conditions in April, but 
germination difficulties occurred 
due to insufficient rain the six 
weeks thereafter. Germination, in 
effect, had been patchy, resulting 
in below optimal plant densities. 

The situation, however, could 
be salvaged if favourable climatic 
conditions were experienced 
during the remainder of the 
season. "What happens from here 
on is out of our hands; it does 
not have anything to do with 
your farming abilities," he said. 

The arrival of new canola 
varieties with higher yields 
could also help to make 
up for the impact of poor 


germination on production. 

"The new varieties are 
definitely better than the 
older ones, resulting in my 
five-year production average 
being about 0,2% higher 
than my 10-year average, 
despite the past few years of 
drought," Blanckenberg said. 

Zander Spammer, agricultural 
resource manager at Southern 
Oil, agreed that the weather 
would be the biggest determinant 
in what happens during the rest 
of the season. "In June, farmers 
on average received 30mm [of 
rain] across the production 
region, which has helped to 
alleviate the impact of the poor 
rain at the start of the season. 

If climatic conditions remain 
favourable, we could actually be 
heading for a bumper crop." 

However, it was still too early 
to predict what would happen, he 
said. "Last year, we were heading 
for a record season until we hit 
a dry August, resulting in the 
final harvest coming in at [just 
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can be salvaged if 
favourable weather 
conditions are 
experienced for 
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of the season. 
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over 94 300t], which is almost 14% 
lower than the previous season." 

At just over 69 OOOha, the 
area under production was 
only marginally smaller than 
last year's almost 69 500ha. 
Market prices were looking 
favourable so far, with oilseed 
prices in general being higher 
than they were last year, 
Spammer said. - Glenneis Kriel 


FRUIT FLY 


Calls to extend Mediterranean fruit fly programme 


FruitFly Africa has requested that 
the per hectare statutory levy for 
the Mediterranean fruit fly (Ceratitis 
capitate) control programme be 
continued and expanded to other 
areas when the current four-year levy 
period comes to an end in September. 

Nando Baard, manager of FruitFly 
Africa, said farmers in the Hex River 
Valley, Langkloof, Tulbagh, Wolseley, 
Warm Bokkeveld and Elgin Vyeboom, 
Villiersdorp, and Grabouw regions 
had been subjected to a statutory 
levy until now, whereas farmers in 
the Orange River Valley contributed 
voluntary levies for the monitoring of 
Mediterranean fruit fly on table grape 
vineyards. The Orange River Valley 
farmers could then pay for aerial 
releases of sterile insects as needed. 
Farmers who had experienced some 


of the benefits of the programme had 
indicated that they would now like to 
participate in the full programme. 

"Mediterranean fruit fly is a 
phytosanitary pest, which can result in 
a rejection of fruit or even the closure 
of certain markets. Chemical control 
used to be the go-to management 
method, but farmers are switching to 
integrated pest management to reduce 
their impact on the environment, 
and preserve chemical measures 
as a last resort," Baard said. 

FruitFly Africa, jointly funded by 
the Department of Agriculture, Land 
Reform and Rural Development and 
the fruit industry, played a significant 
role in the management of this pest by 
engaging in area-wide monitoring, the 
promotion of sound tree sanitation, 
and the sterile insect technique. 


Through the sterile insect 
technique, the company released 
about 56 million sterile male 
Mediterranean fruit flies annually. 
About six million of these were 
released from the ground, whereas 
the rest were released in the air 
from a helicopter over an area of 
about 39 OOOha in the different 
production regions, of which about 
15 OOOha were commercial orchards. 
About 15 million fruit flies could 
be released at a time, which helped 
to keep the costs low, he said. 

The National Agricultural Marketing 
Council said in a media statement 
that it supported the request for the 
statutory levy, as it was in line with 
the objectives of the Marketing of 
Agricultural Products Act (as set out 
in Section 2 of the Act). - Glenneis Kriel 
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SUGAR 


Sugar value chain master plan implementation continues 


Although South Africa's national 
lockdown measures to contain the 
spread of the coronavirus disease 
(COVID-19) pandemic delayed the 
formal signing and promulgation 
of the much-anticipated Sugar 
Cane Value Chain Master Plan, 
the industry has already begun 
implementing aspects of the plan. 

The plan was intended to pull 
the country's approximately 
R14 billion-a-year sugar 
value chain out of its years- 
long financial crisis. 

This was according to Trix 
Trikam, executive director of the 
South African Sugar Association 
(SASA), who said that the physical 
signing of the plan would take 
place when circumstances 
eventually allowed, but that 
this did ''not delay the work or 
action required by the plan". 

He said that the Minister of 


Trade, Industry and Competition, 
Ebrahim Patel, and the Minister 
of Agriculture, Land Reform 
and Rural Development, Thoko 
Didiza, had called an online 
meeting of all parties concerned 
in early April. An understanding 
was reached to allow government 
and the sugar value chain 
to prioritise efforts aimed at 
tackling the COVID-19 threat. 

It was also agreed that, 
where feasible during the 
national lockdown, the sugar 
value chain would proceed 
with the implementation 
of the plan's objectives. 

"[The plan is] aimed at ensuring 
a growing and thriving industry, 
[and] includes, among other 
[aspects], the optimisation of 
the local [sugar] market in the 
Southern African Customs 
Union; [sugar] diversification into 


fuel ethanol; [sugar cane] crop 
diversification; and innovation. 
The Department of Trade, 
Industry and Competition is 
facilitating the process, [and] Patel 
and Didiza are championing 
the process," Trikam said. 

Other role players in the plan 
included the South African 
Cane Growers' Association 
(SA Canegrowers), the South 
African Farmers' Development 
Association (SAFDA), and the 
South African Sugar Millers' 
Association Limited (SASMAL). 

Dr Kathy Hurly, SA 
Canegrowers' corporate 
executive, told Farmer's Weekly 
that the organisation had 
scheduled a meeting with Patel's 
sectoral adviser, Harald Harvey, 
for late in June, to discuss the way 
forward for the implementation 
of the plan. - Lloyd Phillips 
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NEWS FEATURE Citrus 

COVID-19 delays 
market access 
for SA citrus 

The citrus industry has suffered several setbacks 
in global market access as a result of the 
COVID-19 pandemic. Since the industry is 
rapidly expanding, new markets are crucial to 
maintaining profitability. Lindi Botha reports 
on the latest developments. 


M uch work has been 
done to open the 
Chinese market for 
South African lemons and it 
was expected that the 2020 crop 
would be the first to enter this 
lucrative market, according to 
Justin Chadwick, CEO of the 
Citrus Growers' Association 
of Southern Africa (CGA). 

"The Minister of Agriculture, 
Land Reform and Rural 
Development [Thoko Didiza] was 
due to travel to China in March 
to sign the new cold treatment 
protocol that would allow us to 
ship lemons to that country. 

"But all travel was put on hold 
due to the coronavirus disease 
pandemic [COVID-19], so the 
documents remain unsigned. 

"China has a big appetite 
for lemons, and since our 
lemon volumes are increasing 
substantially each year, if we 
can't open new markets it 
will impact our returns." 

Access to Vietnam and 
the Philippines had also 
been placed on hold. 

"Inspectors from Vietnam 
were due for a visit to South 
Africa in July as part of the 
process to allow our exports 
into Vietnam, but the visit has 
been postponed. The Philippines 
government was supposed to 
come back to us by February 
regarding protocols for citrus 
shipments, but now the whole 
process has been slowed down. 
We hoped to be in Philippines 
by the start of our citrus season, 


but that has not happened." 

The global halting of trade 
due to the pandemic had also 
brought the progress made 
to open markets in the US 
and India to a standstill. 

"We have been waiting for 
finalisation of improved access to 
the US for three years, and now 
we are facing further delays. 

"We were also due to go to India 
in April to try to resolve the delay 
in finalising the cold treatment 
protocols, which they have still 
not completed. That trip could 
not take place and so our access is 
further delayed," said Chadwick. 

He added, however, that while 
there had been disruptions 
in supply due to logistical 
challenges as a result of the 
pandemic, the industry had still 
shipped more fruit to date than 
in the same period last year. 

"We had an early start to the 
season, so we were able to get 
more fruit onto the market before 
the major disruptions hit us. 

To date there has not been any 
fruit that has gone to waste due 
to the delays on our side, but 
possibly on the market side." 

Meanwhile, the CGA's 
grapefruit focus group expressed 
concern about market conditions 
in the Far East. Japan was the 
dominant buyer of South African 
Star Ruby and Marsh grapefruit, 
but sales had been down by a 
quarter compared with last year, 
due to logistical difficulties. 

"At these sales levels, there are 
four to five weeks of grapefruit 




ABOVE: 

Despite facing 
several challenges 
with regard to 
exports due to 
the COVID-19 
pandemic, the 
citrus industry has 
shipped more fruit 
to date than the 
same time last year. 
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stock on the market, with three 
more conventional vessels 
still to discharge [supplies]. 

This excludes the vessels 
currently loading and others 
still in the planning," the group 
stated in a memorandum. 

QUALITY CONCERNS 

The large increase in the 
exporting of processing-grade 
grapefruit to China, up 30% from 
last season, was also troubling. 

Chadwick said that since 
China was counter-seasonal 
to South Africa, and had a 
strong demand for processing 
fruit to keep factories in that 
country running during the 
off-season, it created a good 
market for South African fruit. 

"However, with factories 
running at lower capacity, much 
of the processing fruit is being 
sent to markets where it competes 
with Class 1 fruit. Questions 
are being raised whether it is 
worthwhile to send processing 
grade grapefruit at all, and if it 
is hurting the Class 1 market." 
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GLOBAL FARMING 


Pessimism is as 
contagious as COVID-19 


Despite a number 
of commentators 
predicting that the 
prices of agricultural 
products would decrease 
sharply because of the 
COVID-19 lockdown, 
this has not happened. 

In some cases, prices are 
higher than a year ago. 



BY DR KOOS COETZEE 

Dr Koos Coetzee is an independent 
agricultural economist. Email him at 
farmersweekly@caxton.co.za. 
Subject line: Global farming. 


E conomists maintain that markets are 
driven by supply and demand. While this 
is true in a broad sense, market prices, 
and especially tree-market prices, are actually 
determined by the perceptions of market 
participants. When market commentators 
opine that prices will decrease, role players 
beyond the farm gate use this forecast as an 
excuse to decrease prices offered to farmers. 

When the coronavirus disease (COVID-19) 
appeared in January, various commentators 
predicted large price decreases for 
agricultural products. At the time of 
writing (the beginning of June), we can 
look back at the past four months and 
see if the pandemic and subsequent 
lockdown did indeed affect South 
African agriculture negatively. 

The Food and Agriculture Organization 
of the United Nations (FAO) Food Price 
Index, which measures the price of a 
large basket of agricultural products, 
showed a 10% decrease during the 
first five months of 2020. Meat prices 
decreased 12%, dairy prices 9% and 
grain prices 1%. Sugar prices fell 18%. 

The price of maize on the CBOT 
decreased from US$170/t (about R2 900/t) 
at the beginning of January to US$142 
(about R2 400/t) in May and then improved 
slightly to US$158/t (R2 700/t), still 7% down 
from the beginning of the year. US wheat 
and soya bean prices decreased 7% and 
3% respectively from the end of 2019. 

Based on the value of the Global 
Dairy Trade Index, dairy product prices 
decreased 13% on average. Producer 
milk prices decreased sharply in the US 
(29%) and India (19%), and there was a 
limited decrease in most other countries. 
However, futures exchanges show that 
markets expect higher future prices. 


SOUTH AFRICA 

The effect of international prices on the South 
African market depends on local supply and 
demand factors as well as the exchange rate. 
The rand devalued 29% against the US dollar 
from December 2019 to reach R19,29/US$ 
in April 2020, and recovered somewhat to 
R16,77 in June, which was still 15% down 
on the December value. The decrease in 
the value of the rand largely protected 


South Africa's product prices against 
the decrease in international prices. 

In mid-May, the price of Grade-A beef 
was 2,3% down year-on-year, weaner 
calf prices were 8% higher, and the 
beef contract price was 2,5% down. 

Mutton and lamb prices were 16% and 18% 
higher respectively, while feeder lambs were 
selling at the same price as the previous year. 

While red meat prices were on average 
higher than a year ago, pork and 
poultry prices were down about 9%. 

Milk-producer prices increased slightly 
during the first quarter of 2020. Wool 
prices fell by about 15%, but prices 
recovered at the most recent sale. 

South Africa's agricultural exports in the 
first quarter of 2020 were buoyant and the 
country recorded a healthy agricultural 
trade surplus, up 16% year-on-year. 

Farmers expect a record maize crop this 
year. Despite this, prices are currently only 
about 10% down on last year, but still well 
above Grain SA's very conservative export 
parity. The soya bean price is 15% up on 
last year. As South Africa was already in a 
recession by year-end and had fast-growing 
unemployment, demand would have been 
lower even without the effects of COVID-19. 

The lockdown resulted in less money 
being spent on fuel, eating out and take¬ 
away foods up to the end of the national 
lockdown Level 5. This resulted in higher 
demand for fresh food for home use. 

Red meat, eggs and dairy product sales 
did not decrease. Poultry demand did, 
however, decrease, as fast-food chains are 
generally major buyers of poultry meat. 

THE DANGERS OF FORECASTING 

Commentators should be careful with 
their predictions; any information pointing 
towards lower demand will be used by 
livestock buyers to push for lower prices. 

The COVID-19 lockdown has affected 
all South Africans, and combined with 
the current recession, will affect future 
demand for food as unemployment 
increases and smaller businesses and 
the informal sector are affected. 

To date, the effect on agriculture has 
been very limited and will probably 
remain so for the rest of 2020. ■ FW 
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MANAGING FOR PROFIT 


Thanks, but no thanks 


The yearning for praise 
and recognition is buried 
deep in the human 
psyche. But why should 
farmers feel they deserve 
it more than others? 



BY PETER HUGHES 

Peter Hughes is a business and 
management consultant with 30 years’ 
farming experience. Email him 
at farmersweekly@caxton.co.za. 
Subject line: Managing for profit. 


D uring the lockdown, after seeing 

images of people clapping en masse 
to express their gratitude to health 
workers, I scoured the Internet and social 
media for similar public acknowledgement of 
the role of farmers. I found almost nothing. 

The few expressions of appreciation I came 
across were from farmers' associations, 
market agents, agricultural magazines and 
fresh produce retailers. But all of these 
depend on farmers for business! Not one 
word of gratitude could I find from the 
public at large or from government. 

ARE FARMERS REALLY SO SPECIAL? 

We all want praise and recognition. When 
given, it's a great morale booster and 
motivator, and people who have gone the 
extra mile particularly appreciate it. But 
why should farmers, myself included, feel 
they deserve it more than others? After 
all, being a farmer is just another job. 

Why should we be singled out for special 
thanks and praise? Has any of us gone 
public during the lockdown to express 
thanks to the suppliers of fuel and fertiliser 
that keep us operating our businesses? 

And how many of us or our representatives 
have openly thanked our employees? 

No one forces us to be farmers. We 
farm because that's what we want to do. 

It's the lifestyle we want, and it makes 
no sense to feel that, somehow, we are 
more deserving of gratitude than other 
businesses and people in other jobs. 


There is another downside to the expectation 
that we should receive special thanks: 
we open the door to judgement. We are 
signalling to people and government 
that we work for them, and implying 
that they have the right to tell us what 
to farm and how to do it. And that's the 
last thing we need. What we really need 
is not thanks, but policies that support 
farming, enabling it to thrive and grow. 

NO ONE FORCES US 
TO BECOME FARMERS; 
WE FARM BECAUSE WE 
ENJOY THE JOB AND 
THE LIFESTYLE IT OFFERS! 

Apart from anything else, it's demeaning 
for farmers to be vocal, especially in the 
public domain, about the lack of thanks that 
comes our way, as if we have some special 
monopoly on these sentiments in our society. 

Calling for appreciation is a distraction 
from our real tasks. We need 
to focus on producing nutritious, high- 
quality food at low cost; treating the 
environment with respect and farming 
in harmony with nature; paying a fair 
wage to all employees, and treating 
them with sensitivity, care and dignity; 
and making a good profit, enabling the 
business to survive, grow and provide 
a fair return to its investors. ■ FW 
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COMMUNAL FARMING 


Harvesting grey water 
is easier than you think 


It's affordable, can be 
set up without any 
special skills or tools, and 
could help solve your 
winter feed problem! 



BY SHANE BRODY 

Shane Brody is involved in project 
management as part of an outreach 
programme aimed at transferring 
skills to communal farmers in parts of 
the former Ciskei and Transkei. Email 
him at farmersweekly@caxton.co.za. 
Subject line: Communal farming. 


F eeding livestock in winter, when 
the grass becomes dry and low in 
nutrition, is a problem for many 
communal farmers. Fortunately, many 
communal farming areas nowadays 
have access to electricity, and this can 
be used to power a relatively cheap, 
single-phase extraction pump to 
irrigate a small cropland or garden. 

But where is the water to come from? 

The answer is to use grey water, the 
waste water left over from bathing, and 
washing dishes and clothes. About six 
years ago, I decided to start using grey 
water for irrigation, and was surprised 
by how much grey water we had daily. 

Many people are put off by the idea 
of harvesting grey water, as they 
think it's difficult and very expensive 
to set up. This is not so. You will 
basically need just three things: 

• An extraction pump. This costs 
about R800, and cabling should 
cost no more than R200. 

• Class-3 black plastic piping of 32mm 
diameter to attach to exterior PVC grey 
water plumbing outlets from your home. 
You should need 50m in total (about R300). 

• A 2 5001 plastic septic tank (between 
R4 000 and R7 000 depending on the 
make and where you buy it) placed in a 
2m x 2m x 2m hole in the ground in your 
backyard. If you are fortunate to have heavy 
clay soil, you may not even need a tank; 
you can simply dig the hole and it will hold 
the water without seepage. (If you have 
spare bricks and mortar, you may prefer 
to brick the floor and sides of the hole.) 


SETTING UP THE SYSTEM 

Attach the various pipes to channel 
water from your home to the hole/buried 
tank. Mount the electric pump nearby, 
with an extraction pipe extending to the 
bottom of the hole or tank. Add a gauze 
filter to the end of the pipe to prevent 
dirt or mud from being sucked up and 
damaging the pump. Lay a 20mm Class-3 
pipe from the pump to the garden or 
small cropland you wish to irrigate. 

Different size pumps deliver different 
pressures. My pump can turn one irrigation 
sprinkler on a tripod stand; we move the 


sprinkler about to wet all areas of the 
garden. You can also use a hand sprayer 
or flood-irrigate the garden or crops. 

GET EXPERT ADVICE 

Small pumps need to be primed before 
pumping water, so find out from the supplier 
how this is done on your pump. If not primed 
properly, the pump will not suck water. 

Ask the supplier for advice if you need to 
operate more than one irrigation sprinkler, 
but avoid buying a pump so powerful that it 
drains the water in your hole/tank too quickly. 

While buying the pump, it's a good idea to 
ask the supplier to help you wire the pump 
and add a plug to insert into a single-phase 
wall socket or an extension lead socket. 


ALWAYS ENSURE THAT 
A GREY WATER HOLE 
IS SECURELY COVERED 


Based on these figures, the entire set-up, 
including buying a septic tank, should cost 
between R5 300 and R8 300. If you don't 
require a tank, the total cost will be only 
about R1 300. (Note: these costs assume 
that you will dig the hole yourself.) 

If you don't have the money to buy a 
pump, you can still dig the hole or bury 
one or more 2001 drums to hold the grey 
water. You can then manually extract 
water using a rope-and-bucket system 
and irrigate with a watering can. 

Always make certain that a grey water 
hole is securely covered to prevent children, 
livestock or pets from falling into it. 

To keep the pipes clean of fat or soap 
build-up, flush them once a month or 
so with very hot, clean water; this water 
won't be wasted, of course, as it will 
also be channelled into the hole. 

HARVESTING RAINWATER 

If you wish to harvest rainwater, consider 
digging an additional hole (or two) and 
installing a simple zinc sheet along the 
outer perimeter, angling it into the hole. 
Provided the hole is reasonably clean, you 
can use this water for livestock drinking 
water, washing clothes and so forth. ■ FW 
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RISK MANAGEMENT 


Managing supply chain 
disruptions smoothly 


The rand has seldom 
had it easy against 
major currencies. If 
your farming operation 
depends on international 
trade, be ready to act 
on the vulnerability that 
currency uncertainty 
creates, as well as the 
repercussions that this 
might have on your 
supply chains. 



BY ANDRIES WIESE 

Andries Wiese is head of the Agri 
Division at Hollard Insurance. Email 
him at farmersweekly@caxton.co.za. 
Subject line: Risk management. 


I f you own rands and need to buy 
from countries where the euro, the US 
dollar and the British pound are the 
currency of choice, life can be miserable. 

On a positive note, if you can sell your 
product onto those same markets, you 
can profit from the rand's weakness. 

NOT BUSINESS AS USUAL 

South African farmers should have become 
accustomed to the impact of a poorly 
performing local currency against major 
ones, as this has always been part of doing 
business in a global supply network. Yet 
the cost-price squeeze experienced by 
farmers as a part of business-as-usual is 
somehow perceived as exacerbated in these 
abnormal times as the world deals with the 
coronavirus disease (COVID-19) pandemic. 

A simplistic view would be that 
agriculture seems to have largely escaped 
the immediate impact of the virus, because 
people must eat. Locally, agriculture was 
one of a very few sectors deemed essential 
from the start of the lockdown. Local 
supply chains continued demanding 
and supplying foodstuffs and those that 
were harvesting got on with the job. 

What cannot be denied is that global 
supply chains have been affected by 
the onset of the pandemic, and more 
specifically the reaction of governments 
trying to curtail the spread of COVID-19 
by imposing varying levels of lockdown. At 
times, there also seems to have been 
a level of dissonance between various 
role players, for example where the 
seller can supply but the logistics 
fail. The question then arises: are our 
current supply chain models effective 
and resilient enough to withstand a 
global disruption such as COVID-19? 

WEAKNESSES IN THE SUPPLY CHAIN 

Jim Kilpatrick, global supply chain and 
network operations leader for Deloitte, 
suggests that we should be looking for 
an entirely new supply chain model. 

"A decades-long focus on supply chain 
optimisation to minimise costs, reduce 
inventories, and drive up asset utilisation 
has removed buffers and flexibility to absorb 
disruptions, and COVID-19 illustrates 


that many companies are not fully aware 
of the vulnerability of their supply chain 
relationships to global shocks," he writes. 

How should farmers deal with this 
situation? For exporters, there are 
definite challenges with markets and 
logistics. Local producers who do not 
export and are simply dependent on 
imported inputs are also affected. 

The key to successful supply chain 
management lies in understanding all 
the participants and being connected end 
to end. This will enhance collaboration, 
visibility and agility to change tack if the 
situation changes. The technology we have 
at our disposal makes it possible to manage 
a supply chain in this way. Essentially, 
the days of working in a linear way 
should no longer be part of your business 
plan. If you do not have the full picture, 
you could very easily be surprised, 
and not in a pleasant way, either. 

ARE OUR SUPPLY 
CHAINS RESILIENT 
ENOUGH TO WITHSTAND 
ANOTHER GLOBAL 
DISRUPTION? 

Farming businesses need to develop a 
holistic view of the entire value chain, from 
input to end-consumer, and also engage 
in supplier risk management. This means 
that as the manager of the business, you 
need to understand what is happening in 
the world of your supplier, both to prevent 
being surprised when disruptions happen 
and to be ready to nip problems in the bud. 

It is also important to understand 
what alternative supplier sources are 
available to you, and engage with them. 

As we journey on this new way of doing 
business during, and eventually after, the 
lockdown, we need to appreciate that as 
humans we are extremely adaptable and 
resilient. Currencies may jump around 
and managing businesses may have 
changed, but our own ability to adapt 
and succeed will be the key to success. 

Failure to change our ways, however, will 
make us part of the pandemic statistics. ■ FW 
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FIELD NOTES FROM A NEW FARMER 


The rise of online fruit 
and vegetable sales 


The COVID-19 lockdown 
has triggered greater 
consumer interest in 
purchasing fresh produce 
direct from the farm. 

This, in turn, has resulted 
in online businesses 
popping up offering a 
fresh produce home 
delivery service. Farmers, 
it seems, are losing out 
on this new opportunity. 



BY MBALI NWOKO 

Mbali Nwoko is a young, 
award-winning agricultural 
entrepreneur. Email her at 
farmersweekly@caxton .co. za. 
Subject line: Field notes. 


W hen the lockdown to curb the 
spread of the coronavirus 
disease (COVID-19) began, 
many business owners were faced with 
the uncertainty of whether or not their 
businesses would survive the initial 
three-week lockdown period. Their stress 
was increased when President Cyril 
Ramaphosa announced that the lockdown 
would be extended by another month. 

Even though certain businesses, such 
as agriculture, were exempted and could 
operate on levels 5 and 4, the agricultural 
value chain spreads across many 
businesses, leaving few unaffected. 

We also saw the true spirit of ubuntu 
amongst South Africans, with farmers, 
for example, donating food parcels 
of fresh fruit and vegetables to the 
most vulnerable communities. 

But what I also could not help 
noticing was the emergence of new 
online businesses offering to supply 
fresh produce directly to households. 

Even some of the market agents I 
communicated with during this time 
confirmed the increase of private individuals 
procuring fresh produce in bulk. 

The online industry has been around for 
years, of course, with many entrepreneurs 
using it to provide convenient, practical 
solutions to real-life problems and 
even attracting investors to fund these 
businesses. With COVID-19, more 
entrepreneurs have appeared to deliver 
fresh produce in response to demand. 

Do an Internet search for 'online 
fresh produce delivery services', and 
you will see a list of companies delivering 
fresh fruits and vegetables, some 
organic, straight to your door. Their 
value proposition, apart from the 
convenience, is that the produce is 
sourced directly from farmers. 


ENTREPRENEURS, NOT FARMERS 

It's also unsurprising to find that the 
founders and owners of these online 
start-ups are not farmers, but 
entrepreneurs who saw a gap on the 
market where consumers wanted 
to procure food directly from farms 
rather than a typical retail channel. 


It's a simple concept, but with a tech element 
incorporated into the business model. 

It's no secret that the lockdown has posed 
serious challenges to farmers despite farming 
being considered an essential service. Due 
to the closure of schools, restaurants, hotels 
and other venues, the lockdown has been 
a trying time for farmers with contracts 
with such institutions and organisations. 

With this in mind, I ask the following: 
why, with these markets currently closed 
to us, are farmers not starting their own 
online delivery services of fresh produce 
and selling directly to their customers? 

Why do we leave such opportunities 
to individuals who don't even farm? 


THE OWNERS OF THE 
ONLINE DELIVERY 
START-UPS ARE 
NON-FARMING 
ENTREPRENEURS; WHERE 
ARE THE FARMERS? 


Understandably, starting an online 
business is no walk in the park. Some 
investment is required, and considerable 
effort has to be spent on marketing and 
advertising on an online platform. An 
e-commerce site/app, for example, is needed 
to convert curious shoppers into produce 
buyers when they land on your site. 

Maintaining the cold chain into the 
logistics part of the business will also 
need strategic thinking and planning. 

But none of these criteria is impossible to 
overcome; we already see many successful 
partnerships and collaboration, such as 
Uber and retailers, working together to 
deliver groceries to customers. If these 
examples can work, why can't we as farmers 
also collaborate with existing channels to 
secure a larger footprint for our produce? 

Many business analysts have predicted 
that the old ways of doing business may 
be left behind after COVID-19 has passed, 
and have encouraged business owners to 
revisit their business models and change 
certain elements if necessary to become 
more sustainable in the long run. ■ FW 


32 fanner's weekly 10JULY2020 






OUR 

Product 

Offering 


n Iff 




1\JI* < 

H ■lii Mi *7 



- ^ 

\| Miyy ■ 


■* 1 K j 

m*; 1 

A L T J# 




i 3yp d m ff 

i wm,± Wmwt " IMAm 

\ 


_ jp*, ! *pi i 


futures in farming 


To the grower, 

we provide value 
through integrated 
agronomic support 
services that combines 
technology and latest 
research developments 
to ensure current 
farming demands are 
met with knowledge 
and confidence. 

To the huger, 

we facilitate connection 
to invest in growers, who 
will produce products to 
their specification, 
ensuring cost saving and 
identity preservation of 
products procured. 
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BOTTOM LINE Smallholder Farmers 


Farmer support that 
makes a real difference 

FarmSol partners with South African Breweries to support smallholder grain farmers across eight 
provinces in South Africa. Aron Kole, managing director of FarmSol, spoke to Glenneis Kriel 
about his company's history and aims, as well as his personal journey in agriculture. 


How did you become 
involved in agriculture? 

My love for agriculture started 
at the age of 10, when I used 
donkeys to plough the fields, 
with a one-furrow plough, in my 
rural village near Rustenburg 
in North West. I did so for 
an elderly, entrepreneurial 
man called Ntate Seloko. 

Has the journey into 
agriculture been worth it? 

Back in high school, people 
told me I was wasting my 
talents when they realised I 
was working towards a career 
in agriculture. But I've always 
been drawn to agriculture; for 
me, it's not just a career, but 
something of a calling, I suppose. 

Once I understood the 
mechanics of agriculture and the 
positive impact it has on society, 

I knew it was the way I wanted 
to spend my life and make a 
difference. Agriculture is true 
wealth, not just because of what 
you can gain from it, but what 
you're able to give because of it. 



I feel privileged and blessed to 
be part of FarmSol. Agriculture 
remains the best place and tool 
to fight poverty and hunger. 


ABOVE: 

Aron Kole is the 
managing director 
of FarmSol. 

FARMSOL 


Tell us more about 
your background. 

I have over 15 years of 
industry experience, working 
at agribusinesses in the 
private sector. Here I gained 
intricate knowledge of both 
the technical and management 
sides of agriculture, as well 
as good insights into driving 
projects aimed at providing 
solutions to smallholder 
farmers in South Africa. 

This experience is backed 
by an MBA and strategic 
leadership and advanced project 
management qualifications. 


Who started FarmSol? 

South African Breweries 
(SAB) launched FarmSol in 
2016 through an enterprise 
and supplier development 
fund called the SAB Thrive 
Fund. FarmSol was appointed 
as an implementation partner 
of SAB to provide support 
services to emerging and 
smallholder farmers under SAB's 
Go-Farming programme. 

It was later appointed as 
an implementing partner to 
support SAB with its agricultural 
development initiatives as part 
of the ABInBev/SAB merger. 


Why did this seem like a 
good time to start FarmSol? 

FarmSol was launched to meet 
the huge need for emerging 
farmer development support. 

Our aim is to help grow the 
collective power of smallholder 
farmers to optimally unearth 
and sustain the value that 
agriculture presents to them. 

The agriculture sector has 
faced major challenges during 
the 25 years since the end 
of apartheid. The success of 
the sector can only be truly 
meaningful if emerging farmers 
make a significant contribution 
to South Africa's agricultural 
output, as their success is tied to 
economic growth, food security, 
agricultural sustainability 
and rural development. 

What is the objective 
of the company? 

FarmSol aims to create sustained 
value for the smallholder farmer, 
all the way from the field to 
household brands in the food 
and beverages sector. We strive to 
nurture dedicated individuals to 
the point where they can thrive 
independently as sustainable, 
successful farmers who don't have 
to rely on grants or any form of 
broad-based development support. 

How does Farmsol’s 
business model work? 

To the grower, we provide value 
through integrated agronomic 
support services that combine 
technology and the latest 
developments to ensure that 
current farming demands are met 
with knowledge and confidence. 

To the buyer, we facilitate a 
connection to invest in growers. 
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who will grow products to 
their specification, ensuring 
cost saving and preserving 
the identity of products. 

FarmSol is the linkage that 
connects the smallholder farmer 
and the multinational in the 
food and beverages sector. 

What services do 
you provide? 

Besides project management, 
we provide on-farm training 
and tailor-made support 
through our dedicated team of 
mentors and agri specialists. 

We help unlock and administer 
loans to smallholder farmers 
and negotiate offtake agreements, 
where risks are mitigated 
against under- or oversupply 
of grain. Farmers are also 
exposed to our experienced 
technical partners, who assist 
them with grain trading 
and hedging instruments 
to mitigate price risk. 

In addition to this, FarmSol 
offers VAT and administrative 
support to beneficiaries. 

FarmSol does much to 
make new technology 
more accessible to 
smallholder farmers. 

Why is access to new 
technology so important? 

To break out of the poverty trap 
and farm on a commercial scale, 
farmers need to adopt the latest 
technology. Mechanisation isn't 
about the size of the equipment 
or the biggest motor, but about 
technology that allows a farmer 
to be more precise, efficient 
and safe, and that ultimately 
increases farm profitability. 

Mechanisation is becoming 
increasingly important considering 
the rising demand for greater 
food production within a limited 
time frame and as efficiently as 
possible. Climate change is also 
resulting in higher production 
risks and shorter windows 
of opportunities to plant. 

How does FarmSol 
render technology more 
accessible to farmers? 


SAB has invested in mechanisation 
that uses precision agricultural 
technology. FarmSol beneficiaries 
have access to this technology, 
and crops are carefully monitored 
and farmers grouped into 
the same production stages 
to reduce costs and ensure 
that crops are planted and 
harvested at optimal times. 

What are the qualifying 
criteria for farmers who 
want to participate in 
the programme? 

A farmer has to meet a 
certain score to qualify for 
the programme. Amongst 
others, an applicant needs to 
be a South African citizen, the 
business entity should be at 
least 51% black-owned, and the 
applicant should be a bona fide 
farmer actively participating 
in agricultural production. 

‘WE AIM TO 
HELP EMERGING 
FARMERS MAKE 
A SIGNIFICANT 
CONTRIBUTION 
TO AGRI OUTPUT 

The main crops funded are in line 
with SAB's requirements, which 
at this stage are barley, hops and 
non-genetically modified yellow 
maize. To qualify for our loans, 
the farmer should have a solid 
business plan indicating his or 
her ability to repay the loan. 

FarmSol recently entered into a 
partnership with John Deere that 
will expose our beneficiaries to 
the company's latest technology 
and gain first-hand experience of 
using it. We're looking for more 
partnership opportunities like this. 

Who are your 
beneficiaries and where 
do they come from? 

To date, FarmSol has supported 
more than 520 farmers, of whom 
183 are female. The variation in 
South Africa's climate provides 
opportunities for beneficiaries 


to plant a number of crops. 

We have farmers producing 
barley under irrigation in Taung 
and Hartswater in North West 
and near Jan Kempdorp in the 
Northern Cape, and farmers 
producing dryland barley in the 
Bredasdorp and Swellendam 
areas of the Western Cape. Our 
beneficiaires are also growing 
wheat, canola, oats, groundnuts 
and maize in five other provinces. 

How are farmers 
remunerated? 

During the previous season, we 
paid profits of over R15 million 
to more than 139 farmers, with 
the average payout being about 
R107 000. This income helps rural 
communities become vibrant 
economies and contributes to 
poverty alleviation. It also helps 
put a decent meal on the table, 
especially considering that one 
income-generating South African 
has many people depending on 
him or her for financial support. 

What is your 
competitive edge in the 
development sector? 

We boast the highest number 
of agri specialists and mentors 
appointed specifically to support 
emerging farmers. Our support 
is tailored around the needs 
of the smallholder farmer. 

We also provide the most 
comprehensive development 
support, focusing on providing 
specific interventions that 
help move a farmer through 
various stages to becoming a 
sustainable producer. We ensure 
that the support provided 
has measurable outcomes. 

What are your plans 
for the future? 

We aim to expand our operations 
beyond the SAB supply chain 
to other fast-moving consumer 
goods brands. This would enable 
us to offer more opportunities 
and accommodate more 
farmers and procure crops 
from broader communities. 

• Email Aron Kole at 
aron@farmsol.co.za. ■ FW 
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FEATURE Overcoming Challenges 




South African agriculture is a uniquely risky 
environrftent, yet its farmers are well-known for 
■ Meeting challenges with courage and resilience. 
Glenneis Kri^l spoke to four prominent farmers 1 
discover how they deql with' ^certainty. 


Coping strategies 
to deal with 


RIGHT: 

Richard Krige, vice¬ 
chairperson of Grain SA, farms 
near Caledon in the Overberg. 

PHOTOS: FW ARCHIVE 


OPPOSITE PAGE: 

Njabulo Mbokane, FarmSol's 
youth ambassador, leases 
land near Lothair and 
Ermelo in Mpumalanga. 

LUCKY SANGWENI 


RICHARD KRIGE, vice-chairperson of Grain SA 
and a farmer in Caledon in the Western 
Cape, says farmers are exposed to the same 
kinds of risk as most entrepreneurs in South 
Africa. The main differences are their extreme 
vulnerability to adverse climatic conditions and 
the absence of support when things go wrong. 

"Farming in some ways is a lot like gambling, as 
one wrong decision can ruin everything. Failure 
is also often caused by conditions that are totally 
out of a farmer's control, and are not necessarily 
a reflection of farming ability," says Krige. 

One way of reducing risk, according to him, is 
through good planning and decision-making. But 
it is not enough merely to make a decision; it has to 
be implemented, and farmers and managers need 
to face the consequences should things go awry. 


ABOVE: 

To ensure the resilience 
of a farming operation, no 
decision should be made 
without first considering all 
the available information that 
may influence that decision. 


Stay informed 


"Mistakes will be made. The important 
thing is to learn from them," says Krige. 

Decisions should therefore not be taken 
blindly. "Make use of all the data and 
information within your reach to help you 
make an informed decision, especially if you 
lack farming experience. Consult and exchange 
ideas with other farmers, especially in your 
region, to identify ways to lower risk." 

Krige adds that the framework that guides 
decision-making is continually extended 
as a farmer becomes more experienced, 
which also results in better management. 

With farmers being price-takers, it is also 
crucial to sell produce at the right price. 

"When you produce a commodity such 
as wheat or maize, farming efficiently 
and chasing margins are more important 
than producing a high yield," he says. 

His advice to farmers is to calculate 
margins and set target prices to determine 
how much money needs to be made, then 
sell the produce at the target price. 

"Don't get greedy and wait for prices to 
escalate; you might burn your fingers." 


T he coronavirus disease pandemic lockdowns 
have pulled the rug out from under 
millions of people, resulting in enormous 
financial and job uncertainties. South African 
farmers, however, are no strangers to uncertainty, 
due to constant political pressure, a struggling 
economy, and the threats posed by droughts, 
floods, pests and disease. Indeed, few have not 
had to endure periods of drastically reduced 
income at least a few times during their careers. 
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Succeeding despite the odds 


Award-winning farmer and FarmSol youth 
ambassador NJABULO M BO KANE has had to 
cope with two major hurdles in her short farming 
career: land-leasing problems and sexism. 

The first, paradoxically, was brought about 
through her own success. Twice, her landlords, 
after seeing her farm with good results, 
cancelled the lease agreement and decided to 
work the land themselves! To overcome this 
uncertainty, Mbokane now secures partnerships 
with landowners. She is currently leasing 
26ha near Ermelo in Mpumalanga, where she 
farms sheep and vegetables, and lOOha near 
Lothair, where she grows non-genetically 
modified maize for South African Breweries. 

The second hurdle is deeply rooted sexism. 

"While there are many supportive men 
out there, sexism is still alive," she says. 

"This makes it difficult for female farmers 
to manage workers, own land, and influence 
and make decisions. People's first reaction 
when I ask if I can lease their land is to think I 
won't be successful because I'm a woman." 

In many cultures, it is near-impossible 
for women to own land, as the eldest son 
automatically inherits the property, even 
if he has no interest in farming. Daughters 
often get sidelined, even if they have all 
the required skills, talent and passion. 

"There isn't much one can do about this but 
push on and do one's best. The situation will 
improve as men become more accustomed to the 
idea of women being successful landowners." 


SUCCESS BREEDS SUCCESS 

Mbokane believes that forging ahead 
and doing one's very best can help one 
overcome financing challenges. 

"Without collateral, it's extremely difficult to 
secure funding. To overcome this, I strive for 
excellence in everything I do, as I've learnt that 
success speaks louder than words and makes 
a business more attractive to financiers." 

To reduce market risk, she has diversified 
production: "I started out farming grain, but 
have diversified to buffer myself against market 
risk. So when the maize price is low, the prices of 
vegetables and mutton should pull me through." 

She also surrounds herself with positive 
people who can motivate and support her. 

"When I feel down, I don't need a person 
who makes me feel worse, but someone who 
encourages me to go on and help me find 
solutions. I often visit other farms to see what 
others are doing to overcome challenges." 

Mbokane meditates for up to an hour in the 
morning and evening to ground herself. 

"It helps clear my mind and regain 
perspective, which in turn helps me 
make better decisions," she says. 

Asked why she is living with all these 
stressors and uncertainty, she replies that 
there is nothing else she wants to do. 

"When you really have a passion for what 
you do, you do whatever you can to make 
it succeed. And even when you fail, you 
just get up and try again," she says. 


FAST FACTS 

• A farmer needs to have 
a passion for farming, 
the willingness to 
learn from mistakes, 
and the determination 
to keep going when 
things gets tough. 

• Risk can be reduced 
through planning 
carefully, implementing 
decisions efficiently, and 
selling at the right time. 

• Diversification is a 
proven tool to reduce 
risk; a farmer therefore 
needs to be flexible 

in his or her thinking 
and open to change. 
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FEATURE Overcoming Challenges 


RIGHT: 

Andre Cloete farms fruit and 
livestock near Genadendal 
in the Overberg. 

BELOW: 

Dr Theode Jager, who is 
president of the World 
Farmers' Organisation, is 
a farmer in Limpopo. 




Spread your risk 

DR THEO DE JAGER, president of the 
World Farmers' Organisation, warns that 
uncertainty in terms of land ownership 
can have serious consequences. 

"I bought my first farm a month before the 
first restitution claims were opened in 1998 and 
had to buy another when a claim was settled 
on the first. Farming in Limpopo is especially 
risky, as four of the nine old homelands fall in 
this province and almost 90% of the land in 
the province was under claim at one stage." 

Uncertainty, he says, has a negative 
impact on investment. 

"I've seen all over Africa how farmers with 
24-year leases grudgingly invest in the farm for 
the first two years, but then 'mine' the land as far 
as possible until the lease runs out. The same is 
happening in South Africa because of political 
uncertainty. Farmers don't want to invest in land 
if they think it might be taken away from them." 

To manage uncertainty in his own business, 

De Jager has reduced his risk as far as possible. 
Although investing heavily in his Limpopo- 
based avocado, macadamia and forestry 
enterprises, he has also diversified by leasing 
two farms in other African countries. 

"It would be sad to leave South Africa, but 
there are many opportunities for farmers to 
restart elsewhere. We don't need to get strangled 
by our circumstances. It's important, however, 
to remember that each country presents its 
own unique challenges and uncertainties." 


Realising a dream 

Many farmers thrive during tough times because 
they have a passion for what they do and are 
optimistic that things will work out in the end. 

ANDRE CLOETE, who has won numerous 
farming awards over the years, has dreamt of 
owning a farm since he was six. In 2008, he gave 
up the security of a well-paid farm manager job 
to produce fruit on a farm near Genadendal in 
the Western Cape, which he accessed through 
government's Proactive Land Acquisition Strategy 
(PLAS). With PLAS, farmers lease land from 
government, with an option to buy it later. Cloete 
started out with one-year lease contracts that 
were renewed annually during the first few years. 
These were then replaced by five-year contracts 
until 2019, when he signed a 30-year contract. 

Cloete took a major risk by planting more apple 
and pear trees when he was on the one-year lease 
contracts, as he realised that the farm would not 
be financially viable without this expansion. 

"When I started, the farm had only 20ha 
under fruit orchards (my main income 
stream) and 450 ewes. I've since increased 
this to 52ha under fruit and 800 ewes, and 
I've also begun producing barley in rotation 
with feed crops to diversify production and 
supply the sheep with feed," he says. 

Cloete ascribes his endurance to his strong 
support mechanism and his belief that God 
is good and has destined him to succeed. 

"When we moved to the farm, I told my 
family that things were going to be really 
tough as I'd have to spend most of my time 
and money on building the dream. They 
bought into the dream and have supported 
me, no matter what came our way." 

He also found support from a number of 
organisations, helping him realise that he was 
not alone on his journey. Two-a-Day, for example, 
supplied him with technical production support 
and financial advances, enabling him to prepare 
for the next season even during difficult times. 
The Western Cape Department of Agriculture 
also assisted him through the Comprehensive 
Agricultural Support Programme and the Jobs 
Fund. The main driver of his success, however, 
has been his determination to realise his dream. 

"When I left my job to become a farmer, I 
knew that farming presented a lot of uncertainty 
and risk. But there's nothing I want more 
than to have my own farm, and the only way 
I can achieve this is by dealing with these 
uncertainties and taking certain risks." 

"I want my children to have a good solid 
foundation when they join the farm one day, so 
most of the money I make is reinvested in the 
farm to ensure its long-term sustainability." ■ FW 
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PROMOTIONAL ARTICLE 


Adding value 
to I PM with 
biologicals 

Pressure to produce healthy food with 
less environmental impact makes 
biological solutions essential today. 


I ntegrated pest management 
(IPM) is an 'ecosystem' 
approach that combines 
several methods to grow healthy 
crops with less pesticide. 

A new, holistic IPM model, 
developed by US-based extension 
entomologist Dr Surendra K Dara, 
redefines IPM as an approach 
to 'managing pests in an 
economically viable, socially 
acceptable and environmentally 
safe manner'. It incorporates the 
farmer, seller and consumer. 

The essence of the model, 
according to Dara, is that crop 
production is 'an art, science 
and business' and each grower 
should develop his or her own 
programme to grow crops. This 
means minimising loss and 
staying profitable in a way that 
is socially acceptable, 
safe for people, and 
environmentally sound. 

The model is based on 
four pillars and will be 
unique to each grower: 

• Pest management, 
a combination of cultural, 
physical, biological and 
chemical options; 

• Knowledge 
and resources, 
which directly 
affect the farmer's 
decision-making; 

• Planning and 
organisation, which 
involve successful 
in-field implementation; 

• Communication, 
which must ensure 
the internal and 
external sharing of 
collective knowledge. 


BELOW: 

Entomologist 
Dr Surendra K 
□ara's integrated 
pest management 
model balances 
the needs of 
farmers, retailers 
and consumers. 
It also recognises 
the economic 
realities of applying 
environmentally 
sound solutions. 

SUPPLIED 


BIOLOGICAL SOLUTIONS 

As a new IPM paradigm 
evolves, so does the role of 
biological solutions. Today's 
consumer demands healthy food 
production, putting farmers under 
pressure to produce ecologically 
sound, nutrient-dense food, while 
protecting the environment. 

Those implementing an 
IPM approach can meet this 
demand by adopting biological 
solutions, such as biological pest 
and disease control products, 
biostimulants and microbial soil 
inoculants. All of these contribute 
to healthy crop production while 
reducing environmental impact. 

A NEW EMPHASIS: 
BIOLOGICALS FIRST 

Traditionally, IPM programmes 
stress maximum use of chemicals 
while meeting maximum 
residue levels (MRLs). But 
Madumbi, a South African 
distributor of bioproducts, 
believes a paradigm shift is 
needed: biological and non¬ 
chemical solutions should be 
incorporated first and utilised 
fully, with chemical solutions 
then completing the programme. 

"The basket of biological 
solutions is growing and 
getting more diverse, and the 
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opportunity for biologicals 
to take centre stage in IPM 
programmes has increased, 
encouraging reduced dependence 
on chemicals," says Dr Brendon 
Neumann, head of Madumbi 
Business Innovations. 

NATURAL, LOW-IMPACT 
PEST CONTROL 

Biological control involves using 
predators to control a pest. These 
include parasitoids, predators, 
entomopathogenic nematodes 
and competing micro-organisms. 

Each biological solution is 
unique, with specific features 
and benefits. These include: 

• Multiple modes of action, 
high efficacy, and low risk 
of resistance build-up; 

• Effective resistance 
management with conventional 
chemicals in IPM programmes; 

• Low to no impact on 
beneficial insect populations; 

• No MRLs; 

• Compatible, user-friendly 
products that can often be 
incorporated into tank mixes; 

• Chilled storage and improved 
logistics offering long shelf life; 

• Natural products, several 
of which are certified for use 
in organic production. 

Proven over the past 20 years, 
modern biological solutions are 
better than ever, making them 
ideal for today's TPM toolkit'. 

• Souces: Dr Surendra Dara. 2018. 
'The new IPM paradigm for the 
modern ages and the growing 
world population'. Retrieved 
from the E-journal of 
Entomology and Biologicals. 

• Baker, B, Green, T and Loker A. 
2019. 'Biological control and 
integrated pest management 

in organic and conventional 
systems'. Retrieved from Biological 
Control, ScienceDirect.com. 

• Phone Madumbi Sustainable 
Agriculture on 033 342 3984. 

Visit madumbi.co.za. 
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FEATURE Fresh Produce Trends 



Health-conscious consumers 
drive up fresh produce prices 

Consumer interest in healthy eating is pushing up sales of fresh produce. But looking at the 
commodities that experienced the highest growth over the past few years, one thing is clear: 
information, marketing, packaging and branding hold the key to increasing demand and staying 
competitive. Lindi Botha spoke to industry experts Jaco Oosthuizen and Kandas Cloete. 


FAST FACTS 

• Health foods have increased 
in volume and price in 
recent years in response to 
consumer health trends. 

• Availability is a key determinant 
of consumption. 

b 

P» Branding increases a product's 
value proposition and can boost 
demand on a competitive market. 


ABOVE LEFT: Demand for lettuce is 
increasing as more consumers opt for 
fresh, nutritious food, lindi botha 

ABOVE RIGHT: In recent years, 
ginger has experienced the highest 
price increase of all fresh produce 
items on the market. FW archive 

Rising demand for red peppers is 
just one indication that consumers 
are choosing healthy options. 

PIXABAY 
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M arket trends can be 
fleeting, and any 
business would be 
remiss were it to change direction 
and invest in fads without a clear 
idea about the longevity of the 
public's interest. This is especially 
true of agriculture, where 
return on investment is often 
realised years into the future. 

Amongst the changes in 
economic activity seen over 
the past few months as a result 
of the coronavirus disease 
(COVID-19) lockdown has been 
a noticeable increase in the 
consumption of fresh produce. 

‘THERE IS AN 
INTERNATIONAL 
MOVE TOWARDS 
SO-CALLED 
SUPERFOODS J 

Upon closer inspection, however, 
it appears that demand for 
certain fresh produce items 
has been increasing for quite 
some time, as consumers 
re-evaluate their eating 
habits and make permanent 
changes (see table and graph). 

However, contrary to the 
laws of supply and demand, 
which normally see the price of 
a product going down as supply 
increases and vice versa, most 
of the products that have shown 
the highest price increases have 
also experienced a surge in 
production. Another development 
worth noting, according to 
Jaco Oosthuizen, CEO of the 
RSA Group, is that thanks 


to improvements in farming 
operations due to new technology, 
farmers are now able to provide 
certain produce year-round. 

"This increases demand 
significantly, because as 
more products are available, 
more consumers are including 
them in their diets on a more 
regular basis, instead of just 
from time to time when the 
product is available. And 
because the supply has grown, 
so has the demand, keeping 
prices stable, and 
in some instances 
increasing them." 

THE TOP FIVE 

Asked to list the 
five products that 
have experienced 
the greatest price 
increases on fresh 
produce markets 
since 2015, the 
RSA Group places 
ginger at the top, 
followed by red 
peppers, blueberries, 
cauliflower 
and lettuce. 

The trends driving 
the demand for 
these specific 
commodities can 
be applied to many 
other fresh produce 
items, which could 
also increase in 
price in due course. 

Oosthuizen 
explains that the 
growth in these 
categories can be 
attributed to a 



JACO OOSTHUIZEN 



1 

KANDASCLOETE 


change in consumer behaviour 
and a greater emphasis on 
personal well-being. 

"This is proved by the 
probiotic benefits in produce 
such as ginger, red peppers 
and blueberries," he notes. 
"There's also an international 
move towards 'superfoods', 
one of which is blueberries." 

In addition, the Banting diet 
trend increased the need for 
carbohydrate replacements such 
as cauliflower and broccoli. 

As these vegetables gained 
popularity among Banting 
enthusiasts, people who did 
not follow the diet also tended 
to buy them more often. 

"As more recipes emerge 
using cauliflower as a rice or 
pasta replacement, we find 
the demand increasing," 
explains Oosthuizen. 

RED PEPPERS 

Availability has also played 
a role in the increase in 
demand for red peppers. 

"At one stage, red peppers 
were few and far between 
in a sea of green peppers," 
says Oosthuizen. "Then 
consumers were introduced 
to the 'robot' pack, with a 
green, yellow and red pepper. 
Today, red peppers are far 
more widely available." 

Lettuce, too, has been in 
greater demand, which he 
attributes not only to a healthier 
lifestyle, but to innovations 
within the category as well. 

"Many varieties of lettuce 
have emerged over the past 
few years, from differing 


The fresh produce items, many highly niched, exhibiting the fasting-growing prices in South Africa. CREDIT: BFAP 
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Growth 

Item 

2015 

2016 

2017 

2018 

2019 

2015 

2016 

2017 

2018 

2019 

2015 

2016 

2017 

2018 

2019 

%pa 

Dragon fruit 

- 

- 

50,4 

79,8 

69,4 

- 

- 

297 807 

1435 578 

1959 791 

- 

- 

5 911 

17 986 

28 224 

78,2% 

Custard apples 

109,6 

139,4 

24,5 

19,1 

15,5 

1068 348 

1380 052 

1108 325 

815 643 

870 023 

9 744 

9 899 

45180 

42 693 

56109 

49,6% 

Peanuts 

0,2 

0,9 

6,6 

1,9 

2,6 

1400 

12 660 

209736 

43 622 

104 646 

7179 

14 225 

31836 

23 020 

40 033 

39,2% 

Stir-fry vegetables 

177 

235,4 

107,3 

241,5 

51,0 

2 023 522 

3 276184 

3 021350 

2 643472 

2 293 007 

11431 

13 920 

22154 

10 945 

44 986 

25% 

Red cabbage 

1084,9 

998,6 

987,5 

473,3 

447,5 

8752124 

10 273 397 

7 982 258 

9 557 934 

8493 059 

8 067 

10 288 

11611 

20195 

18 980 

23,9 % 

Broccoli leaves 

146,5 

191,7 

588,0 

1097,4 

854,2 

535 826 

671900 

3 926 050 

8 270 052 

6 950 307 

3 657 

3 506 

6 677 

7 536 

8137 

23,6% 

Curry leaves 

169,2 

146,2 

47,3 

233,2 

91,0 

690 393 

620 587 

637789 

1050 878 

1450 506 

4 080 

4 245 

13484 

4 506 

12 529 

23% 

Waterblommetjies 

9,2 

4,5 

0,8 

2,3 

3,2 

226795 

168 574 

40 255 

94 678 

200 870 

24 532 

37 595 

48 647 

41791 

61844 

19,6% 

Olives 

7,8 

8,1 

3,6 

4,1 

5,9 

162 880 

165 850 

153 005 

285 210 

222 986 

20 952 

20 541 

42 358 

44 849 

37 545 

19,5% 

Persimmins 

1235,8 

781,1 

406,7 

375,5 

600,2 

8183 383 

7 266 528 

4 803 286 

5460 835 

8412 910 

6 622 

9 303 

11809 

14 543 

14 018 

19,5% 
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FEATURE Fresh Produce Trends 


colours and leaf shapes to 
living lettuce that comes 
with its roots intact and 
has a longer shelf life as a 
result," says Oosthuizen. 

"Some of the best lettuce 
farmers don't even plant the 
crop in the ground any more, 
but farm it undercover in 
the air, which eliminates 
the risk of hail and adverse 
weather, making lettuce 
available more consistently." 

‘THERE’S A PLACE 
FOR GENERIC 
ADVERTISING , BUT 
PEOPLE WANT TO 
CONNECT WITH 
THE PRODUCER’ 

According to Kandas Cloete, 
horticultural specialist at the 
Bureau for Food and Agricultural 
Policy (BFAP), the prices of 
sweet pepper and lettuce have 
increased since 2015, mostly 
due to high demand and, at 
times, constrained supply 

"Lettuce and sweet pepper 
are produced in different 
parts of the country, where 
weather conditions allow for 
different marketing windows 
throughout the year," she says. 

"In the case of lettuce, as 
supply has decreased, prices 
have increased. As supply to 
the local market has trended 
downwards, the figures suggest 
this is driving prices higher. 

"Supplies of sweet pepper 
have been volatile, with 
noticeably lower volumes 
in late 2016 and early 2017. 
However, 2018 and 2019 
showed greatly improved 
volumes, with prices holding 
firm, suggesting strong 
demand for the product." 

Cloete also points to avocados 
and grapes as products that 
have seen an increase in 
demand (and price). 

"Avocados have a tendency 
towards an alternate bearing 
cycle, with a large crop one 


year followed by a smaller 
crop the next year," she says. 
"This causes a variation in 
volumes available on the local 
markets, which affects the 
price. But the health benefits 
associated with avocados 
have had a positive effect on 
demand, which has increased 
substantially in recent years, 
both domestically and on 
the export market." 

TABLE GRAPES 

Turning to table grapes, 

Cloete says that while the 
industry is primarily export- 
orientated, a small volume 
of the crop is sold locally. 

"Typically, the first produce 
of the new season is well 
received locally, with higher 
prices than when the season 
is in full swing and supply 
is high," she explains. 

"The industry constantly 
adapts to new consumer 
tastes and preferences, and 
producers carefully decide 
which cultivar to plant when 
establishing new vineyards. 

This has led to price increases 
as consumer satisfaction, and 
therefore demand, has risen." 

NICHE PRODUCTS 

While price increases in mass- 
produced commodities have 
a major effect on the market, 
niche products, sold in smaller 
volumes, are a good indicator 
of consumer interests. 

The BFAP lists dragon fruit, 
custard apples, peanuts, stir- 
fry vegetables and red cabbage 
as the highest-performing 
niche produce sold on the 
local fresh produce markets. 

A relative newcomer, dragon 
fruit has been been cultivated 
commercially in South Africa 
for only a few years, and 
has been available locally 
only since 2017. The novel 
appearance of the fruit and its 
superfood status are driving 
both prices and consumption. 

Cherimoya, better known as 
custard apple, is a subtropical 
fruit grown locally, with volumes 


per annum dependent on the 
flowering time. This is difficult 
to predict and results in small 
volumes, but high prices. 

Volumes of red cabbage, Cloete 
notes, have shrunk significantly 
from 2015, while total revenue 
has remained fairly constant. 

Demand for broccoli, she 
explains, has been driven by 
this vegetable's health benefits, 
with prices trending upwards 
while supply has also increased. 

She adds that stir-fry 
vegetables, which are typically 
offered as a handy, pre-packed 
assortment, have also increased 
in popularity and price due 
to their convenience. 

FINDING THE RIGHT 
MARKETING STRATEGY 

The popularity of a fresh 
produce item and the consequent 
price increases depend 
largely on the consumer's 
awareness of the particular 
product and the repertoire of 
recipes in which to use it. 

Oosthuizen notes that lines 
of produce that have been 
branded are seeing some 
of the largest increases in 
consumption and price. 

"Fresh produce branding 
is gaining momentum and 
this, coupled with marketing, 
plays a big role in increasing 
value," he says. "Branding 
assists in creating trust in 
a product and allows the 
farmer or brand owner to 
connect with the customer 
and drive up demand. 

"But your brand is only as 
good as the packaging and 
contents. Consistency plays 
a role in the perceived value, as 
does the notion of whether 
a farmer has added value. 

There's a place for generic 
advertising, but people want to 
connect with the producer." 

Oosthuizen adds that if 
per capita consumption 
increases and the product is 
available year-round, high 
demand is sure to follow. 

It would seem that farmers 
have been paying attention 
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to fresh produce trends, and 
producers are chasing more 
value per square metre. 

“But what makes the 
figures interesting is that 
a farmer will not necessarily 
be successful chasing only 
novelty items with high value," 
he adds. “You need sufficient 
volumes to tap into the export 
market, which is where much of 
the value lies. Overall, it's still 
the big lines making money." 

He cautions that, in light of 
recent market disruptions, 
farmers also need to be aware of 
the impact of global disasters or 
pandemics such as COVID-19. 

“So many products came 
under pressure because 
they were used predominantly 
in the hospitality sector," he 
says. “With those markets 
closing during the lockdown, 
sales disappeared overnight. 
You need to consider how 
this type of event will 
play out in the future." 

RESOURCES TO 
CAPITALISE ON TRENDS 

Oosthuizen says that it is 
the larger, well-established 
farmers who have the cash flow, 
knowledge and experience 
to invest in new products 
and capitalise on trends. 

“Spotting a future trend 
is not easy," he adds. “We've 
seen businesses that have been 
around for several generations 
being able to cash in on new 
trends, because they seem to 
have a better understanding 
of the industry and years of 
watching sales go up and down. 
This kind of knowledge brings 
with it an ability to see patterns. 

“The size of such a business 
also makes it more feasible 
to try something new," notes 
Oosthuizen. “Agriculture 
is a long-term investment. 

It's not just a bandwagon 
you jump on overnight. 

“But if one thing is clear, it's 
that 'fresh' is on the move!" 

• Email Jaco Oosthuizen at 
jo@rsa.com, or Kandas Cloete 
at kandas@hfap.co.za. ■ FW 


FRESH PRODUCE SHOWING GREATEST PRICE INCREASES (% R/KG) FROM 2015 TO 2019 IN SOUTH AFRICA 



ABOVE: 

The graph 
shows the fresh 
produce that has 
displayed the 
highest increase 
in prices (% R/kg) 
in recent years. 
RSA GROUP 

RIGHT: 

The global health 
trend to eat more 
'superfoods' has 
sparked a rapid 
increase in demand 
for blueberries. 
FW ARCHIVE 

BELOW RIGHT: 

Dragon fruit is one 
of the highest- 
performing niche 
products sold 
on local fresh 
produce markets. 
FW ARCHIVES 
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LIVESTOCK Genetics 


ARE TOP-PRICED GENETICS 

REALLY WORTH IT? 


Logic seems to dictate that some livestock producers must suffer buyer's remorse after 
purchasing an animal for an eye-watering price. Glenneis Kriel asked a few farmers whether 
their record-breaking acquisitions have paid off, and found the answer to be unanimous. 




I n 2014, a Dorper ram, Bolt, 
made history when Mickey 
Phillips sold it to Martin 
Compion, who farms at 
Lonziekvlei in the Northern Cape's 
Bushmanland, for R600 000. 

The purchase, which took 
place at the Upington National 
Dorper Sale, represents the 
highest price ever fetched 
by a Dorper, and one of the 
highest prices paid at a public 
auction for any sheep breed. 

Compion remembers the 
auction as if it were yesterday. 

"It was a tough purchase. Two 
Namibian consortiums were 
the main contenders, chasing 
the price up to R400 000 before 
I joined in the bidding." 

THE TWO RAMS 
HAVE HUGELY 
BENEFITTED HIS 
STUD , AND THE 
ENTIRE INDUSTRY 

The purchase, however, 
did not work out the way 
Compion had envisaged. 

"Buying Bolt for such a high 
price made sense, because I 
managed to negotiate a deal to sell 
embryos to a Brazilian consortium. 
The consortium, however, went 
behind my back and decided 
to rather buy embryos from the 
original owner, who still had a 
reasonable supply of Bolt's semen." 

The Brazilian deal fell through, 
and Compion ended up selling 
Bolt back to the original owner 
a month later at the same price 
he had bought the animal for! 

But during that month, Compion 
used Bolt for the laparoscopic 
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insemination of some of his 
stud ewes and also collected 
a thousand semen straws, of 
which he still has some left. 

Dorper rams have never 
again fetched such a high 
price. This, says Compion, is 
primarily because of movement 
restrictions preventing 
Namibians from buying live 
animals in South Africa. 

But despite the enormous 
sum he paid for Bolt, he is 
convinced that the animal 
has been worth every cent. 

BRINGING BALANCE 

Compion's father, Martin Snr, 
played a major role in 
establishing the Dorper industry 
in Namibia, each year selling 
an average of 150 sheep at 
three auctions, of which two 
were hosted in Namibia. 

In 2002, Compion bought 
30 ewes from his father after his 
father downscaled production for 
health reasons, and three years 
later he launched his Compion 
Dorper stud with 50 ewe 
offspring of the World Champion 
Dorper ram of 1996, Chips. 

In 2010, Compion bought 
the ram Bakgat for the then 
record price of R300 000, and 
this animal went on to play 
a major role in his stud. 

"Chips built a solid foundation 
for the stud, whereas Bakgat 
helped improve fertility and 
reproduction," he explains. 

Bolt, he adds, brought balance 
by siring larger-framed sheep 
with more body fat that enabled 
them to thrive under very dry 
extensive conditions, as found in 
the Kalahari and Boesmanland. 

Hantam and Namaqualand, 
by contrast, are winter rainfall 
regions with higher precipitation 
and hence better grazing. Farmers 
here prefer an animal with less 
body fat that does not get overfat 
on the plentiful grazing in winter. 

While admitting that Bolt is 
a remarkable ram, Compion 
says that he has never been 
as fertile as Bakgat. 

"Bakgat could be left with 
80 ewes, and 79 of them would 



ABOVE: 

Three buyers of the 
seven-member 
consortium that 
paid Rl,8 million for 
the Bonsmarabull 
LAR14173 in 2018. 
From left: Benjamin 
Bosch of Benansa 
Bonsmarasnear 
Bothaville, Surina 
Smalof Inhoek 
Bonsmarasnear 
Leeudoringstad, 
and Paul Mare 
of Paul Mare 
Bonsmarasnear 
Viljoenskroon. 

OPPOSITE PAGE. 

TOP: 

The Dorper ram. 
Bolt, sold for 
R600 000 in 2014. 

BOTTOM: 

The Boran bull, 
Mr Million, got his 
name when he was 
sold for R1 million at 
the National Boran 
Auction in 2011. 
SUPPLIED 


FAST FACTS 

• Top genetic material is an 
investment in the future of a stud 
and can pay rich dividends. 

• Sales of offspring and semen bring 
in additional income, and the bull 
or ram soon pays for himself. 

• A purchasing consortium enables 
farmers to afford a very costly 
sire while benefitting the seller 
and the market generally. 

have been serviced after 
34 days, and that was under 
normal veld conditions." 

In contrast, some of Bolt's 
offspring have had such 
low semen counts that their 
semen could not be frozen. 

Success, explains Compion, has 
come from bringing the Bakgat 
and Bolt lines together. In fact, it is 
revolutionising not only his stud, 
but the entire industry, as it has 
resulted in "quite a few exceptional 
Bolt sons, such as New Bolt and 
Champ, both of which are used 
in the stud, and for the first time 
compare well with both Bakgat 
and Bolt in build and fertility". 

MR MILLION 

In 2011, Boran breeder Ockert 
Werner bought a Boran bull for 
a record-breaking R1 million 
at the National Boran Auction 
in Parys in the Free State. The 
seller was Stephan Johnson of 
Frontier Boran in the Eastern 
Cape. Unsurprisingly, the bull 
became known as 'Mr Million'. 

Werner, who farms near Brits, 
purchased his first Boran bull in 


2006 to use on his commercial 
cattle herd. He was so impressed 
with the resulting calves that 
he decided to start his own 
stud. Model Borane, and to this 
end bought a large number of 
Boran offspring from Simon 
Hodgson, one of the first Boran 
breeders in South Africa. 

"Competition for Mr Million 
was high, because the Boran 
breed was started in South 
Africa through embryos 
flushed in Kenya that were 
implanted in South African 
cows. We were all desperately 
looking for exceptional new 
genetics and relatively little 
of Mr Million's genetics was 
available in South Africa up 
until then," Werner recalls. 

Mr Million still holds the record 
for the highest price paid for 
a Boran bull, with the second- 
highest price being R900 000. 

Werner was more than 
satisfied with his purchase. 

"A remarkable bull should 
never be underestimated, as 
it immediately improves your 
herd by 50%. I experienced this 
first hand with Mr Million. 
Besides this, I paid for the 
investment in only a couple of 
years, thanks to sales of semen 
and offspring, with plenty of 
Mr Million's progeny going for 
more than R100 000 each." 

Werner also highlights the 
bull's gentle temperament, 
with the animal even allowing 
him to scratch his head. 
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"This is one of the great 
qualities of Boran cattle; they're 
extremely easy to manage." 

After the bull had produced 
more than 700 offspring, 

Werner wanted to give it a royal 
retirement in a camp near his 
house, but sadly, stock thieves 
struck last year and maimed the 
animal before being disturbed 
and fleeing. Mr Million had 
to be put down as a result. 

GROUP BUYING 

One of the highest prices ever 
fetched for a bull in South 
Africa was Rl,8 million, paid 
for a Bonsmara bull in 2018. The 
animal, LAR14173, was bought 
by a consortium of Bonsmara stud 
breeders at a private production 
auction of Derek and Tutu Ralfe of 
Up George Bonsmaras, who farm 
near Dundee in KwaZulu-Natal. 

Benjamin Bosch of Benansa 
Bonsmaras near Bothaville 
and Paul Mare of Paul Mare 
Bonsmaras near Viljoenskroon 
heard rumours of Up George's 
outstanding bull and decided 
to inspect for themselves three 
weeks before the auction. 

"The bull was exceptional," 
says Bosch. "It had achieved 
five stars in its performance 
evaluation and nine points out 
of nine for its visual evaluation, 
both of which were way above 
the breed averages. It also came 
from a remarkable lineage of 
animals on both the maternal and 
paternal sides, and had already 
produced impressive calves." 

The two farmers saw the 
bull as a 'curve bender', as 
it was early maturing, but 
with breeding values that 
compared well with those of 
larger, later-maturing bulls. 

They soon heard, however, 
that other players were also 
interested in buying the animal 
and realised that they would be 
unable to afford it on their own. 

"Paul and I host our production 
auctions together and have 
bought animals together in 
the past, so creating a larger 
consortium to buy the bull was 
not a big shift to make," says 


Bosch. "Consortium buying isn't 
new. For the past 10 years or so, 
farmers have used it to make high- 
value animals more affordable 
for the individual buyer, while 
driving up prices, resulting in 
better rewards for breeders." 

The two started looking for 
more partners in their network, 
and the final consortium 
comprised seven members: Bosch; 
Mare; Surina Smal of Inhoek 
Bonsmaras near Leeudoringstad; 
Andries Kruger of Kameeldoring 
Bonsmaras near Vaalwater; 
Christoff Smit of Sebadja 
Bonsmaras near Groblersdal; 
Andre van der Heyde of Boschoek 
Bonsmaras near Bela-Bela; and 
Nico Pieterse of Syferfontein 
Bonmaras near Standerton. 

‘I’VE SOLD SOME 
SHARES OF HIS 
FIRST OFFSPRING; 
MY INVESTMENT IS 
ALREADY REAPING 
A PROFIT’ 


Initially, the group committed 
to pay R1 million for the bull, 
but they revised this upwards 
based on the maximum that 
each member was prepared 
to contribute. On the day of 
the auction, LAR 14 173 was 
sold in less than 10 minutes. 

"It was like a beehive in there. 
We could only get our first bid in 
at Rl,5 million," Bosch recalls. 

Since then, shares in semen 
have also been sold to Martiens 
Aveling and Chris Krugel, and 
the animal has been registered 
as an artificial insemination bull. 
Semen has not yet been made 
available on the market, however, 
as the owners want to take full 
advantage of the genetics first. 

"I've sold some shares of the 
bull's first offspring, resulting in 
my investment already starting 
to reap a profit," says Bosch. 

The group only uses the bull 
for artificial insemination and 
not live covering to prevent 
injury and reduce disease risk. 



FROM TOP: 

• Two ewes 
from the Bolt line 
have produced 
quadruplets 
this season. 

• Bringing the 
Bolt and Bakgat 
lines together 
has resulted in a 
number of offspring 
that compare well 
with both sires in 
build and fertility. 


Bosch does not foresee a Bonsmara 
bull fetching such a high price 
within the next three to five 
years, as LAR 14173 has been 
an outlier that has taken over 
30 years of strategic breeding to 
create. Prices of R600 000 to 
R900 000 for a Bonsmara bull, 
however, should not be uncommon. 

"The economy and climatic 
conditions have affected sales 


• In 2018, 
Up George's 
Bonsmara bull, 
LAR 14173, made 
history when 
he was sold for 
Rl,8 million at a 
private auction. 


negatively, but good-quality 
genetics will always fetch 
premium prices," says Bosch. 

• Email Martin Compion at 
whitel@mweb.co.za, Benjamin Bosch 
at bbosch@koshcom.co.za, or Ockert 
Werner at hr@modelpak.co.za. ■ FW 
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AGRI 


Your tractor deserves only the best, so spoil your 
engine with our technologically advanced lubricants! 



LUBRICANTS DEDICATED TO AGRICULTURE 


Transmission, Hydraulic systems 
& Oil-immersed (wet) brakes 
Dynatrans MPV (UTTO) 

Using a multi-functional STOU oil for your agricultural 
equipment has many impressive benefits. However, modern 
engines often require a higher specification engine oil than that 
which STOU technologies can provide. 

Luckily you don’t need to worry, because Total offers a higher 
specification engine oil - TRACTAGRI HDX 15W-40 - for such 
cases. At the same time, we also recommend that you use a 
UTTO oil - DYNATRANS MPV - for your transmission, 
hydraulics and oil-immersed (wet) brake systems. 

Did you know? 

TRACTAGRI HDX 15W-40 can be used on older engines as well 
as those that use STOU products like MULTAGRI MS 15W-40. 

Please contact us for more information on the latest specialized 
engine oils. 


Engine 

Tractagri HDX 

15W-40 

TT Lubricants-technical@total.co.za 

Total Agri lubricants are dedicated to agriculture and are 
specifically designed to perform in different, and oftentimes 
challenging, environmental conditions in South Africa, such as: 

• Long working times during very hot summers, and 

• in dry and dusty conditions, which can quickly change to 
wet and muddy conditions. 
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CNH MAT 3507 
New Holland NH 330H 
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Suitable when the following specifications 

are recommended: 

John Deere JDQ 78A 



Material codes for pack sizes: 
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209102 for 20L 
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KOMATSU AXO 80 
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CROPS Vermiculture 


Self-taught worm farmer 
recycles waste into compost 


Using earthworms to recycle food waste into compost is not only profitable, but 
helps to address the increasing problem of food waste. Worm farmer 
Thato Lekonyane spoke to Siyanda Sishuba about his enterprise. 
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V ermicast (worm castings 
or manure) is one of the 
richest natural fertilisers 
available. It contains the nutrients 
nitrogen, phosphorus and 
potassium, amongst others, 
and is highly beneficial to soil 
and plant life. Vermicast also 
improves soil structure, which 
helps retain moisture in the soil. 

So says Thato Lekonyane, a 
self-taught worm farmer who 
runs Daddy's Worm Farm, 
based at Kwalata Adventure 
Camp in Hammanskraal. The 
farm is operated as a recycling 
programme for food waste, and 
Lekonyane also hosts groups 
of schoolchildren to teach them 
about the importance of recycling 
in the food value chain. 

AN EARLY INTEREST 
IN FARMING 

Lekonyane grew up in Nokaneng 
village in Nkangala District 
Municipality, Mpumalanga, 
where he lived with his 
grandparents, Moses and Mary 
Ntlhoro, until he matriculated 
in 2008. His grandfather 
was a pig and cattle farmer 
and sparked Lekonyane's 
interest in agriculture. 

In 2009, Lekonyane moved 
to Kanana in Hammanskraal, 
where he currently lives with 
his parents, to do an electrical 
engineering course. Financial 
problems, however, forced 
him to give up his studies 
and look for employment. 

In his search for work, he 
began considering different 
farming ventures. While 
researching poultry farming, 
he stumbled across an article 
on crops that mentioned 
earthworm farming. 


"The farmer in the article 
explained how to breed worms 
and how he used them to create 
his own fertiliser," he recalls. 

Lekonyane started researching 
vermiculture and composting, 
discovered its role in the green 
economy, and learnt the basics of 
how to establish a worm farm. 

"I started my worm farm in 
early 2017, hoping this would 
serve as a stepping stone towards 
a career in agriculture, as I 
lacked the resources to pursue 
more popular forms of farming. 

I just took a leap of faith." 

THE MIGRATION 
HARVEST METHOD 
ENABLES US 
TO COLLECT 
COMPOST 
EVERY WEEK’ 


HOW IT WORKS 

In earthworm farming, the 
worms are fed litchen waste 
and other organic matter. Their 
vermicast is then collected for 
use as a nutrient-rich compost 
for crops. The worms are housed 
in containers or improvised 
structures; Lekonyane has 
set up four plastic bins. 

Like most worm farmers, he 
uses red wiggler worms (Eisenia 
fetida), as they thrive in compost. 

"Before creating a habitat 
for the worms. I'd carried 
out some research, and this 
confirmed that worms require 
nitrogen and carbon in their 
diet," he says. "The kitchen 
waste that I use provides 
these, as well as the other 
nutrients they require." 
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Initially, Lekonyane used 
only kitchen waste, which 
included eggshells, egg 
cartons, vegetable and fruit 
scraps. However, the moisture 
level of this habitat was too 
low, and some of the worms 
escaped from the bins to seek 
moisture. They rapidly dried 
out and died, however. 

Lekonyane turned 
to worm farmer Joe 
Weetman of Lynnwood in 
Pretoria for guidance. 

"I had seen his compost at a 
hardware store, so contacted 
him. He advised me to add 
cow manure to provide more 
moisture in the worm habitat. 

"Adding cow manure to the 
habitat brought sustainable 
moisture and stability. I started 
seeing real progress and was 
able to expand the farm in 
2018," says Lekonyane. 

A BALANCED DIET 
FOR THE WORMS 

The material fed into the farm 
now also includes sawdust 
and used tea bags. Sawdust 
and egg cartons are rich in 
carbon and also helps absorb 
excess moisture, while tea adds 
nitrogen and helps the habitat to 
attract mould more efficiently. 

Cow manure, apart from 
increasing moisture levels, 
also adds nitrogen. 
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Eggshells provide calcium as 
well as helping to neutralise 
the acids created by the fruit 
and vegetable waste. 

"A diverse diet increases the 
quality of compost, as it adds 
a variety of nutrients," says 
Lekonyane, adding that all 
ingredients need to be crushed 
before being added to the bins. 

He minimises the use of 
citrus fruit, which is highly 
acidic, and potatoes, which 
contain the toxin solanine. 

TRIAL AND ERROR 

According to Lekonyane, worms 
favour a temperature of between 
15°C and 30°C. Their habitat 
should be consistently dark and 
moist, so that its contents attract 
mould, which assists the worms 
in breaking down the waste. 

Because the worms require 
oxygen, the lid of the bin must 
have breathing holes. Holes 
should also be drilled at the 
bottom of the bin to enable excess 
moisture to drain out, and the 
bins placed on a raised platform. 

Lekonyane explains that as 
the worms reproduce rapidly, 
he has to ensure that the bins 
do not become overpopulated. 

It took about 11 months 
of trial and error before he 
harvested his first compost. 

"Early in 2019,1 started 
looking for a market in my 
neighbourhood, as there are 
many people here with gardens. 

I couldn't go further than my 
immediate neighbourhood 
to distribute samples as I had 
no transport," he says. 

He gave out approximately 
15 samples of vermicast, but 
only one person ended up 
buying some compost. 

HARVESTING 

To harvest the vermicast, 
Lekonyane initally emptied 
the fully processed contents of 
the bins in direct sunlight and 
created a number of pyramid¬ 
shaped compost heaps. 

"Because worms are sensitive to 
light, they crawled to the bottom 
of the heap, and we scooped 




FAST FACTS 

• Thato Lekonyane is a self- 
taught worm farmer. 

• He uses red wriggler worms 
to convert waste such as 
kitchen scraps and other 
organic waste into compost. 

• He is now based at Kwalata Lodge 
in Hammanskraal, where he 

runs a recycling programme and 
teaches schoolchildren about the 
importance of recycling waste. 


ABOVE: 

Thato Lekonyane is 
a self-taught worm 
farmer and the 
owner of Daddy's 
Worm Farm in 
Hammanskraal in 
northern Gauteng. 
SIYANDA SISHUBA 


worm castings off the top," he 
explains. "But this method was 
very slow, so I started using the 
migration harvest method." 

This involves half-filling a bin 
with new feed ingredients, then 
pouring the fully processed 
contents of an older bin on top 
of the new feed mixture. After 
a time, the worms in the older 
contents of the bin migrate 
downwards to the new habitat 
in search of feed, leaving their 
worm castings at the top. 

"This system now enables 
us to harvest compost every 
week," says Lekonyane. 

RECYCLING AND 
EDUCATION 

In February 2019, Lekonyane met 
the owners of Kwalata Lodge, 
who have since provided him 
with a venue to sell his compost. 


The lodge also has an 
adventure camp and the farm 
was invited to become part 
of the activities offered to 
groups of schoolchildren. 

"Because Kwalata Lodge has 
a restaurant, the worm farm 
can recycle waste from the 
kitchen and run a recycling 
programme," says Lekonyane. 

"Collaboration with the 
owners of Kwalata has also 
opened up new ideas and 
possibilities in the agriculture, 
education, tourism and 
environmental sectors." 

The next step, he explains, 
is to find institutions and big 
players in these sectors to team 
up with, so that he can recycle 
waste on a larger scale. 

• Email Thato Lekonyane 
at thatoanddaddyworms@ 
gmail.com. BFW 
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PROMOTIONAL ARTICLE 


PAN 123: South Africa's 
top canning bean variety 



PANNAR, 


There are some tasty reasons why this bean variety from Pannar dominates the canning market, 
says Dr Antony Jarvie of Podsquad, an independent consultant to Corteva™ Agriscience. 


P AN 123 is a small white 
canning bean that entered 
the commercial market in 
2010 and has steadily come to 
dominate the sector. The farmers 
who grow the bean and the 
canning companies that process 
it value this cultivar highly for its 
high quality and excellent yield. 


DEVELOPMENT 

PAN 123 has taken over the 
mantle of the well-known Teebus 
bean variety, developed in the 
early 1980s. Teebus became 
the foundation on which 
South Africa's canning market 
developed, and processing was 
based on its characteristics. 

But while canners remained 
satisfied with the variety, 
farmers increasingly required 
improvements in yield to compete 
with other crops in rotation. 

PAN 123 was developed in 
the mould of Teebus specifically 
to meet this need; bred to 
improve yield significantly, 
it did not stray too far from 
Teebus's culinary qualities. 

Moisture uptake, commonly 
measured as hydration ratio, 
is one of the elements that 
determines canning yield. The 
more water a bean absorbs in 
the canning process, the fewer 
beans it takes to fill a can. 

There is a delicate balance, 
however, between canning yield 
and bean quality, as very high 
moisture uptake is associated 
with poor culinary quality. 

Beans need to absorb moisture 
while remaining intact; in other 
words, they should not become 
mushy in the cooking process 
or leach starches into the sauce, 
causing it to congeal into clumps. 

PAN 123 produces a consistent- 
quality canning product, where 




DR ANTONYJARVIE 


TOP: 

PAN 123 is the 
bedrock of South 
Africa's baked 
bean industry. 

SUPPLIED 


the individual beans 
remain intact in the 
sauce and have a 
firm mouthfeel. 

RESISTANCE 

Farmers are 
particularly attracted 
to the variety for its 
yield and agronomic 
attributes. 

PAN 123 contains 
a rust-resistant 
gene-block that 
has shown good 
resistance to rust 
strains across the world. 

Canning beans generally have 
a far longer commercial life 
than dry grain types because of 
the time and effort required to 
optimise canning factory output. 
For this reason, broad resistance 
is an important consideration 
for cultivar longevity. 

Selecting for high rust resistance 
has also resulted in better grain 
size stability; this is an important 
advantage, as variability in grain 
size causes problems in the 
canning process, the most serious 


of which is hard-seededness 
associated with the smaller- 
grained fraction of the crop. 

Rust-susceptible varieties 
frequently run out of applied 
fungicide protection at the end 
of the season, as farmers cannot 
respray too close to maturity, and 
late infection can lead to variation 
in grain size, as well as reduced 
yield. This is not the only cause of 
grain size variation, but it is one that 
can be controlled by variety choice. 

TASTE IT 

Whether you're a farmer or a 
consumer, take a good look at 
the integrity of baked beans 
next time you eat them, and 
appreciate their texture and 
the consistency of the sauce. 

If the beans are locally 
produced, there is a very high 
likelihood they are PAN 123. 

• Pannar Seed is a proud and long¬ 
standing partner of farmers across 
Africa and has been a Corteva™ 
Agriscience seed brand since 2013. 

• Phone Dr Antony Jarvie on 
082 571 6380, or email him at 
antony.jarvie@corteva. com. 
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INSPIRED BY NATURE, DRIVEN BY SCIENCE 

YELLOW MAIZE HYBRIDS 
FIELDING NEW TECHNOLOGIES 

Pannar's yellow maize package has an exceptional performance record with class-leading options for dryland and irrigated production. 
Our wide selection of maturities and agronomic characteristics means that we have the perfect hybrid for your unique, on-farm needs. 



™’SM Trademarks and service marks of Dow AgroSciences, DuPont or Pioneer, and 
their affiliated companies or their respective owners. ® 2020 Pannar Seed (Pty) Ltd. 
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HORSE TALK 


Tooth caps in young horses 


Deciduous teeth that 
are not shed can be 
problematic in young 
horses in training, 
warns Dr Mac. 

T ooth caps are the name 
equine dentists give to 
the thin remnants of 
deciduous (baby) teeth that 
are shed in young horses as 
permanent teeth break through 
their gums. Generally, these are 
lost naturally during grazing; 
however, sometimes they remain 
in place and prevent the eruption 
of the permanent teeth. This 
can also cause pain and lead to 
difficulties during training, with 
some horses being difficult to 
lead. Rearing, bucking, evading 
the bit and head shaking also 
present as symptoms of this 
condition. Understanding tooth 
eruption can help you recognise 
capping as a possible cause for 
a young horse being 'difficult'. 

The front teeth used for tearing 
off mouthfuls of grass are called 
incisors. There are twelve of 
them: six in the upper jaw and 
six in the lower jaw. Canines or 
'tushes' are the sharp teeth found 
in the gap between the incisors 
and the check teeth. There is 
one on each side in both upper 
and lower jaws and they erupt 
at between four and five years 
of age, mainly in male horses. 
Wolf teeth are small pre-molar 
(cheek) teeth that sometimes 
erupt, mainly in the upper jaw, 
between six and 18 months and 
are usually extracted by dentists. 

The cheek teeth in horses have 
flattened, irregular surfaces 
and are used for chewing and 
grinding up hard grasses and 
grains to make them easier to 
swallow and digest. There are 
two types: premolars (12 teeth) 
and molars (12 teeth). These 
form an 'arcade' (surface for 
grinding) of teeth on both sides 
in the upper and lower jaws. The 
premolar teeth have a deciduous 



stage that is eventually shed 
as 'caps' when the permanent 
teeth erupt. Adult molars and 
premolars erupt at the same time. 

RETAINED CAPS 

Most of the time, caps are shed 
naturally when permanent teeth 
grow up through the gums and 
loosen them. It's not advisable 
to pull out or remove deciduous 
teeth as this can cause damage 
or uneven growth, or a change 
in direction of the underlying 
permanent teeth. The deciduous 
tooth cap fits in between the 
teeth on each side and keeps 
them apart until the permanent 
tooth is nearly level with the 
biting surface, before it falls off. 

Capping can occur in incisors 
and premolars. The affected 
horse will often show pain and 
excessive salivation when eating 
or grazing. In the short term, 
the capping of the emerging 
incisor or premolar usually 
results in pain, inflammation 
and infection that can make the 


ABOVE: 

A dentist holds 
a tooth cap that 
was removed 
from a young 
horse, showing 
how it inhibited 
growth of the 
permanent incisors 
and caused 
inflammation 
and infection 
in the gums. 

DR. MAC 



DR MAC 


horse very difficult to handle. 
Capped incisors can easily be 
seen by owners, but capped 
premolars can usually only 
be diagnosed by a dentist. 

In the long term, if an incisor is 
affected and grows out crooked, it 
can result in loss of condition and 
even colic, as it prevents effective 
grazing. In the case of a premolar 
tooth, the resulting unevenness of 
the arcade results in mastication 
difficulties or periodontal 
disease. Over time, the horse can 
lose condition. If a permanent 
premolar tooth is malformed, 
this can lead to gaps between 
the teeth in the arcade. Pieces of 
feed and grass may be trapped in 
these gaps and the rotting food 
causes tooth decay, sometimes 
with loss of the permanent 
tooth. To prevent capping, have 
an equine dentist check young 
horses before training starts. 

• Dr Mac is an academic, a practising 
equine veterinarian and a stud owner. 
Email her at farmersweekly@caxton. 
co.za. Subject line: Horses. ■ FW 
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STAY SAFE! 

THE FOLLOWING STEPS HAVE BEEN DESIGNED TO HELP KEEP YOU 
HEALTHY AND PREVENT COVID-19 FROM ENTERING YOUR WORKPLACE. 



WASH 

YOUR HANDS 
FREQUENTLY 
WITH SOAP. 




WEAR 

A FABRIC MASK 
WHEN GOING OUT 
OR WHILE WORKING. 


AVOID 

TOUCHING YOUR 
EYES, MOUTH 
AND NOSE. 



SYMPTOMS 

People infected with COVID-19 
may experience mild to severe 
symptoms. These can include: 

• FEVER; 

• COUGH; 

• SHORTNESS 
OF BREATH. 


Symptoms may appear two to 
14 days after exposure. If you 
have symptoms of the virus or 
have been in direct contact with 
someone who has tested positive 
for coronavirus over the past 
two weeks, ensure that you self- 
isolate and seek medical care. 


DISTANCE 

YOURSELF FROM 
OTHERS, AND KEEP 
AT LEAST 2M AWAY. 
AVOID PHYSICAL 
CONTACT WHEN 
GREETING OTHERS. 


COVER 

YOUR MOUTH AND 
NOSE WHEN YOU 
COUGH OR SNEEZE, 
USING YOUR BENT 
ELBOW OR A TISSUE. 
DISCARD THE TISSUE 
IMMEDIATELY. 


CLEAN 

AND DISINFECT 
EQUIPMENT 
AND SURFACES 
FREQUENTLY. 


CALL THE COVID-19 HOTLINE ON 0800 029 999 
OR SEND 'HI' ON WHATSAPP TO 060 012 3456 


farmers weekly 


VISIT SACORONAVIRUS.CO.ZA 

Information from the Department of Health and 
the National Institute for Communicable Diseases. 


Visit our website to download the poster: 

bit.ly/2Wbdooa 





BACK TO BASICS 


CATTLE 


Stress in cattle 

As part of an animal's stress response, its body 
releases cortisol, a hormone that provides energy 
to help the animal escape the stressor. If the stress 
persists, however, the animal's health will suffer. 


Homeostasis is the tendency of a 
body to maintain a stable internal 
environment in response to 
changes in external conditions. 
On a very hot day, for example, 
an animal will instinctively 
seek to maintain stability by 
keeping in the shade, drinking 
more water and eating less. 

Stress is an external factor that 
directly affects homeostasis, 
and can have negative results if 
prolonged. An animal can suffer 
stress even during 'normal' 
routine handling, making it 
more susceptible to disease. 

When an animal is stressed, 
cortisol, a steroid hormone, 
is released, and this supplies 
energy (glucose) for the animal's 
'fight-or-flight' response. This 
obviously benefits the animal, 
but frequent stress and the 
resulting release of cortisol 
can hamper reproduction 
and increase susceptibility to 
diseases due to compromised 
immunity. Farmers will often 
complain, for example, that 
a particular vaccine is not 
working efficiently, whereas the 
animal has a high concentration 
of circulating cortisol and 
therefore cannot mount an 
efficient immune response. 

Diseases typically associated 
with stress are pasteurellosis, 
Mannheimia haemolytica and 
coccidiosis. Immunity develops 
either through vaccination 
or continuous exposure to 
non-fatal doses. But stress 
can lower immunity to such 
an extent that the animal 
succumbs to the disease. 

LUNG INFECTIONS 

M. haemolytica and Pasteurella 
multocida (pasteurellosis) 
are lung infections, and an 
important cause of economic 
loss in ruminants. They are 


often encountered in feedlots 
and bull testing centres after 
seasonal changes from a 
warm to a cold temperature. 
Infection occurs especially 
in young, growing cattle, 
particularly in calves placed 
in feedlots after weaning. 

M. haemolytica leads to a 
form of pneumonia, while 
P. multocida causes a type of 
broncho-pneumonia. Symptoms 
include morbidity and anorexia 
due to fever; coughing; and 
a nasal discharge. Abnormal 
lung sounds can be heard 
through a stethoscope, and 
the animal's respiration rate 
is usually increased due 
to poor lung function. 

Treatment includes antibiotics. 
The sooner the animal is treated, 
the better the chances of survival. 

Management is of the utmost 
importance in the control of 
these diseases, and stress should 
be limited. As adverse weather 
conditions cannot be controlled, 
animals should be vaccinated 
well in advance of expected 
stressor periods. Human-animal 
interaction, however, can be 
controlled. Stock workers, for 
example, should be trained in 
proper handling procedures. 

COCCIDIOSIS 

Coccidiosis in cattle is caused 
by Eimeria parasites and is 
common in young animals 
moved from pasture to feedlots. 
Affected animals usually 
present with a high morbidity 
but low fatality rate. Poor 
production also often occurs 
in recovering animals. 

Symptoms include diarrhoea, 
with or without blood 
and mucous; dehydration; 
emaciation; and malaise. 

The disease is transmitted by 
means of the faecal-oral route. 



ABOVE: 

Various factors 
may stress cattle, 
leading to a 
lowered immune 
system and 
susceptibility to 
various diseases. 
Moving young 
animals from 
pasture to feedlots, 
for example, 
may result in 
coccidiosis. 

FW ARCHIVE 


and therefore all animals in the 
herd need to be treated with 
coccidiostats (sulphanomides; 
sulphadimidines; or diclazuril). 
This is particularly important 
in unhygienic conditions. 
Affected animals must also 
receive additional fluids to 
prevent dehydration and replace 
minerals and electrolytes. 

• Source: Kruger, L. 2014. 'The effect 
of environmental factors on stress 
in cattle'. Newsletter No. 103, ARC 
Animal Production Institute. ■ FW 
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WHEAT 


The basics of wheat 

Wheat is an important grain crop in South Africa, ranking second after maize in terms of area 
planted and production. This article explores the structure and growth of the wheat plant. 


The Western Cape produces 
42% of South Africa's wheat, 
followed by the Free State 
(21%) and the Northern 
Cape (17%). Other provinces 
produce smaller quantities. 

Bread wheat, which is produced 
in large quantities, is used 
for making leavened, flat and 
steamed bread, biscuits, cakes and 
fermented alcoholic beverages 
such as beer, vodka and ethanol. 
Durum wheat is used for 
biscuits, pasta and couscous. 

Wheat grain contains 
carbohydrates (69%), protein 
(14%), calcium (43%), niacin 
(4,6%), fat (2,2%), thiamin 
(0,57%) and riboflavin (0,12%). 

PARTS OF THE PLANT 

Wheat is an annual grass made 
up of roots, stems with tillers, 
leaves, inflorescence and seeds. 

• Roots 

The wheat plant has two types of 
roots: seminal and adventitious. 
During germination, four 
to five lateral seminal roots 
emerge. This root system 
grows up to 2m in depth and 
supports the plant until the 
adventitious roots appear. 

Adventitious roots are usually 
visible when the fourth leaf 
emerges and tillering starts. 

These roots are thicker than 
seminals and emerge more or 
less horizontally, developing on 
the lower three to seven nodes. 

The roots that grow on the 
upper nodes above the soil 
surface appear as short pegs 
coming out of the stem and 
may not penetrate the soil. 

• Stem 

The stem of a wheat plant 
varies in height depending 
on the cultivar. Four to seven 
internodes of the shoot elongate 
to form the inflorescence. The 
stem is cylindrical and solid, 
with nodes and internodes. The 
internode elongation is complete 


by the time of anthesis (the 
period during which a flower 
is fully open and functional). 

The strength of the stem 
is important for carrying an 
ear, which otherwise may be 
susceptible to lodging. Tillers 
grow from the stem just below 
the soil surface. The number 
in a plant ranges from five to 
21, depending on the cultivar, 
plant population, sowing 
dates and mineral nutrition. 

• Leaf 

The leaf blade is long, narrow, 
thin and tapered towards the 
tip. The sheath wraps around 
the stem. On the sides of the 
joint is a thin membranous 
structure called an auricle. The 
base of the leaf on the stem is 
thickened to form a hard knot. 

• Inflorescence (head) 

Often called an ear or spike, the 
inflorescence comprises a rachis, 
spikelet, floret, glumes, palea 
and caryopsis. The rachis, the 
zig-zag stalk where spikelets 
are attached, is situated at 
the distal end of the stem. 

The largest and most 
advanced spikelets are found 
in the middle part of the ear. 
Under unfavourable growing 
conditions, the lower-most 
spikelet and those at the top of 
the ear may be poorly developed 
and without fertile florets. 

Each spikelet bears two 
glumes and two to four fertile 
florets. The floret has two 
sheathing structures, namely an 
outer lemma and inner palea, 
which enclose two lodicules, 
three stamens and a carpel. 

The stamen is made up of a 
filament and a yellow anther, 
which contains numerous pollen 
grains. The carpel contains 
an ovary that in turn has a 
single ovule. Within an ovule 
are the embryo sacs holding 
two egg nuclei, antipodal 
cells and polar nuclei. 


As it approaches anthesis, the 
inflorescence is completely 
formed and the pollen grains 
and carpel are fully developed. 
After anthesis, the florets open, 
pollen is released, the carpels 
are pollinated, and the seed 
develop from the union of 
pollen grains and egg nuclei. 

About 86% of the flowers bloom 
in daylight at a temperature 
of between 13°C to 25°C. 

THE STEM OF A 
WHEAT PLANT 
VARIES IN HEIGHT 
DEPENDING ON 
THE CULTIVAR 

Wheat is self-pollinated, although 
cross-pollination occurs in 1% to 
4% of cases. Blooming begins in 
the spikelets slightly below the 
middle of the spike and proceeds 
both upwards and downwards. 
Within a spikelet, the upper 
flowers boom last. A wheat 
spikelet normally completes 
blooming within two to three 
days after the first anthers appear. 

• Seed 

The dorsal side is smoothly 
rounded, while the ventral 
side has a deep groove. The 
embryo is situated at the point 
of attachment of the spikelet 
axis and the distal end has 
fine hairs. The embryo is made 
up of the scutellum, plumule 
and radicle. The scutellum is 
the region that secretes some 
of the enzymes involved in 
germination and absorbs the 
soluble sugars from the breakdown 
of starch in the endosperm. 
Surrounding the endosperm is 
a metabolically active layer of 
cells called the aleurone layer. 

• Source: Morojele, E and Burger, E. 
2009. Wheat Production Guidelines 
for Small-Scale Farmers. ARC- 
Small Grain Institute. ■ FW 
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VEGETABLE PRODUCTION 


Seedlings: well begun is half done! 


S eedlings are the start of 
a new crop, so the better 
their condition, the more 
likely you are to benefit at 
harvest time. Most experienced 
farmers will confirm that 
when seedlings grow rapidly 
into a uniform stand, the 
crop usually ends up well. 

Human nature also plays a 
part. If a crop does not start 
off properly, one tends not to 
give it the same attention as a 
crop that starts off beautifully. 
This may sound illogical, but 
in my experience it happens. 

HARDENING 
CAN BE DONE 
BY WITHHOLDING 
NITROGEN 
OR WATER 

Once, on trip to the US, I visited 
a very large seedling nursery, 
where the manager told me 
that his clients dictated the size 
and hardness of the seedlings 
that they wanted grown. This 
does not happen much in 
South Africa, but it should. 

I have seen seedlings arriving 
from a warm area transplanted 
in a cold area just before a cold 
front. Unsurprisingly, all the 
plants were burnt to death 
by the low temperature. 

If plants require hardening, this 
should be done at the nursery, not 
in the land after transplanting 
where there is less control. 

MATCH THE CONDITIONS 

The conditions at the nursery 
and on the land should be as 
similar as possible. The ideal 
scenario is one where the plants 
arrive from the seedling grower 
in an active, growing condition 
and the farmer provides perfect 
conditions so that the growth 
continues uninterrupted. This is 
rarely possible, of course, and a 
compromise is usually required. 



Many farmers now plant 
mechanically, and the plants 
need to be the optimal size and 
the cavities well filled with 
roots to make the operation 
smooth and uneventful. 

Nurseries usually try to 
get the seedlings grown and 
dispatched as soon as possible 
to increase turnover. Usually, in 
order to avoid any comebacks, 
they harden the plants so that 
a 100% stand can be achieved. 

If this is overdone, the plants 
will survive, but make a slower 
recovery to fast growth. 

Under hot or cold conditions, 
this may benefit the farmer, as 
there will be a full stand rather 
than gaps due to plants that did 
not make it or had a setback while 
adjusting to the harsh conditions. 

HOW TO HARDEN PLANTS 

Hardening can be achieved in 
a number of ways. Probably the 
safest is to get the plants close to 
the required size and then reduce 
applications of nitrogen; this will 
automatically slow down growth. 

The plants can be held in this 
way for as long as required. 

The plant cells will thicken, the 


ABOVE: 

The plant on the 
left was allowed to 
become too long 
before hardening; 
the other plant has 
been hardened 
optimally. 

BILL KERR 



BILL KERR 


stems will become harder and 
the leaves will grow thicker. 

To check for hardness, rub 
the leaves between your fingers 
or squeeze the stem between 
thumb and forefinger. 

Another way of hardening 
the plants is to withhold water 
rather than nitrogen. The plant 
will react in the same way: it 
will simply store more energy 
in the leaves while stopping 
or reducing new growth. 

This happens all the time in 
nature; we have all observed 
weeds becoming stunted in a 
drought, only to spring into 
fast growth when it rains. 

Withholding water is in fact 
preferable to withholding 
nitrogen, but it is difficult to 
achieve as the irrigation has to 
be very uniform, and rain can 
upset the process when the crop 
is being grown under netting. 

A third method is to reduce 
the temperature, but this 
is usually impractical. 

• Bill Kerr is a vegetable specialist 
and a breeder of a range of vegetables. 
Email him at farmersweekly@ 
caxton.co.za. Subject line: 

Vegetable production. ■ FW 
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ON THE MARKET FLOOR 


Are you 
managing? 

I've covered a wide range of 
topics in my column. All of 
these, to a greater or lesser 
degree, play a part in the 
successful marketing of fruit 
and vegetables. However, most 
of them would be irrelevant 
were it not for management. 

'Management' in this context 
refers to all of the people in 
the value chain, from senior 
managers to managers of 
any sort further down the 
pecking order; anyone, in fact, 
who is responsible for one or more staff members. 

RESPONSIBILITY 

The key to good handling, transport, storage, 
promotion and retail sales lies with managing 
all of the people involved in these activities. 

Managing fresh fruit and vegetables requires 
specialised knowledge and application. It is the 
responsibility of those in management positions to 
ensure that their staff receive the proper training 
to enable them to undertake their duties properly. 

Finally, it is the responsibility of the member of 
staff, regardless of function, to take the training 
seriously and use these improved skills to 
'manage' his or her area of responsibility better. 

It's fair to say, of course, that this does not always 
happen; the 'message' does not penetrate as deeply 
as it should. The reasons for this are many, but in the 
final analysis, the blame must rest with management. 

If the managers of a business put effort into 
training and supporting their staff through all 
levels of the process, then 'mismanagement' could 
be minimised or possibly even eradicated. 

WORKING AS A TEAM 

We tend to get stuck on stereotypes and place 
people and their jobs into boxes. This might work 
for certain reasons, but does not give each of those 
'boxes' exclusivity. It does not confer on these 
managers or staff the right to isolate themselves 
and ignore the bigger picture. They remain an 
integral part of the whole and therefore must 
share some of the management duties required. 

The nature of fresh produce is such that it cannot 
be treated glibly. It requires commitment from all 
employees, as they manage a valuable asset. 

• Michael Cordes is an agricultural journalist, 
consultant, trainer and former farmer. 

Email him at farmersweekly@caxton.co.za. 

Subject line: Market floor. ■ FW 
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FRONT END LOADERS 





WL922 Vlakvark - 0.5m 3 
R 250 000 

ML18 Buffel -0.9m 3 
R 360 000 

WL925 Buffel - 1.0m 3 
R460 000 

WL933 Eland -1.4m 3 
R 560 000 

CI935 Renoster - 1.7m 3 
R 740 000 

CI958 Olifant - 3.0m 3 
R 1 250 000 

Prices are VAT excl. 


FORKLIFTS 

ATF920 Meerkat 4x4 
3m Mast 2.5ton 
R 330 000 


IN*I i 


ATF920 Meerkat 4x4 
4m Mast 2.0ton 
R 340 000 

Prices are VAT excl. 


0MIJLCHERS 

Wuhlf 920 Mulcher with 
water cooled Engine 85kw 

*lncl: Aircon, Quickhitch & Solid Tyres 

R 935 000.00 (excl VAT) 

_ 




Wuhlf 930 Mulcher with 
water cooled Engine 129kw 
R1 360 000.00 (excl VAT) 

*lncl: Aircon, Quickhitch & 17.5-25 L4 Tyres 


Prices are VAT excl. 


WUHLF 

EQUIPMENT PIT «1TI» 

QUALITY 

WITHOUT 

COMPROMISE 

Head Office: 

76 

Haakdoornlaagte 

Wallmannsthal 

Pretoria 

N1 North Highway 
Wallmannsthall 
Off-Ramp 
Co-ordinates: 

25 34’36.0"S 28 
27'16.0"E 

Office: 

+27 (0)12 548 0321 

Fax: 

+27 (0)86 458 0317 

Sales: 

Coert Steenberg 
+27 (0)84 247 0804 

Email: 

coert@wuhlf.co.za 

sales@wuhlf.co.za 

Web site: 

www.wuhlf.co.za 


Service Agents: 

East London 
Hope Town 
Bothaville 
Underberg 
Polokwane 
Vryburg 
Cape Town 
Bloemfontein 


ATTACHMENTS 


Cutting Head Bale Fork Iift 

R 41 000 R 15 000 R 15 500 



Bucket Att. R25 000 


Prices are VAT excl. 


Log Grab R105 000 


Prices excludes 
delivery and are 
subject to change 
without prior notice 


















MACHINERY & IMPLEMENTS 



New Holland Agriculture 
celebrates 125 years in the field 


For well over a century, the US-based tractor and 
machinery manufacturer New Holland Agriculture 
has been bringing steadily improving mechanisation 
solutions to farmers across the world. 


N ew Holland Agriculture, 
which turns 125 this year, 
was started in a small 
town in Pennsylvania in the US, 
and has grown into a global brand 
with a presence in 170 countries. 

According to Carlo Lambro, 
brand president of New Holland, 
the history of the company brings 
together the legacy of brands such 
as Ford, Fiat, Braud and Claeys. 

After the New Holland Machine 
Company was founded in 1895, 
it was acquired by the Sperry 
Corporation in 1947, followed by 
the Ford Motor Company in 1986, 
and then by FiatAgri in 1991. In 
1999, New Holland became part 
of CNH Global, which merged 
with Fiat Industrial in 2013 to 
become CNH Industrial. 


According to a statement by the 
company. New Holland was 
founded by pioneers in their field: 

• Abe Zimmerman understood 
the importance of meeting 
customer needs with simple 
solutions and reliable support. 

He started a small machining 
company in New Holland, 
Pennsylvania in 1895 that would 
become an international name; 

• Henry Ford, who had the 
vision to make innovation and 
mechanisation accessible to all, 
manufactured the world's first 
mass-produced tractor in 1917; 

• Giovanni Agnelli saw how a 
solution developed for a specific 
local need could be extended to 
provide farmers across the world 
with easy-to-use, innovative 


ABOVE: 

The original New 
Holland Machine 
Company was 
founded in 1895 
in New Holland, 
Pennsylvania, but it 
has since evolved 
into a global brand 
of agricultural 
machinery 
produced by 
CNH Industrial. 

CNH INDUSTRIAL 


machines. He demonstrated 
the first Fiat tractor in 1918; 

• Leon Claeys dedicated 
his specialist knowledge to 
making farmers' lives easier, 
and his work led to the first 
European self-propelled 
combine harvester in 1952. 

THE FARMER'S PARTNER 

Today, according to the company. 
New Holland is also one of 
the most digitally connected 
agricultural brands, and is 
working towards a future 
where farmers can run their 
operations more proactively, 
turning the farm into a 
connected, smart ecosystem. 

New Holland has also 
pioneered sustainable agriculture 
and alternative fuels through its 
Clean Energy Leader strategy, 
which has led to the development 
of the methane-powered 
prototype tractor. - Staff reporter 


New Holland's main product milestones 


• 1917: Ford produces the Fordson 
Model F, the first mass-produced tractor. 

• 1932: Fiat produces its 
first crawler tractor. 

• 1940: New Holland produces the world’s 
first self-tying automatic pick-up baler. 

• 1952: Claeys launches the first European 
self-propelled combine harvester. 

• 1961: New Holland launches its first 
self-propelled forage harvester. 


• 1975: Sperry New Holland introduces 
the world’s first twin-rotor combine. 

• 1982: The Ford 10 series is the first 
truly modern tractor. It combines 
modern styling with the Super Q cab. 

• 1998: New Holland introduces 
its first telehandler. 

• 2014: New Holland extends its 
offering of self-propelled sprayers, 
following the acquisition of Miller. 


• 2014: The CR10.90 sets a new 
Guinness World Record for tons of 
wheat harvested in eight hours. 

• 2016: The first autonomous concept 
NH Drive tractor is presented. 

• 2017: New Holland extends haytool and 
tillage offerings after acquiring Kongskilde. 

• 2019: New Holland launches 
the world’s first production 100% 
methane-powered tractor. 
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LIFESTYLE Crossword 


Crossword 369 



ACROSS 

3. Plant used for food, other than fruits (9) 

9. Tuber eaten baked, boiled, fried or nnashed (6) 

10. Drains the vital juice from a plant (4) 

11. Petiole (of a leaf) (9) 

12. Gain (6) 

15. Genus to which the holly belongs (4) 

16. Pig's flesh salted or pickled and dried (5) 

19. Red-skinned, mild, Dutch cheese (4) 

21. Dish of cakes of cold, vinegared rice topped with fish, 
vegetables, egg, etc (5) 

22. Soft sheepskin or goatskin leather used for gloves (5) 
25. Arboreal African bird also called the lory (7) 

27. Line about which a body rotates (4) 

28. Not illuminated (5) 

29. One who encourages conflict between states, 
especially for personal gain (9) 

30. Barren, open country covered with ericaceous and 
other low shrubs (5) 

31. Pottery oven (4) 

32. Implants firmly (7) 

34. Beneficial type of fatty acid found in unsaturated fat (5) 

37. Separate (5) 

38. Eat away or corrode with acid (4) 

40. Fungus used in brewing and baking (5) 

43. The John_ [Zeus faber] is a golden-yellow 

sea fish (4) 

45. Prickly-flowered plant whose dried flower heads with 
hooked bracts are used for raising a nap on cloth (6) 

48. Stallion kept for breeding (4,5) 

49. Alcoholic drink made from the fermented juice of 
grapes or other fruits (4) 

50. Illness or disease of body or mind (6) 

51. Stock farmers of Mexico and south-west US (9) 


DOWN 

1. Loud, hoarse call of a lion (4) 

2. Young cow (4) 

3. Ghanaian river with branches named black, white 
and red (5) 

4. Dung of sea-fowl, used as manure (5) 

5. Assigned piece of work (4) 

6. Dull, without distinctive characteristics (5) 

7. Inuit (6) 

8. Discourse (6) 

12. Almond-flavoured, yellowish-green nut (9) 

13. Stubborn (9) 

14. The sacred_is a wading bird worshipped by the 

ancient Egyptians (4) 

17. One who provides food, entertainment, etc (7) 

18. Study of the nervous system (9) 

20. A loved one (5) 

23. Varieties of plants grown for particular attributes (9) 

24. Before birth (9) 

26. Sensitivity to pain (7) 

29. Any cereal grass of the Triticum genus (5) 

33. Fruit of a palm [Phoenix dactylifera) of North Africa (4) 

35. Indigenous New Zealanders (6) 

36. Spring that periodically spouts hot water and steam 
into the air (6) 

39. Apparatus used for making butter (5) 

41. Mistake (5) 

42. Leaf-bearing axes of plants (5) 

44. Title of the kings of Persia (4) 

46. Fit; capable (4) 

47. Inside (prefix) (4) 


Crossword 364: 

8 May 2020 

ACROSS: 1. Branches; 5. Fructose; 

9. Looper; 10. Germination; 11. Fiercest; 

14. Scar; 17. Aster; 18. Rockroses; 

19. Green; 20. Tills; 22. Gudgeon; 

23. Catch; 25. Vocal; 27. Orientate; 28. Casts; 
30. Pine; 32. Cyclamen; 34. Bluetongue; 

35. Bistro; 36. Rose-like; 37. Measures. 

DOWN: 1. Bullfrog; 2. Adolescent; 

3. Horse; 4. Sight; 5. Farms; 6. Contrast; 

7. Outlet; 8. Earmarks; 12. Corn; 

13. Seclusion; 15. Cassowary; 

16. Oregano; 21. Lactometer; 23. Cucumber; 

24. Hospital; 25. Veal; 26. Ligneous; 

29. Shrubs; 31. Eagle; 32. Cream; 33. Cobra. 

MYSTERY WORD: Dressage 


Sudoku Solutions: 
19 8 26 June 2020 
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A safe and 
cosy farm 
cottage 


Dear Jonno, 

I live on a farm in Zimbabwe 
and would like to build a 
low-cost, theft-proof cottage 
similar to the design shown in 
one of your previous articles 
(FW, 6 September 2019). 

The cottage should have 
three bedrooms, one en suite. 


The other two bedrooms 
should share a bathroom 
with a shower, and a toilet. 
The shower and toilet should 
be in separate rooms. 

I would like to use firewood 
for cooking and solar energy. 
Kind regards, 

George 


Dear George, 

I've amended the layout in last 
year's article to include three 
bedrooms and an en suite 
bathroom for bedroom 1. 

The kitchen has also been 
extended to provide more room 
for a larger family and outlets for 
waste water and ventilation. 

The kitchen can befitted with a 
stable door to the outside. You might 
want to consider having a parking 
area on that side of the house. 


A three-bedroom house of 81m 2 is 
functional, but tight. If you increase 
the room sizes lm each way, you'll 
gain some space, but the structural 
cost will be only marginally more. 

The styling is that of an 
old-fashioned farmhouse. 

No home is totally theft- 
proof, but the steel cottage pane 
windows will prevent intruders 
from gaining easy access. 

Kind regards, 

Jonno 



Floor plan: 

Bedrooms 81m 2 + veranda 


Jonno Smith is a registered 
architect. Email hillbilly@eca.co.za, 
or phone 082 313 1701 or 
082 412 4459. Visit hillbillyhomes. 
co.za. Please provide details of 
the proposed development. 


JONNO SMITH 
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THE 

HITCHING 

POST 


HOLISTIC 

HEALTH 

Virus threat to 
obese patients 


I am looking for a lonely, Jewish, 
but not very religious, white 
gentleman under 64 in the Cape 
or Johannesburg. He must be 
sober, a non-smoker, financially 
secure, gentle, kind and generous. 
He must be honest, love cats 
and be a mensch. I love cats, 
collecting crafts, cooking, kids, 
as well as craft and flea markets. 
Please reply with a photograph, 
landline number and address. 

Pesach Sweetmeat, KZN, 

4001 

I am a mature widow who always 
helps others. I am looking for an 
honest, sincere, loving, Christian 
man. No drinkers or smokers, 
please. I love reading, animals 
and needlework. Looking 
forward to hearing from you. 
Mary 

My heart is longing for you. 

I know you are out there 
somewhere. We are meant for 
each other because we realise 
that love and a happy life are 
all that matter. We both know 
that outer beauty fades, but 
inner beauty, goodness and 
kindness, understanding 
and respect, loyalty and 
honesty mean everything. 

I am waiting for your letter 
so we can get together. I can 
promise a life of cheerful love 
and romance because I know 
you will love me and me alone 
in all honesty. Please write 
soon. There's no need to send 
a photograph because I need 


not see the outer you; only your 
heart matters, as long as you are 
good and kind, neat and tidy, 
don't smoke, have no temper, and 
know how to treat the love of 
your life, as I'm very soft-hearted. 

Age is just a number, but I'm a 
68-year-old, white lady, shortish, 
blonde, romantic, cute and 
cuddly. Awaiting your response. 

Beautiful Heart, 6045 

I am a woman with a golden 
heart who has so much love 
to give to the right man. You 
should be older than 66 and 
have a good heart. This has to 
be a permanent relationship that 
leads to marriage. It would be 
a bonus if you love travelling. 

I am looking for someone who 
will give me his heart and love 
in every way; someone who is 
understanding and can take 
care of his woman financially. 

I may not be a beauty queen or 
have a great figure anymore, but 
my heart is loving and beautiful. 

I am not looking for a handsome, 
slim man. You can be just the 
average guy, and even if you 
have a weight problem, we can 
get healthy together. If you are 
disabled, that's fine, too. Write 
soon and supply your phone 
number. No smokers, please. 

Soul Mate, 6065 


How to place a post: The service is free, confidential and open to those over 18. 

Posts or replies cannot be written on behalf of someone else, and you must supply 
a pseudonym. Posts must not exceed 50 words and your address must be legible. 

Sign with your name and surname. Send your post to Hitching Post, 

PO Box 1797, Pinegowrie 2123 or email hitchingpost@caxton.co.za. 

How to reply to a post: Send a response in a sealed, SA-stamped envelope and write the 
pseudonym of the person to whom it should be sent on the front cover in pen. Place this into 
a second SA-stamped envelope and send it to Hitching Post, PO Box 1797, Pinegowrie 2123. 





JOHANITA 

LOUW 


According to the results of a new 
study, obesity may complicate 
the outcome of the coronavirus 
disease (COVID-19) by leading to 
deadly blood clots in the lungs. 

The researchers found that 
obese patients with COVID-19 
had three times the risk of 
developing pulmonary embolism. 

Poorly managed pre-existing 
cardiovascular disease, more 
common in older, obese patients, 
could also make COVID-19 worse. 

The good news is that by 
detecting a pulmonary embolism 
early on, doctors can prescribe 
anticoagulation treatment to 
minimise problems. Hospitalised 
obese patients with COVID-19 
should therefore be given a 
blood test to measure any 
increase in clotting, and, if 
needed, be placed on a blood 
thinner, the researchers say. 

Obesity may make COVID-19 
worse as it is associated with an 
increase in inflammation, which 
worsens the risk of clotting. 
Inflammation is at the root of 
a dangerous inflammatory 
cascade called a cytokine storm. 

"The complications of COVID-19 
that we have been seeing are 
inflammation and a cytokine 
storm, which causes inflammation 
in the arteries and blood clots 
throughout the body, and obesity 
is a culprit in many older, high- 
risk patients," a researcher said. 

Many COVID-19 complications, 
it appears, are caused by 
excessive clotting, and starting 
patients on blood thinners may 
become a standard treatment 
to help them recover. 

• Johanita Louw farms vegetables 
and has had a lifelong interest 
in holistic nutrition. Email her 
at farmersweekly@caxton. co.za. 

Subject line: Holistic health. ■ FW 
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These versatile biscuits are e 
most of the ingredients are probably already in 
your home, says Janine Ryan, who submitted 
the recipe. You can eat the biscuits as they come 
out of the oven, or dip them in melted chocolate. 

Photo and styling: Monique du Toit 


Makes about 24 biscuits 

250ml (1 cup) icing sugar 

450g of butter 

2 large eggs 

2 large egg yolks 

10ml (2 tsps) of vanilla extract 

Vi tsp of salt 

1kg (4 cups) of flour 

1. Preheat the oven to 180 °C. 

2. Place the icing sugar and butter 
in a large mixing bowl or the bowl 
of a stand mixer. Beat together 
until light and fluffy; this may 
take up to five minutes. 

3. Add the eggs, egg yolks, and 
vanilla extract. Beat well. 


4. Add the salt and 500g (2 cups) 
of the flour. Beat well, until the 
mixture is combined. Add the 
remaining cups of flour and beat 
until you have a soft dough. 

For pressing 

1. Place the dough in a cookie presser 
or piping bag. Using a star nozzle (or 
any large nozzle of your choice), pipe 
circles of the dough on baking paper. 

For rolling 

1. Add another quarter cup of flour 
to the mixture to stiffen the dough. 
You can now roll it out onto a greased 
surface and use cookie cutters to 
cut it into different shapes. 


2. To make the swirled, white-and-brown 
biscuits, weigh out two equal quantities 
of the dough. To the one, add around 
10ml of cocoa powder and knead it to 
spread the powder evenly throughout the 
dough. Add more powder if necessary, 
but always in small amounts. Now roll 
out the white dough and brown dough 
to more or less the same size (about 
2mm thick). Place the one on top of the 
other, roll the dough up tightly into a 
log, and wrap in cling film. Put it in 

the fridge for approximately 30 minutes. 

3. Cut thin slices of the log, and 
place upright on a baking tray lined 
with baking paper. Bake for 12 to 
15 minutes. Remove from the oven 
and allow to cool before serving. 
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WAYS TO WIN: 

Njabulo Nkosi 


Business consultant and life 
coach Njabulo Nkosi knows 
what it's like to win and 
lose at business. To him, the 
most important card in our 
hand is ourselves. His first 
book. Inspired Success, looked 
broadly at qualities needed 
to succeed. His second, YOU 
ARE A BUSINESS (Reach/Blue 
Weaver, R260), uses the same 
anecdotal and conversational 
style to help the reader master 
the 'five business essentials'. 
Here he shares five keys to 
his own development. 

1. Values: I've learnt from greats 
like Robin Sharma and Tony 
Robbins, as well as my own 
experience, that if something 
isn't in line with my highest 
values, I don't go there. 

2. Mindset: Running my 
own business. I've come to 
realise that I am the business. 

I don't treat myself like an 
employee; I work out how to 
market myself and make a 
business plan for my future. 

3. Wellness: This is a vital 
part of my holistic plan for 
business success. I helped 
counsel fellow students 
while at Rhodes University 
and eventually qualified as 
a life coach; it complements 
business consulting perfectly. 

4. Speaking: I enjoyed public 
speaking from high school and 
carried on with it, so now I'm 

a Distinguished 
Toastmaster. 

Being confident 
about speaking 
to meetings and 
audiences is 
important to one's 
personal branding. 

5. Online: I am 
excited about online 
opportunities to 
expand my work, 
and am currently 
developing a set of 
YouTube videos and 
podcasts. BFW 




NJABULO 

NKOSI 


n • mm { 

Reviews 

DEATH, 

DETENTION AND 
DISAPPEARANCE 

by David Smuts 
(Tafelberg, R320) 

In South Africa, 
the Namibian 
freedom struggle 
is often overlooked, even 
forgotten, but it remains vivid 
and meaningful to Smuts, now a 
long-standing Namibian judge. 

The chilling title of the 
chapter on official torture, 

'As long as I don't kill him' 
gives a flavour of the era 
and the attitudes that Smuts 
challenged so vigorously. 

He records the role in the 
struggle for human rights 
of international churches and 
aid organisations and, of course, 
the UN, and discusses 
SWAPO's own breaches 
of human rights. 



ON FIRE by Naomi Klein 
(Allen Lane, R320) 

Award-winning Canadian 
journalist Klein began writing 
about climate change more than 
a decade ago to complement 
her work on capitalism and 
consumerism. Now, whichever 
one of the three she focuses on 
also reflects on its stablemates 
in this collection of published 
features with additional material. 

In On Fire, she emphasises the 
need to tackle climate change 
in a post-coronavirus disease 
world, urging long-term "action 
for a planet on the brink". 


‘MANY PEOPLE, MYSELF AMONG 
THEM, FEEL BETTER AT THE MERE 

SIGHT OF A BOOK ’ -JANE SMILEY (B.1949) 


Farmer’s Weekly’s 

book reviewer, 

Patricia 

McCracken, 

is a features and 

investigative 

journalist. 


njabulo james n k o s 


TREAT YOURSELF LIKE ONE! 



Spotlight 


SAVING 
THE LAST I 


The toll of rhinos killed by poachers continues to mount and 
the number of those surviving dwindles perilously low. Yet, in 
SAVING THE LAST RHINOS (Jonathan Ball, R295), wildlife 
activist Grant Fowlds and co-writer journalist 
Graham Spence urge those of us who treasure 
Africa’s wildlife not to give up on this fight. 

A son of the Eastern Cape who became a 
goat farmer and dealer while still at school, 

Fowlds has an approach that is anything but 
orthodox. This includes teaming up with Kingsley 
Holgate to take the Rhino Art awareness 
project around schools, wearing Umblaselo 
pants for personal appearances, and taking 
detours to help other endangered species 
such as elephants and gorillas in the Congo. 

FIVE COPIES OF SAVING THE 
LAST RHINOS to give away! 

TO ENTER: Email the word RHINO and your name, physical address and ID number to 
farmersweekly@caxton.co.za with the subject line 'Win a Book'. Competition opens on 
1 July 2020 and runs until 31 July 2020. Visit farmersweekly.co.za for full competition 
details and rules. Terms and conditions apply. 
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Online Farmer LIFESTYLE 


Going back to 

The bicentennial anniversary of 
the arrival of the 1820 Settlers 
has piqued the interest of many 
descendants, and websites and 
Facebook groups are abuzz with 
photographs, queries and replies. 

In this digital era, researching 
your ancestors is relatively simple. 

GENEALOGY WEBSITE 

The website 1820settlers.com is a 
free genealogy resource dedicated 
to the settlers and their descendants 
(see FW, 26 June). Its goal is to build a 
complete and accurate record of all 
the 1820 Settlers and their families. 

Users can do advanced searches 
for ancestors, families, settler 
parties, letters, ships, gravestones, 
birth certificates and more. 

FACEBOOK 

The Facebook page bit.ly/ 
1820Settler has more than 9 000 
members with discussions. 


the past made 

announcements, downloadable 
files, a list of available books 
and other resources. 

Questions pertaining to any 
significant historical occurrence 
or person are shared, and many 
of the responses and answers 
make remarkable reading. 

A GRAVE BUSINESS 

The electronic branch of the 
Genealogical Society of South 
Africa, eggsa.org, is a must for 
anyone who wants to find out 
more about their ancestors. It has 
an online shop where members 
can buy the various publications 
of the society, as well as a number 
of other genealogical, historical 
and cultural publications. 

The online library has a 
cemetery recording project 
whose aim is the systematic 
recording of gravestone 
inscriptions in South Africa. 


easier 



GREG MILES 


The website states: "If you 
stop to photograph some 
graves yourself, you could 
be providing a service to 
posterity." This is especially 
if you take the time to make 
an accurate note of the 
location of the graveyard. 

"Tomorrow," the website 
continues, "those gravestones 
may no longer be there. We 
photograph these gravestones 
and make them available on 
our website, firstly because 
they are a valuable record of 
the details of many people, 
now gone, often preserved 
nowhere else, and secondly 
in order to preserve them, 
since they are subject to 
weathering over the years." 

• Greg Miles is a livestock farmer 
and Internet marketer. Email him 
at farmersweekly@caxton. co.za. 
Subject line: Online farmer. ■ FW 
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handheld spinning 
disc sprayer for the 
controlled droplet 
application of 
herbicides. 
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W e service many * MICROWIPE has been 

different industries developed for the selective 

in the agriculture application of systemic 

sector, including agriculture herbicides and is particularly 

in general, game farmers, useful for spot applications, 

pest control, poultry farmers, * THE WEEDBALL is a 
turf, horticulture, domestic windproof non-spray, 

and many more.Our staff can liquid applicator system, 

assist farmers with customised particularly suitable for 

sprayers specifically herbicide application, 

manufactured to their needs, • THE WEEDSTICK+ is 
or with the purchase of off-the- handheld, precision 
shelf products. We are direct applicator for the selective 

importers of all Teejet, Micron, application of herbicides to 

Hydro and Flojet products. individual weeds. 

• ELECTRAFAN consists of a 

OUR PRODUCTS ARE HIGHLY range of air-assisted spinning 
EFFICIENT, EASY TO USE AND disc sprayers that have been 
ECONOMICAL. specifically designed for 

* ULVA+ has been specifically low and ultra-low volume 

designed for the smallholder application of insecticides 

and is used to apply and fungicides in places with 

insecticides and fungicides. no natural air movement. 



www.multispray.com Tel: 011 805 2091 e-mail: info@multispray.com 


















PROMOTIONAL SUPPLEMENT 


Beefmaster breeders enjoy 
a packed, informative tour 

The annual Beefmaster tour took place in Mpumalanga this year, and included visits to nine 
prominent Beefmaster breeders who collectively own about 8 300 animals. 



The Beefmaster Cattle Breeders' Society of 
South Africa hosted its annual tour from 9 to 
12 March. The tour group comprised 37 farmers. 

PHOTOS: SUPPLIED 


T he Beefmaster Cattle 

Breeders' Society of South 
Africa (Beefmaster SA) 
held its annual tour of Beefmaster 
breeders from 9 to 12 March 2020. 
This year's event took place in 
Mpumalanga, and the tour group 
stayed at the Henbase Lodge 
near Morgenzon for three nights. 
The attendees comprised 37 
breeders from across the country. 

On 9 March, the group 
assembled at the council 
meeting, and departed the 
following day for Sizana 



BEEFMASTER 

CATTLE BREEDERS’ SOCIETY OF SA 

BEESTELERSGENOOTSKAP VAN SA 


Beefmasters, owned by Ignus 
van Niekerk, near Amersfoort. 

Following this visit, the group 
drove to Delta Beefmasters, 
owned by Stefan du Plessis, near 
Standerton. After lunch, the 
group visited Johan Pretorius 
of Milestone Beefmasters, also 
near Standerton, and thereafter 


returned to the Henbase Lodge 
to discuss the day's outings. 

DAY TWO 

On the morning of 11 March, the 
group visited Erhard Prinsloo's 
Dreamworld Beefmasters 
near Ermelo. Also on display 
here were a number of bulls 
belonging to Jacques Ferreria 
of Scheepersvlei Beefmasters, 
in the same area. Thereafter, 
the group departed for Igwa 
Beefmasters, owned by Jannie 
van der Meulen, near Ermelo. 
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The party rounded off the day 
by visiting Kerneels and Gerrie 
van Rensburg of Nooitverwacht 
Beefmasters near Ermelo, and 
then returned to the lodge. 

DAY THREE 

On the morning of 12 March, 
the group visited two studs 
near Hendrina: Peet and 
Wilhelm Steinberg Beefmasters, 
and Riverglenn Beefmasters, 
owned by Martin de Waal. 

Following these visits, the 
attendees bade each other 
farewell and returned home. 


BEEFMASTER 
STUDS ARE RUN 
EXTENSIVELY , AND 
THUS PRODUCE 
ADAPTABLE, 
HARDY BULLS 


The nine farmers visited during 
the three-day tour represent 
approximately 8 300 registered 
animals. It was an honour for 
Beefmaster SA and the tour 
group to view the animals of 
these expert stockmen and 
to experience their passion 
for cattle farming and their 
commitment to improving the 
breed. Performance testing is 
compulsory for all Beefmaster 
cattle, and evidence of this was 
clearly seen in the functional 
efficiency of the cowherds. 

A SUSTAINABLE VENTURE 

As most livestock breeders 
know, environmental and 
farming conditions largely 
determine the size of animals. 

On the Highveld, where 
grazing typically consists of 
sourveld and the temperature 
is colder, a medium-sized bull 
is in harmony with nature. 

When adhering to the 
practices best suited to these 
conditions, a breeder can 
produce such an animal with 
a minimum of inputs, which 
makes breeding cattle a 
sustainable economic venture. 


ABOVE: 

One of the farms 
visited was Stefan 
du Plessis's Delta 
Beefmasters near 
Standerton. 

RIGHT: 

Due to Beefmaster 
breeders' 
commitment to 
improving the 
breed, Beefmasters 
have become 
particularly hardy 
and adaptable, 
enabling them to 
thrive under a wide 
variety of farming 
conditions across 
South Africa. 


Beefmaster studs are farmed 
extensively, like commercial 
animals, and this results in 
hardy, adaptable bulls that 
can make a positive impact in 
any herd across the country. 

Beefmaster SA has long 
emphasised that fertility is 
one of the most important 
economic traits to consider in 
the selection of beef cattle. 

By selecting cows that 
produce a calf every year, a 


farmer automatically enhances 
fertility, adaptability, hardiness, 
growth, milk production and 
good temperament, all of which 
add to the bottom line of a 
beef production operation. 

The Beefmaster Cattle Breeders' 
Society of South Africa wishes 
cattle farmers all the best 
for the upcoming season. 

• Phone the Beefmaster Cattle 
Breeders' Society of South 
Africa on 051410 0935. 
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AUCTIONS 


MARKET REPORT 

Best livestock prices: northern Free State 



Auction 
Sales 


17 June 2020 

Price 

Beef 

Weaner calves < 200kg 

R32,87/kg 

Weaner calves 200kg - 250kg 

R32,35/kg 

Weaner calves > 250kg 

R29,84/kg 

A-class 

Unavailable 

B-class 

R21,37/kg 

C-class cows (thin) 

R16,32/kg - R17,93/kg 

C-class cows (fat) 

R19,44/kg 

Slaughter bulls 

R21,04/kg 

Mutton and lamb 

Feeder lambs > 30kg 

R45/kg 

Slaughter lambs 

R36,12/kg 

Feeder ewes 

R26,88/kg 

Fat ewes 

R27,10/kg 

Goats 

Lambs 

R36,02/kg 

Ewes 

R27,10/kg 


July Auction Calendar 


ADVERTISE IN THE 
FARMER'S WEEKLY 

AUCTION 

CLASSIFIEDS 

SECTION 

CONTACT US TODAY! 

Natasha Kock: 

087 087 8899 (natashakock@caxton.co.za) 

Rene Moonsamy: 

087 087 8900 (renea@caxton.co.za) 


farmer's weekly 


Online 

14 JULY 

• Richter Simbras Online Sale. 
On offer: 30 stud bulls. Phone 
Chris Richter on 082 555 4607, 
orJP Swart on 082 324 8072. 

Free State 

4 JULY 

• Ooktevreden Boerdery’s 
Bosvelder-type Sheep 
Auction, Soutpan. On offer: 

700 Bosvelder sheep (Pedi 
x Meatmaster x Van Rooy), 

500 ewes (mostly in lamb) and 
200 lambs. Phone Erik de Wit 
on 082 628 5999, or Danie 
Pienaar on 082 893 6721. 

18 JULY 

• National Boran Auction, 
Afridome, Parys. On offer: 

25 bulls and 67 female animals. 
Phone Ian Grobbelaar 
on 060 965 6207. 

KwaZulu-Natal 

1 JULY 

• Tri-Bull Production Sale, 
Dundee Auction Grounds. On 
offer: 38 Brahmans, 17 Simbras, 
37 Simmentalers, and eight 
Drakensbergers. Phone Stoffel 
Mouton on 082 329 0225, or 
Pieter van Zyl on 082 459 0668. 


3 JULY 

• Up George Bonsmara Sale, 
Up George Farm, Wasbank. On 
offer: 70 SP bulls and 60 in-calf 
female animals. Phone Derek 
Ralfe on 071 687 8995. 

8 JULY 

• SA Braford ‘s 5th Production 
Sale, Schikhoek Farm, 
Paulpietersburg. On offer: 

30 stud bulls and 20 in-calf 
heifers. Phone PM Swart 
on 083 948 3345, or Carl 
Thiele on 082 944 0480. 

14 JULY 

• Reeba Red Brahman 
Production Sale, Mooi River 
Sale Yards. On offer: 20 bulls, 

20 in-calf cows and heifers, 
and 20 in-calf commercial 
heifers. Phone Simon Hughes 
on 082 491 8286, or Don 
McHardy on 082 338 5800. 

North West 

11 JULY 

• Meatmaster Auction, Twee 
Rivier Krale, Rustenburg. 

On offer: 600 in-lamb ewes. 
Phone Christof Grobler on 
083 781 2076, or Corne 

du Plessis on 076 101 9996. 

16 JULY 

• Annual NW Beefmaster 


Club Auction, Lichtenburg 
Showgrounds. On offer: 25 stud 
bulls, 34 stud cows and heifers, 
and 15 commercial female 
animals. Phone Andre Kock 
en Seuns on 053 927 1981. 

21 JULY 

• Sizana Beefmaster Production 
Sale, Vryburg Showgrounds. 

On offer: 38 registered bulls, 

19 cows and calves, 15 in-calf 


cows and 35 in-calf heifers. 
Phone Malcolm Kock 
on 082 333 0911. 

28 JULY 

• Tigane Bonsmara Sale, 
Goedvooruitzicht, 
Hartbeesfontein. On offer: 

12 bulls and 220 commercial 
female animals. Phone Hendrik 
Beyers on 083 629 6537, or 
Jacques Calitz on 082 044 1702. 


To place an upcoming auction event in the Classifieds Auctions section, contact Rene Moonsamy on 087 087 8900 or at renea@caxton.co.za, 
or Natasha Kock on 087 087 8899 or at natashakock@caxton.co.za. To list auction results in this section, email Janine Ryan at janiner@caxton.co.za. 
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FOR MORE INFORMATION, PHONE CHRIS DERKSEN ON 082 807 5961 































BUYERS SAY WHY TOP GENETICS 
ARE WORTH THE PRICE 

WHY MOUSEHOLO-tEVEL 
FCOD SECURITY REQUIRES 
0 G AND SMALL FARMERS 


HOW 
J E WITH 
TAINTY 

-1ERS SHARE 
iTBGiES 

_ ' . 


farmer's weekly 


.. 


fanners weekly 


Farmers 20-year 
journey to acquire land, 
know-how and finance 


9w fcwndr* W& Otfifef r A Jfi 19 121S pm 


TURNING WORM CASTINGS 
INTO CASH: SELF-TAUGHT 
FARMER'S SUCCESS 


In 1493,, Andrtes van der Poll set a goal for 
to J*i iri lot Himself on Ms own 

prat or land. But mt journey i>* 

■flrt to- achieve hit aim took Nm on many 
detours. 


SA'S TOP-PERFORMING 
FRESH PRODUCE 


FRESH PRODUCE 
GINGER'KEDPEPPERS, 
DRAGON FPJ 1 T AND LAOfit 


BEEFM 

.SUPPU 


fcttei obtaining hi* agiCultural diploma At 
trw Knjmcne nfte* ^rowlrciai Tracing 
Institute in Slelhnbosdi In 1992, tie worked 
at a wlnq cellar, a deiadmatlwi plant In- 


i m - 1 j - r i > -» * n 



ARE WORTH 




WHY HOUSEHOLD 
FOOD SECURITY REQUIRES 
00 AND SMALL FARMERS 

TURNING WORM CASTINGS 
INTO CASH: SELF-TAUGHT 
1 FARMER'S SUCCESS 

SA’S TOP-PERFORMING 
FRESH PRODUCE 
GINGER RED PEPPERS. 


SUBSCRIBE & SAVE 

VISIT FARMERSWEEKLY.CO.ZA AND CLICK 'SUBSCRIBE' 


PRINT SUBSCRIPTION 

R698,75 for a year's subscription 
with free delivery. 

DIGITAL SUBSCRIPTION 

R615,00 for a year's subscription 
straight to your device. 


Print cover price R21,50, digital prices for Magzter. 
Prices based on a one-year subscription of 50 issues. 
Cancellations are subject to a R15 admin fee. 
Please allow three weeks for processing. 


farmers weekly 















5 
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NTR1 J 


lliiim 


AKALA 


r £ . 

nhri 

AKAEA 


VLEISSENTRAAL BOSVELD - 015 491 3141 
www.vleissentraalbosveld.co.za 


Ail <|ti AtfiK mWmi p< vJw? jyinj Atl Ijf *il tlK (Ai;t A 1 ijl 4 ? 


50 X Scud & Commercial 
Savannah Goats 


CRAIG LE ROUX: 082 808 7747 
GPS by: S-23°57.701 E-029°23.596 


Terms & Conditions:! Payment: Only bank guaranteed cheque or electronic transfers on day of sale - HO CASH will be accepted, 2. VAT is payable 
1 Vteissen (real's Standard conditions sale) Rules of Auction} apply - available at www.vleissentraalbosvekJ.oo.aa 4 Registration All buyers MUST provide a copy of ID and proof 
Of residence. 5. Consumer Protection Act * 60 of 2008. available at www gov.za. 6. Seller reserves the right to withdraw any sale item before or during the sale without prior notice 


VStSEVTS/// 


POLOKWANE 



Bor an 




II . t-i . . . 


> 


uly 2020 


1 


1 ? July 2020 Annual General Meeting 


13:00 . Afndome . Parys 

i\ v -V A !• 

IIHOO.Afri Dome. Parys 

AUCflONtLR : Johan van der Nest : 082 574 4220 
VU1SSENTRAAI : fan Grobbelaar : 060 965 6207 

BREED ADVISOR : Christopher Havenga : 082 821 1527 

BORAN OFFICE 

Chrcsttne van der Merwe : 051 410 0951 

Yolanda Venter : 051 410 0961 

25 SP Bulls 
67 SP Female Animals 


stast 






Frirm K r «rt|ljf™ VkMwAErnti ildiykd Wi™ l«HH to"! fl 

VAl it MCA: fax* cu VM wirfi.ir <> PraUcbm W <st A* nm* A M* 

-" Va’WiSp‘.‘T tfflrv • ••• 4 ,j^s f 1 P} - V! F -> T > 


. htnrri Facd 


r payment! 


i tiv r^it n* utlhAri* rtif 4 


t bftofft or 1(1(1 I hr Mm# p^rtuti* fUto 


PARYS 


VLEISSENTRAAL BETH LEI I EM 

058 303 5226 


\\ teivM/ 


www.vleissenlraaLco.za 


c 70 farmers weekly 10 j u ly 2020 


















A 


AUCTIONS 


A 



You are cordially invited to the 12th 

uardsen Beefmaster Sale 

Thursday 23 July 2020 at 11:00 


Lot 19 QR17-12S 


Andre Pretsnue PruotM 


TO BID ONLINE: 


m 

i ' i ■»*: 


Make use of the SwiftVee platform if you 
can't make the sate* Register 24 hours before 
the auction on www.swiftvee.com 


, 1*1 \ f -‘T ' 

?^* *^.* I n t 1 


ON OFFER: 

30 JL Beefmaster bulls 
50 Beefmaster cows 

Wi*k**.l4U l W St L il> 

) lUiiTiiIitu ,ki ^UtPuPrLU t uU i 

VENUE: 

. IjRl v«* r* l>i |t* J 1?^fif i n g g ? Jy akifhr-^V^*ViI* ■fy ^Y 

Monte Video Auction Complex 

{on R707 between Marquard and Senekal) 

ENQUIRIES: 

Riana de Beer 082 770 2757 (Owner) 

Ian Grobbelaar 060 965 6207 (Auctioneer) 
Piet Joubert 083 306 1314 (Marketer) 


Terms and conditions: 

Only cash or bank guaranteed cheques 
on the day of sale Electronic facilities 
available. Offer sufcyecf fa change. 


VLKISSKNTRAAL OKTHI.KMKM 
038 303 3226 
www.vleissenlraal.co.za 




Sheard Auctioneers presents the 

IDLY VIDEO WEANED SALE 

AT THE CATHCART COUNTRY CLUB (135 km from East London & 60km from Queenstown) 


FRIDAY 10 JULY 2020 AT I2H00 



offer by. hue internet: auction will be top quality calves 


ideal for feed lots or backgrounding 


LiiM! 


C3MMK? 
1MMS 


Video clips, lot photographs, full preparation 
history, and conditions of sale available online 
Register at livestockstation*co*za 

llVESTOCK?i*'STAT!ON A 
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AUCTIONS 



Thu. 30 July 2020 at 11:00 

at the Lichtenburg Showgrounds 




50 Bulls. 70 Females 
& 60 Commercial Nelfers 




Clive Gardner Auctioneers: 018 290 9610 
Hendrik Nel: 082 491 B2B9 
Soswatd (BW) Tlelman V/D Walt; 083 274 
Steinfurl (K5P) Ekkehard Pape: 082 896 9155 
Rots wand (LZ) Riaan van 2yl: 083 384 1681 
Maratana {LP} Pieter van Zyl: 083 702 3785 
Donkerbruin (BG) Hendrik Grobbelaar: 082 948 2591 
Nlemandia Trust Marius He I: 083 700 6755 
Lekatu Simbras (LKT) Dr Obakeng Mfikwe: 082 354 2402 
Gawis Coettee Boedery (GPC) Gawfe 072 267 6036 

Netberg Bdy - Manus Nel (Jnr): 083 983 7280 & 

Jamie Berger: 084 410 3703 
Kartu Boerefery (KAR) - Eric Dugttg : 079 498 7427 

Of the cattle run on severe Heart' and Red water field. AH vaccinations against 
prevalent diseases. Animal Health: TB and BM tested. Fertility Pregnancy and 
fertility certificate* *vakl»blo on day of Auction. Bulk* to* tod for Trick and Vibrio*!*. 

Photos ft Pamphlet: www slmbra org / www plase.co za 


MOOI RIVER AUCTION GPS: §29*11,936! E029°59.743' 



K L N e RANG US CLUB; Louis du Toil |082 5551131 
t & Wesley Green 082 029 GDIS 


ENQUIRIES; Wynand Lens 082 3200227. Xamfor de Jager 082 832 1248. Stofle Mouton 082 320 0225. BKB Louwid. K2IM: 034 218 1261/5 
Auctioneer; Andrew Miller 082 403 2362 For complete information, catalogue and conditions visit our website page www.bhb.co.za 


;%t - 

laiMiy 




ontein 

„ - Dohnes 


/Est 1946 


(2 foafA; open. 4 month* woof) 


HERD EWES tpregnanr, 12ftQf2Q; 4 months nxtot) 


m » * —- — * m * GPS: 527*30.065' E29*07.941 

CHARFONTEIN dohne merino stud 

f M tb www.charfontein.co.za 

If PRODUCTION SALE: Thursday, 16 July 2020 

at IlhOO at HUMANIA,VREDE 

ft VIEWING DAY: 10 July 2020 

• 80 A & AA RAMS AUC J'ON ° N 

-15 AA PROVEN RAMS FARM 

- 21 HERD RAMS v are sold in groups or three AND DIGITAL! 


80 A & AA RAMS 

-15 AA PROVEN RAMS 

- 21 HERD RAMS V are sold in groups of three 

4 cn _ _ 


(somemnu^ee outf'cjuaUty 

t/n/ir tk& *%wspfait of ikt f)okns Merino Sccfdu 

mm.vjaki-< u_ 

In accordance with the Covid-19 regulations, only buyers are allowed day of auction. 


ENQUIRIES; Andres Grayling 082 4961523 ot 058 913 3550 E mail charfortein@iantic.net Jandte Moll 082 307 9169 Sheep & Wool Officers: 
^^DaanCronfe082J>65^6924§n|j^PieterNe!G7G^07& 9849^uctio^ 



J 

ja^n/ 
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AUCTIONS 



VREDE AUCTION: GPS: S27°26.339' E029°04.996' 


THURSDAY 23 JULY 2020 

11 rn • MADEIRA * VREDE 

Auction on Terrain also on Digital 
Viewing days: 9, 10 & 11 July 


70 BOVELDKRBULLS 


170 COWS (in calf) 
30 cows 

(with calves) 


velder 

Bees Studieyroep 
vuww.bovBliJ ar T c d.z* 


KOllT.i mOM VREDHt Drive on theComelra/ Warden tar road 
( ILU) far 7 knv TWrt Itk at Ufm entrance 


ENQUIRIES: Paul de Bruyn 079 082 1138- Cronje Deale 082 852 7959 (owner). Dr At Viljoen 082 440 7823- Dr. Chris Nel 083 654 9638 Auctioneer: Jan Mostert - 
083 306 8408. BKBLouwid, STANDERTON 017 712 1245. For complete information, catalogue and conditions visit our website page, www.bkb.co.za 


toumn y 


D E A L E 


- - DB 160075 


CO- SELLERS; 

CHAltFGNTEIN BOVELDEEtS 
FYVm FARMING 



flW OFFFR - 30 stud bul,s 
A ' 20 P^gnant heifers 

£ 1 J0U1HE5: iSj ii jut 1IU3 j * 

from Vryheid: Travel + -38km. turn Left at the Liineburg/P303 Go 16km and turn left at THIELE 
ESTATES sign Lid. From Paulpietersburg: Travel 9 km. turn right at the Liinehurg/P303, Follow road 

? signs. GPS; S2r25798“E03tr36.79r 

Free deliveries to central areas 


Schikhoek Farm, Paulpietersburg 



Conditions ID Payment methods is strictly cssti or EFT on day of auction, (2) Electronic banking facilities available IS] VAT. ID number and proof of address must be confirmed upon 
registration [4) Auction terms / conditions available at wwwovfc_coja or Livestock office, 051125 4500. 



PREGNANT 


MEATMASTER AUCTION 

TWEE RIVIER KRALE | 11 JULY 2020 | 11:00 


TWEE RIVIER KRAIE 


MEATMASTER EWES 


ATS1AIRS 


TWEE RIVIER KRALE GPS COORDINATES: 

S 25 * 37 ' 5 B. 5 " E 27 * 00 ’ 39 , 1 " 

Cash or book approved cheques are acceptable on tho day of the 
auction, internet facilities wni also be available tor EFT payments. 

Christo! Grobler 083 781 217& | Come du Plessis: 0 7G 101 9396 


AUCTIONEER: 
COftNE DU PLESSlS 
07S10HW96 

OIDYMUS 
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SHOPPER 


DtCLA FARM AND SEED (PTY> LTD 

Plot 11. Van Wyksvlei, Muldersdrifl 
Hours: Mon-Fri 07:30-17:00 
Tel: +27 (0) 11 662 1371 
Web: www.dida.com 

Dicta Members get special access to speci 


Workshop & Aftersales 
New and Used Tractors 
Implements and Trailers 
Earthmoving Equipment 
Tunnels. Plastic & Irrigation 

and web toots Register on www,dicIa.com 



I 1 

DICLA 



Proud stockist of a widevariety of machinery 

tractors & implements 


We also offer after salessupport and parts 


r 


AGRICULTURE 


© 

DICLA 


Visit our offices for ass 1 stUllCfe with tractors, implements, aftersales imd tunnel farming, 

Machinery Aftersales 


Ernst Eichhorn 

066 290 6S61 
key@cticia.com 


Megan A^pden 

082 071 5790 
sa1es.admjn@dicla.com 


Blessing Sayi Divan de Beer 

011 662 1371 011 662 1371 

partscounter2@dida.com partscounter@dicla.coin 
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SHOPPER 


7 VJCJL 

TVH, the passion, 
the people, the parts 






Mve rfcin A30 0% tfck a\ *ttr h«adqturter* if Belgium- 

■Mostlha.ni 00@ 0O)in?wnrilenfK^ 

Spa 'i (ans 4fH3 icttssirifcifcr ill natal 
Cernpy^ii^jfffr^l^iaodi wani^rwil 

wrttho»a«Ai:-MopoA - . 

Owuxtct/AW* O^bepOO 


r\ 


Tv^^Tiia^rfusti^nit 44J«ainc(Mp»(i*Ai 

»4miim iv*«p»nH *a**rc« IhirMDltMM 

r^rtr^Trtt f 1 


TVKftWTS 


ewwh 

llmKai 


TtfWiMGt 

iw-riiwu/i 


r jtu ti»iei*0 


UCKVM 

u;> niUi& 


ntUtWH 

bnp 

f44l«W| 
I off * I iij lifl 




<£ Envirobent 

Every drop counts 


Think water and seal your earth dams with Envirobent 


« 


Dam Sealing - the natural, reliable way to prevent leaks 


and conserve your most precious resource. 




For more inform at ion: 

m*wr« nv@g w mi ne ra Is, co. 1 a 
TflJ: *27 (Oil) B?B G37t 

ivww,Kwm i nera Is ,co.la 



WW sSo HM?To«S« 4M0M BO 50W1 


JBs«£bwrfiirynfHM?£Bi*Qa6iot;pSPt>rl Ud 




• Parts - original, replacement and used 

• Reconditioned engines, transmissions and differentials 

• Fully equipped and RMI certified workshop 

• Repairs, maintenance and rebuilds 

• Suspensions, snorkels and accessories 

• Cruiser and Toyota 4WD Game viewers 

« Specialised mine vehicle manufacturing 

• Exclusive branded clothing 



LAND CRUISER AND TOYOTA 4WD ONE STOP SHOP FOR PARTS AND MORE 


CONTACT US 

* *27 EQ] 12 W5C2U3 

* inform4x4.co.ta 

* tviYw hfllrf-j no.ia 


ADDRESS 

PVflAMJD 

MONTANA 


Flnfti. Oltiiinl Hfliikriorirtgld^Rle. Pyr^mitf Preloria 

Shop S. Montana Valu? Centre. 1151 T-bouchma avenue, 
Montana Farit, Pretoria 
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CLASSIFIED ADVERTISING 

Please fax booking to: 

Rene: 086 514 0032 

Natasha: 086 513 9743 

rates 

or post to classified Advertising, 

Farmer's Weekly , PO Box 1 797, 

Pinegowrie, 2123 


STYLE A 

GAME HUNTING 

Scarce spedes and luxurious 
accommodate. Book r>ow at Dinateng 
safaris to avotf disappantmant 

Phone 011 889 0885 
www. d ina leng ,co . za 

-_____ DRDERNO 

Tariff: Minimum of R167.81) for 
7 lines. Additional lines at 
R25.70 per line. 


Deadlines 

Bookings, material and proof of payment must reach us 15 days prior to publication date. 
Deadlines may be brought forward in extreme circumstances without prior notice. 

On-line Classifieds 

When booking a Classified advertisement with Farmer's weekly, your advertisement 
automatically appear on our website: www.farmersweekly.co-za free of charge for 
the same period. 

Classifieds can also be booked on-lne. 


STYLE B 


GAME HUNTING 

Scarce species and luxurious 
accommodation Book now at 
Oinateng safaris to avoid 
disappointment 

Phone 011 889 0885 
www.dinaleng.co.za 

_ ORDERNO 


Tariff: Minimum of R263.79 

Additional lines at per line 

R28.08 


Visit www.farmersweekiy.co.za 

Free editorial 

All auctions booked by the 10th of every month are automatically included in the 
following month's “Auction diary” free of charge. The Auction diary is published 
in the first issue of every month and is also available on www.farmersweekly.co.za. 

Send us the results of your auction and Farmer's weekly will publish it. High- 
resolution photos of the top selling animals are welcome. Send your auction 
results to: farmersweekly@caxton.co.za. 


STYLE C 


GAME HUNTING 
Scarce spebes and luxurious 
accommodation Book now to 
avoid disappointment 

Phone 011 889 OBAS 
www.dinaieng.c 02 a 

__ ORDERNO 


Tariff: Mi nimu m of R674.14 
Additional lines at per line 

R28.08 

STYLE D 


Book now to 
avoid disappointment, 

Phone Oil 8B9 0B85 
www.di n-a tefig.eo.zii 

____ J 

Tariff: Minimum of R855.00 
4cm (height). Additional 
centimetres at R2T3,14/cm 
Width is fixed on 4,5 cm (1 column) 





Advertisements are subject to the following conditions 

All prices must include VAT. 

Only recognised abbreviations will be accepted 

Advertisements will be categorised according to the first product/service 

mentioned in the copy. 

Farmer's weekly accepts no responsibility for quality of goods or services. 

We merely bring Buyers and Sellers into contact with each other. 

Farmer's weekly accepts no responsibility for any loss or damages ottured due to 
incorrect advertisements. We wi however reprint advertisements free of charge if 
we were responsible for incorrect copy. 

Farmer's weekly reserves the right to refuse the placement of an advertisement. 

Errors and omissions must be reported within the first week of insertion. 

A reference number must be quoted in all correspondence. 

Credit applications will be authorised at the discretion of Farmer’s Weekly and 
accounts are strictly 30 days. 

Non-account holders are required to pay cash up front. 

Credit will not be given for typographical errors which do not lessen the effectiveness 
of the advert and response to the advert is not guaranteed. 

Advertising agencies do not qualify for any discounts for classified advertising. 


BANKING DETAILS: 


Bank: 

Branch: 

Branch Code: 
Account Number: 
Account Name: 


First National Bank 

Corporate Core Banking Services, Johannesburg 

255-005 

62104926178 

Caxton Magazine A Division of CTP LTD 


All prices include VAT and are for Black and White advertisements. Our sales 
team can tell you more about prices for colour and additional features. 
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CLASSIFIED ADVERTISING 

Please fax booking to: 

Rene: 0B6 514 0032 

Natasha: 036 513 9743 


booking form 

or post to classified Advertising, 

Farmer's Weekly, PO Box 1797 r 

Pinegowrie, 2123 


ADVERTISER'S DETAILS 


Name/Company; *_ 

Postal adress: _ 

Physical address; _ 

Tel: _ Fax: _ 

Cell: _ E-mail: 

Please place my advertisement under the heading: _ 

Style: aDbDcDdD 
Colour: B&W Q Full colourl I 


ID No/Reg No: 

code: _ 

code: _ 


A DVE RTI5 EM E NT WOR DING Please write one cha ratter per block. Leave one block open between words, only sta ndard abbreviat Ions wl II be accepted. 


First one must be a heading and last line a contact number. 



PAYMENT 

DON'T MAKE ANY PAYMENT BEFORE CONFIRMATION OF COST BY ONE OF OUR CONSULTANTS 
All advertisements are cash up front 
Please fax or e-mail proof of payment 
METHOD OF PAYMENT 

| | Direct deposit []j Cheque [J Credit Card 

CREDIT CARD DETAILS 

Name of card holder: _ Card number: _ 

Expiry date: _ CYC No; _ 


IMPORTANT NOTICE: 


Your booking and final advertising rate need to be confirmed by a sales consultant before your advertisement will 
appear in the Farmer's weekly. Please don't make any payment before confirmation of booking and rate. 
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CLASSIFIED ADVERTISING INDEX 


SALES 

CONSULTANTS 



Natasha Kock 
Tel: 087 087 8899 

Fax: 086 513 9743 
nata s h a koc k@ caxton ,co.za 



Rene Moonsamy 

Tel: 087 087 8900 
Fax: 086 514 0032 
renea@ caxton.co.za 


1030 WATER RIGHTS 
0310 PRIME PROPERTY 
1010 LEGAL NOTICES 
1020 LEGAL SERVICES 
1110 TENDERS 
1210 PERSONAL SE RVICES 
1310 COURSES AND TUITION 
1410 SPECIAL SERVICES 
1510 EMPLOYMENT WANTED 
1610 EMPLOYMENT OFfERED 
1710 BUSINESSES FOR SALE 
1810 BUSINESSES TO LET 
1910 BUSINESS 
OPPORTUNITIES 
FARMS FOR SALE 
2010 Eastern, Western and 
Northern Cape. 2020 Free 
State. 2030 Gauteng., Limpopo, 
North West and Mpumalanga. 
2040 KwaZulu-Natal. 

2050. Namibia, 2060 Other 
FARMS TO LEASE 
2110 Eastern, Western and 
Northern Cape. 2120 Free 
State. 2130 Gauteng, Limpopo, 
North West and Mpumalanga. 
2140 KwaZulu-Natal, 

2150 Namibia. 2160 Other 
2210 FARMS WANTED 
2310 PROPERTY FOR SALE 
2410 PROPERTY FOR HIRE 
HOLIDAYS & OTHER 
ACCOMMODATION 
2510 Eastern, Western 
and Northern Cape, 

2520 Free State, 

2530 Gauteng, Limpopo, 

North West and Mpumalanga. 
2540 KwaZulu-Natal. 

2550 Namibia 2560 Other 

livestock 

2610 ALPACAS 
CATTLE 

2702 Afrigus, 2704 Afrikaner. 
2706 Angus, 2708 Ayrshire. 

2710 Beefmaster. 

2712 Bonsmara. 2714 floran, 

2716 Bowlder, 27l7Braford. 

2718 Brahman, 2720 Brangus. 2722 
Braunvieh. 2724 Charolais. 

2725 Chianina 2726 Crossbreed, 
2728 Dexter.2730 Drakensberger. 
2732Gelbuieh. 2734 Guernsey. 
2736 Holstein-Friesland. 

2738 Hugenoot. 2740 Jersey. 

2742 Limousin. 2744 Nguni. 

2746 Pinzgauer. 2748 Red Poll. 
2749 Wagyu. 2750Romagnola. 
2754 SA Hereford. 2756 Sanganer. 

2757 Senepoel. 

2758 Santa Gertrudis. 

2560 Shorthorn, 2780 Shorhorn 


2762 Simbra. 2764 
Simmentaler. 2766 South 
Devon. 2768 Supertaler. 

2770 Sussex. 2772 SA Swiss 
Dairy. 2774 Tuli. 2776 Other. 
2778 Dairy, 

2810 SEMEN and EMBRYOS 
2910 DONKEYS 
3010 GAME AND HUNTING 
GOATS 

3110 Angora. 3120 Boer goat. 
3130 Kalahari Reds. 3140 Dairy 
goats. 3150 Savanna. 

3160 Other 

HORSES 

3210 Thoroughbred. 

3220 Riding and show horses. 
3230 Draught horses. 

3250 SA Boerperd. 3260 5A 
Miniature Horse. 3270 Other 

3310 SADDLES, BRIDLES, 

ETC 

3410 MULES 
PIGS 

3510 Berkshire, 3520 Duroc, 
3530 Large Black. 3540 Large 
White. 3550 Kolborek, 3560 
Landrace, 3570 Minnesota. 
3575 Other, 3580 Pig equipment, 

3610 RABBITS 
SHEEP 

3704 Afrikaner, 3708 Afrino. 
3712 Corriedale. 3716 Damara, 
3720 Dormer. 3724 Dorper. 
3728 Dorset Horn, 

3732 Finnish Landrace. 

3736 lie de France. 

3740 Karakul. 3744 Letelle- 
mark. 3748 Dohne Merino. 

3752 Merino. 

3756 Merino-Landsheep. 

3760 Meatmaster. 

3762 Nguni. 

3764 SA Mutton Merino. 

3768 Walrich-Merino. 

3772 Pedi. 3776 Persian. 

3780 South Down. 

3784 Hampshire Down, 

3788 Suffolk. 3792 Van ftooy. 
3796 Vandor. 3799 Other 
CHICKENS 
3802 Point of Lay. 

3805 Amberlink. 

3310 Australorp. 

3815 Bantam. 3820 Broilers. 
3825 Buff Orpington. 

3830 Isa Brown. 3835 Hy-Line. 
3340 Leghorn. 3845 Lehmann 
Brown. 3850 Minorka. 

3355 New Hampshire. 

3860 Rocket, 3865 Tokai Super 
Brown. 3870 Game cocks. 


3875 White Rock, 

3880 Wyandotte. 

3885 Crossbreed. 3886 Other 
3910 DUCKS 
4010 GEESE 
4110 TURKEYS 
4210 GAMEBIRDS 
4310 OSTRICHES 
4351 EMU 

4410 POULTRY EQUIPMENT 
4510 POULTRY FEEDS 
4610 LIVESTOCK HANDLING 
EQUIPMENT 

4710 DAIRY EQUIPMENT 

4810 SHEARING EQUIPMENT 

4910 SLAUGHTERING 

EQUIPMENT 

5010 FEEDS AND 

SUPPLEMENTS 

5110 PIGEONS 

5210 BEES 

5310 FISH 

5410 DOGS 

5510 CATS 

5605 QUAIL 

5610 OTHER ANIMALS 

crops 

5710 GRAIN CROPS 
5810 OILSEED CROPS 
5910 FIBRE CROPS 
6010 SUGARCANE 
6110 TOBACCO 
6210 PASTURES 
6310 FRESH PRODUCE 
6410 ORCHARDS AND VINES 
6510 TREES AND TIMBER 
6610 OTHER CROPS 
6710 FERTILISER 
6810 PESTICIDES 
6910 SEEPS 
7010 SEEDLINGS 
7110 GENERAL FARMING 
REQUISITES 
MACHINERY AND 
IMPLEMENTS 
7204 Applicators. 

7208 Compressors. 

7210 Combined Parts. 

7212 Distributors. 

7216 Drilling machines. 

7220 taith moving. 

7224 Electrical machines and 
parts. 7228 Feed-mixers. 

7232 Fertilisers. 

7236 Generators and 
alternative energy. 

7240 Grading machines. 

7244 Harvesters & combines, 
7248 Haymaking appliances. 
7252 Irrigation equipment. 
7256 Processing & Packaging 


equipment. 7260 Planters. 

7264 Ploughs, 7268 Pumps 
and boreholes. 7272 Seeders, 
7276 Sorting equipment. 

7280 Sprayers. 7284 Storage 
equipment, fridges & 
freezers. 7288 Tractors and 
tractor parts, 7292 Weeding 
appliances. 7296 Welders. 

7298 General. 

7299 Windmills and parts. 
CONSTRUCTION AND 
BUILDING 

7310 Building and 
construction material. 

7320 Building equipment 
and tools. 7330 Concrete and 
brick equipment. 7340 Dams, 
storage tanks and reservoirs, 
7345 Electricians, 7350 Fences 
and fencing material. 7360 
Services, 7370 Steel structures 
7380 Tunnels 

VEHICLES AND TRANSPORT 

7410 Aircraft. 7420 Bakkies, 
7430 Boats and watercraft, 

7440 Caravans. 

7450 Motorcycles. 

7460 Motor vehicles, 

7465 Engines 
7470 Used engines. 

7430 Spares and accessories. 
7490 Trailers. 

7495 Others 
7499 Used vehicles 
MANAGEMENT AND 
MARKETING 

7510 Agents. 7520 Brokers. 
7530 Financing. 

7540 Insurance. 

7550 Marketing. 

7560 Security. 

7570 Support systems. 

7575 Other, 

MISCELLANEOUS 
7394 Nursery 7605 Books. 

7610 Campingand caravanning. 
7615 Field sports. 

7620 Firearms, 

7625 Furniture. 

7630 Gardening. 

7635 Handicrafts, 7640 Hiking 
and mountaineering. 

7645 Music, 7650 Sport. 

7655 Swapping. 7660 Travel, 

7665 Water sports, 

7670 For Sale. 7675 Appliances. 
7677 Wanted. 7685 Other. 

7680 Wanted to buy. 

7685 Farm toys. 

7692 Pest control. 
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1600 

EMPLOYMENT OFFERED 


SIZANA BEEFMASTER 
PRODUCTION SALE 


3700 


4400 

SHEEP 


POULTRY EQUIPMENT 


General manager 

The owner oi a private game larm in 
Beaufort West. Western Cape seeks a 
general manager with a professional 
hunter qualification. Competitive 
market- related salary, 
accommodation and company vehicle. 
To start ASAP, Responsibilities 
include management of 10 staff; 

game. vetd. flora and fauna 
conservation; animal Feed (arming; 

farm assets and Infrastructure 
maintenance; water well drilling: full 
budgeiary responsibility; 
and regular reporting to owner. 

Please send CV to 
Justine.krige &cdhlegal com 

NK0M0S9 


WORK ABROAD NETWORK. LLC 
NEEDS EXPERIENCED FARM 
WORKERS FOR IMMEDIATE 
PLACEMENT IN THE U.S.A 

To apply: Email detailed resume/cv, 
recent full length photo. 

A 3 verifiable references to 
tina@workabroadnetwork.com. 
Only experienced farmworkers 
need to apply. 

NK011Q75 


2700 

CATTLE 


2710 

BEEFMASTER 



QUARDSEN BEEFMASTER 

A Stud Book Herd 2019/20 
12 th production sale on 
Thursday, 23 July at 
11:00 at Montevideo 
Auction Complex, 
between Marquard 
and Senekal. 

Offer: 

30 bulls 

And 50 stud cows 


Contact: Piet 
{Vleissentraal marketer) 
083 306 1314; 

Riana (Owner) 082 770 2757 




Tuesday, 21 JUL 2020, 

11:00 at the Vryburg 
Showgrounds. 

Offer: 

36 Registered Bulls. 19 Cows & 
Calves, 15 Pregnant Cows and 
35 Pregnant Heifers. 

Contact: 

Herman 083 953 5717, 
Malcolm 082 333 0911, 
(gnus 082 935 0926 or 
DF 083 385 2085 


HOCKjt S^Lmr$QN BK 


CANT GET THROUGH 



to 


w.- 


formersclassod@caxton.co.zo 


TO US ON THE PHONE 


2716 

BRAHMAN 


REEBA RED BRAHMAN 
PRODUCTION SALE. 

Tuesday, 14 July 2020 
at 11:00 at the 
Mooiriver Sale Yards, 

Offering: 

20 Bulls. 

20 Cows and heifers, in calf. 
20 in calf commercial heifers. 

Enquiries: 

Simon Hughes 
082 491 8286, 

Don McHardy 
082 338 5800. 


2742 

LIMOUSIN 


LIMOUSINS 

THE BEEF BREEDING MACHINES 


Easy calving, growth, muscling & hybrid 
vigour. Naturally breed much more meat 
with increased slaughter % & carcass 
yield. Bulls & fertile females available. 


083 454 3095 


3760 

MEATMASTER 


383 Top Elite Meatmaster ewes 
and rams will be sold on behalf 
of Chocolat Meatmasters total 
dispersal sate on Saturday, 
25 July 2020 at 11:00 at 
Witfontein, Randfontein. 

Offer: 

84 Ewes with lambs 
(busy lambing), 55 ewes with 
lambs, 35 heavy in lamb ewes, 
35 herd ewes. 25 Elite Meatmas- 
ter rams and 10 Fleur de Liers 
rams (Ideal for cross breeding). 

For more information see third 
page advertise men! in the 
issue of 17 July or for brosjure 
visit www.bkb.co.za. 

ENQUIRIES: 

Elana Coreejes 082 073 5942 
Colin Coreejes 082 410 4740 
Riaan Herbs 0761545049 


9MB 



Advertis 

u you 




3600 

CHICKENS 


um 

POINT OF LAY 


ARTO PROJECTS 

Produce top quality 

POINT OF LAY. LAYING HENS! Qualify 
Amber - Link and Hy - 
Line breeds available, fully vaccinated up 
to point oi lay age. 

Phone: 011 964 1538 
011 964 1070 or 
063 303 5415 

RMG06260 


Free range layer hens 

Hyaline chicks and hens Besi layers 
ever. From day*otd to 17 weeks. Ail 
chicks and hens inoculated 

Contact Ingrid on 082 376 2708. 
wMw.HOENDER.co.za 

NKjGI 1095 



Dutchman 


Housing Equipment 
for all 

Pig & Poultry applications 


011 4521154 
sale s<s>b i g d utch ma n .co.za 
www-bl gd utch m an .co.za 



FOR ALL YOUR QUALITY POULTRY 
PRODUCTS: DRINKERS, FEEDERS, 
FOUNTS. FGfi TRAYS, DRIP CUPS. 

BROODERS AND NlPPLES- 
WE ALSO HAVE A WIDE RANGE 
OF POULTRY CRATES, GENERAL 
CRATES, DRUMS. RUSTIC 
PALLETS. LAYING CAGES AND 
CONTAINERS AVAILABLE 
CALL US ON 

(T)011 866 1240/1224/1242 
0861 POLTEK (765835) 

(F) 086 504 0216 
(E) SALES@POLTEK.CO.ZA 
www.poltEli.con 

1456 BFVAN ROAD, ROOOFKOP, 
GERMiSTON. 1401, SOUTH AFRICA 


INCUBATOR BROODERS 

from R525 complete 
Thermostat F1159 

Hygrometer R95 Thermometer R20 
01Y k is also available. 

Tel: 083 2854410 

HM0062S1 



Poultry Feed Systems, Feed 
Storage and Delivery, Watering 
Systems. Ventilation 8c Controls, 
Heaters, Nesting and more... 

Meeting the ever 
changing need. 


GSISA 
Tel +2711 794 4455 
www.gilifrici.ciu* 
Ml s ia f rica co.za 


RELIANCE POULTRY EQUIPMENT 

Whot came llrat? 

The chicken or the egg 7 
A visit to Reliarce Poultry, 
of course f 
Tel 011 794 4880 
sales^reliancepouitry co za 
Suppliers of the complete broiler 
equipment and layer package, 
including two*, three- and four-tier 
laying cages. Automatic leading and 
drinking equipment, Heating, 
ventilation and small abattoir 
equipment, 60-120 birds per hour 
Delivery can be arranged nationally 
and regionally. 

RM006273 
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POULTRY PROCESSING 
EQUIPMENT 



Need Processing Equipment? 

We supply all types of poultry 
processing equipment 
Manufactured in South Africa 
for Africa 

After sales service and advice just 
a phone call away 
Call us for all your processing 
requirements 

JF Equipment Machinery CC 
Teh 011 760 3494 
Fax:011 760 3492 



Advertise 

your business here! 


FIND US ON FACEBQGK 

v/wwiacebook-wm/FamiersWeek lyS A 


4600 

LIVESTOCK HANDLING 
EQUIPMENT 


6400 

ORCHARDS AND VINES 


Spineless Prickly Pear dad odes tor 
sate. Proven cultivate for fruit 
and fodder production. 

Phone: 072 576 9020- 

NKOltWO 


7200 

MACHINERY AND IMPLEMENTS 


7201 

HAMMER MILLS 


HIPPOS 



A mill for a I if Etmw. 

Diesel, electric or PH). Hippo Threshers. 

Visit HippomilU.co.ja 
012103 0036 

em a it: infoa biha nsenafrica xo.m 



7202 

SILOS AND GRAIN HANDLING 


A E2 f* Hansen 
MDWGrain 

OH 

Silos and Grain Handling 

abchansen.co.za 
info^abchansenafrka.co.za 
Tel 012 803 0036 



NoseRing 

•Weanwith ease 


• No stress 


■ Next to the mother 


Produced and supplied by Te| . osi 92 7 4599 

Whole Concepts cc F «:OS6 6S4 S036 

PO 80 * 18«,Vrybu.»860S Ce|| . og3 4 „ M5] 

l f E-mail; jiid>#rK3sering.ccja 

P Ch etpjt Website: www.n osenng.cc_Z3 


7256 

PROCESSING 6 PACKAGING 
EQUIPMENT 


DROTSKY HAMMER MILLS, 
FEEDMIXERS AND PELLETIZERS 

Repair your ofd Orotsky for only 
R19 152.00 ind. The mair shaft and 
everything around the main shafi will be 
replaced, A lull range of feed mixers are 
avalatle. Paddle mixers {P250, P5 QO 
PIOOO and P2000L Auger mixers (4 
Auger), Incline screw mixers iTurbo mix 
and KS3) and Ribbon blenders. Pelleting 
machines iD5) are also a va Sable. 

For more informaiion piease phone 
Alomla at (011)064 1601 
or Francesco 083 287 3286 

MC011086 


FIND US ON FACEBOQK H 

wiivw.faccbookxOfti/FarnmWeelt lyS A 


7298 

GENERAL 


Dicla Farm & Seed 

Suppliers of: 

Tractors 
Trailers 
Construction 
machinery 
Farming implements 

Plot 11 Van Wyksvlei 
Muldersdrift, Krugersdorp 

011 662 1371 www.dicfa.com 



GRAIN STORAGE 

Grain Storage, Drying, 
Conditioning and Handling 
Equipment systems and 
accessories. 

For quality, value for money and 
reliable service , contact CSf 5A r 


m +27 11 794 4455 
wwmfri&fMei uoub 
salM#$£iafrieii£ti.£« 


7300 

CONSTRUCTION AND BUILDING 



IRRIGATION | RACK HOUSES | ABATTOIRS 
FOOD PROCESSING I FEED LOTS I FIRE TANKS 


RESERVOIRS 


COST EFFECTIVE WATER STORAGE 
THROUGHOUT AFRICA 


* Wall i and tool of tnU-carmlvf 
ZINCAIUME" steel 

* Certified food grade liners 

* Sealed unit - no light dust of insect penetration 
■ Corrosion resistant components 

* ho concrete foundation < 40634 L! 

* Modulir, robust, re local able 


5alesiitrainbcwres.com 
w w w. rainbo w tanks, to. za 
011 965 6037 / 083 226 8572 



CAN'T GET THROUGH 
TO US ON THE PHONE 


formersd<i$$ad@«ixton.co.za 


7360 

SERVICES 


7340 

DAMS. STORAGE TANKS AND 
RESERVOIRS 


DAM SEALING 

Save water by using good quality 
bentonite for dam sealing and more. 
Buy in bags or bulk. 

Contact Neale: 061 410 6111 
Email: Info9yellowstarbentonite.co.za 

NK011055 



STRRLBOER 

STEEL PANEL DAMS 

♦EASY TO TRANSPORT AND ERECT 
*15X1 TO 4 000 000X1 CAPACITIES 
*30 YEAR LIFE EXPECTANCY 
*CAN HE SUPPLIED WITH A SHADE NET 
OR STEEL DOME ROOF 



WATER TANK STANDS 

*1.Sm TO iZOm HEIGHTS 
*FOR Ski OR 10k! WATER TANKS 
•COUNTRY WIDE DELIVERY 
^ENGINEER CERTIFIED 

CONTACT US 

082 210 0999 
www, sta al boer .co.za 
j a nf&staa l boer. co lzi 


Dicla Farm & Seed 

Suppliers of: 

Farming Tunnels 
Tunnel Plastic 
Shade Net Houses 
Drip Irrigation 
Poultry Houses 

Plot 11 Van Wyksvlei 
Muldersdrift, Krugersdorp 

011 662 1371 www.dicta.com 


7370 

STEEL STRUCTURES 


ALL ENGINEER - DESIGNED STEEL 
STRUCTURES OF THE HIGHEST 
QUALITY. INDUSTRIAL QUALITY 
STRUCTURES PRICED FOR THE 
FARMER. 


Structures are complete with Roof 
Sheeting, Bolts and Nuts 9 x 20 x 3,6 fa 
12 x 25 .x 1,6 m. 15 x 10 x 4,0 m„ 

20 x 30 x 4,5 m. 

All other sizes available. 


To discuss your requirements, 
contact: 

offi ce@structu re s2000.co. za 
STRUCTURES 2006 
TEL (011)9744797 


FIND US ON TWITTER t 

wmtwitter.coni/FanTiei-sWeek fySA 
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DBSTEEL STRUCTURES 
& ERECTORS 

Portal framed Steel Structures 

Open sided or Fully cladded 
Galvanized -Cromadek -Aluzmk 
Roll up doors or Sliding 
10 x 25 x 3.6m 
12 x 25 x4 P Sm 
!5x35x4 f Sm 
lBx35x4 r 5m 
20x35x4 r 5m 
20 x 50 x 6m 

Erection & Delivery can be arranged 

Many other sizes available. 

Prices subject to confirmation 
Check out Web page for more info 
Export to all of Africa 5AOC Registered 

Phone Dave {0111363 3712 
Fan [011)818 4755 
Cell 083 271 1990 
I mail; dbsteeE^worldonlinexo*za 
Web page: www.dbifeel.co.za 


7380 

TUNNELS 


Tun noil a Tunnels- Greenhouse 
Tunnels: 

Galvanised 30m x 10m x 4m, Second 
hand 30m x 10m x 4m, new 
20Chmicron plastic, 2 flaps, 2 x galas, 
including nstallation R41 500. Mi d 
sieel 30m x 10m x 4m tunnels. 
Suppliers of Net houses, irrigation, 
strapping, seed seedlings, fertilizer all 
hydroponic requirements. Ottering 
training courses on/ott site 
Con: Hans 082 335 3757/012753 
1183 012751 6999 Fax 086 611 4919 
Email: 

t u n n e I Lit un ne I s2v od a rn a i t. co.za 
Website: www. 
lunnella tunnels.co.za 

RUQQG265 


7600 

MISCELLANEOUS 


7670 

FOR SALE 


RANDBURG 

COIN 

FOUNDED 1980 


OUR SELLING PRICES ARE REASONABLE 
OUR BUYING PRICES ARE FAIR 

KRUGERRANDS * $lLVf* BULLION 
RARE GOLD COINS * CERTIFIED DIAMONDS 

Website * www.randcom.co.za 



1WT- 2017 

50 Years of the Krugerrand 





20 T7 

flral Year Silver Krugerrand* Minted 


W02 
Z AR V&Ld Pond 


□ fttuaEi* 




Selling your farm? 
Advertise here! 


CAN’T GET THROUGH 
TO US ON THE PHONE 



Send an email to 
farmersdassad@caxton.co.zo 


7585 

OTHER 


TftETEC 

Livestock equipment for 
cattle, sheep and goats. 

Scales, clamps, gates 
branding, spray race, etc. 


j\D;i ouii lamt 


1 

s 



www.farmersweekly.co.za 
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www.taftecco.si 012 250 2188 




































HOW TO PLAY: Fill in the grid so that each row and colunnn, 

as well as each of the 3 x 3 squares, contains all the digits from 1 to 9. 

Look out for the answers to this week's Sudoku puzzles on next week's Crossword page. 


3 minutes with ... 

Fhumulani Ratshitanga , CEO of Fruit South Africa 


If you were given R30 million to invest 
in agriculture, either in new or existing 
farming activities or in the agriculture 
value chain, how would you spend it? 

I would set up a new farming business, 
starting with annual crops to help with 
cash flow while working towards more 
long-term, capital-intensive investments. 

What is the best advice you have ever 
been given, and who gave it to you? 

You should always finish what you start. 

It came from my father when I was getting 
frustrated with the time it was taking 
to complete my part-time post-graduate 
studies and was contemplating quitting. 

If you were given carte blanche 
to effect one major change in 
South Africa tomorrow, how 
would you use this power? 

I would capacitate public schools in rural 
areas with the best teachers, facilities 
(laboratories, sports facilities and so forth), 
and other resources. Good basic education 
would go a long way towards addressing 
the perpetual inequalities in our society. 



What is the one thing that the 
coronavirus disease national 
lockdown has taught you to 
not take for granted? 

One's freedom: the freedom to go 
out and enjoy nature, go for a walk 
or run, or meet up with family and 
friends. It was hard adjusting to 
this at first, as the restrictions were 
not out of choice but imposed. 

What is your favourite 
South African dish, and who 
first cooked it for you? 

Dovhi, which my grandmother or 
mother first cooked for me. It's a 
Venda dish with peanut soup as 
a base. We add dried red meat 
or vegetables, known 
as mukusule or 
zwigwada, into 
the soup. BFW 
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